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PATERNALISM GETS ~ 
A HEAVY BROADSIDE 


Dr. F. L. Hoffman of the Pruden- 
tial Sounds a Note of Warn- 
ing to People 








THE GERMAN PLAN ATTACKED 





Says That, in These Changing Times, 
United States Should Cling 
to Real Democracy 





NEW YORK CITY, Dec. 4.—Fred- 
erick L. Hoffman, third vice-president 
and statistician of the Prudential Life, 
at the annual meeting of the Interna- 
tional Association of Casualty & 
Surety Underwriters this week read a 








NEWS OF THE STATES 

The fire insurance news of the 
various states will be found in 
Part 3 of this issue. The local 
news throughout the field is al- 
ways of great importance. One 
of the features in the state news 
department this week is the state- 
ment of Insurance Commissioner 
Darst of West Virginia, giving his 
views as to the contingent com- 
mission plan for compensating 
local agents. Mr. Darst opposed 
the graded commission plan used 
in Western Union territory. 























very timely paper on “Autocracy vs. 
Democracy and Liberty.” Because of 
Mr. Hoffman’s familiarity with social 
conditions and his intimate knowledge 
of affairs abroad, his remarks were lis- 
tened to with more than usual interest. 


Improvement Often Absent 


He said that the irresponsible advo- 
cate of the experimental method in 
politics is generally himself without 
experience in government or business 
enterprise. The propagandist overlooks 
the moral obligation that propositions 
to radically modify or change govern- 
mental or business practices are justi- 
fiable only when they make for a bet- 
ter instead of, as is usually the case, 
merely for a different state of affairs. 


False System Caused Downfall 


However strenuously denied, the 


(CONTINUED ON PAGE 4) 











Mina Insurance Comp. .« Hartford, Conn. 








The successful insurance agent is one that places the business 
of his clients in Companies, whose reputation in past confla- 
grations and loss paying ability is unquestioned. The Aetna has in ninety- 
nine years paid losses of over $172,000,000.00. Aetna agents convenient- 
ly located at all points. 


Western Branch, Insurance Exchange, Chicago 
WM. B. CLARK, President THOS. E. GALLAGHER, General Agent 
L. O. KOHTZ, Ass’t Gen’l Agt. RALPH B. IVES, Ass’t Secretary 











SURVEY OF STEEL 
AND IRON INDUSTRIES 





Charles Lundberg, Resident Edi- 
tor of “Iron Age” at Chicago 
Gives Views 





MUCH PUBLIC BUILDING 





Many Expensive and Moderate Priced 











What is Worth Owning is Worth Insuring 


And in these days of War with 
all its possibilities for loss, prop- 
erty is more worth owning 
than ever. War prices make re- 
pairs and replacements more 
costly in case of fire. 








Adequate Insurance is a neces- 
sity today. American companies are second to none in 
strength, management, service and reliability. 


FIDELITY-PHENIX FIRE INSURANCE COMPANY of NEW YORK 
Cash Capital $2,500,000 


Dwellings to Be Erected—Essen- 
tials of Peace to Boom 





What disposition is to be made of 
the steel and iron products produced 
during the coming months is of vital 
interest to the fire insurance companies. 
There have been many speculations 
made on this question, and in many of 
the big metropolitan daily newspapers 
have appeared some rather general 
statements, a number of which were 
not entirely in accord with the facts. 
The public has been told that the steel 
and iron industries are in a strong posi- 
tion, that things are booming, and that 
building operations of every descrip- 
tion will now take a new lease of life. 
A few facts from a man in a position 
to know are interesting just at this 
time. 
Views of Charles Lundberg 

Charles Lundberg, resident editor at 
Chicago of “The Iron Age,” the larg- 
est trade paper in the world, discussed 
the iron, steel and machinery situa- 
tion with a representative of THE Na- 
TIONAL UNDERWRITER this week empha- 
sizing particularly the features that 
might have an insurance application. 





The chief of interest, of course, centers 
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around what particular industries are 
going to make the most insistent de- 
mands for steel, and where the great- 
est building and improvement opera- 
tions are to be carried on. Insurance 
men are interested in knowing just 
what industries are likely to boom and 
where unusual activities may be an- 
ticipated. 
Producing Capacity Enlarged 


Mr. Lundberg says that shortly after 
the war started steel and iron plants 
all over the country were forced to 
greatly increase their capacity. The 
unprecedented government demand 
made necessary increases in producing 





capacity ranging from 50 to 500 per- 
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cent. Additions were built, extra equip- 
ment installed and production speeded 
up at every point. But almost the en- 
tire output went to the government 
and peace time purchasers were of ne- 
cessity partially or wholly ignored. 
With priority rules now suspended and 
iron and steel producers in a position 
to furnish their products to whom they 
wish the situation is very materially 
altered. 


Prices to Remain High 


In their anxiety to secure the mate- 
rial with which to manufacture the 
products that have been termed non- 
essential during the war, business heads 
seem to be willing to pay almost any 


price for steel and iron. They have 
valuable orders which they have not 
been able to fill. Considered as a 


whole, they form a mighty army and 
will operate in no small degree to keep 
the price of steel up. It is not antici- 
— that there will be any drop in 
steel and iron products prices for some 
time. The impression that the govern- 
ment has been regulating in detail the 


price of steel is erroneous. The gov- 
ernment has established a maximum 
which may be charged, but there is 


nothing to prevent cutting under this 
price. Present indications are, how- 
ever, that the maximum will be ad- 
hered to by every one until at least well 
into next year. 

Little General Building Expected 


these facts, steel and 
that building in general 
will not be resumed immediately on 
the pre-war basis. For instance, there 
will be but little construction of what 
may be termed the investment type of 
buildings such as office buildings, high 
grade apartment houses, hotels, etc., or 
others that are erected with the idea of 
netting the investors a good yield. If 
buildings of this character were to be 
put up at this time they would be 
placed in competition with buildings 
of the same character constructed on 
the pre-war basis, and would be forced 
to operate at a loss or small profit. It 
is rather safe to predict therefore that 
there will be no great increase for a 
time in what is usually known as gen- 
eral building. 


Public Building to Resume 


However, municipalities and states 
will proceed at once with construc- 
tion work that has been held in abey- 
ance owing to the priority rules. Pub- 
lic improvements will be made, new 
roads constructed and other public 


Considering 
iron men say 


public funds are used in construction 


work there is not the same concern 
about prices, and steel manufactur- 
ers say that they have received an 


unusual number of inquiries from cities, 
towns and states where there is pub- 
lic improvement and public construc- 
tion work to be done. 


Dwellings to Be Erected 


Another angle that is of interest to 
the fire companies is the statement that 
there will be immediately erected many 
fine residences all over the country. 
The man who has been prevented from 
putting up the home he has planned 
for some time will no longer be inter- 
fered with by priority rules. Such a 
man has the money with which to 
build and is anxious to get the work 
under way. Medium priced and expen- 
sive residences will be erected in large 
numbers during the year, builders and 
contractors say. 

While it is not expected that there 
will be very much activity in apartment 
house building, real estate developers, 
sub-division men and the like, are plac- 
ing orders for the érection of homes 
of a moderate type. In the large in- 
dustrial centers particularly there is 
an acute shortage of small houses and 
the erection of homes of this charac- 
ter will now take place without delay. 


Nonessentials Now Essential 


Another feature of the situation at 
this time is the demand that. is coming 


from what were termed nonessentials 
during the war. These “essentials of 
peace” were greatly curtailed and ham- 


pered during hostilities. They were al- 
lowed only a limited supply of steel and 
coal, their production was reduced 50 and 
sometimes 75 percent, and they have been 
practically out of the running. They real- 
ize that their products are practically off 
the market and that for what they are 
demand. Therefore, concerns of every 
type that were making nonessentials 
will shortly receive a flood of orders. It 
will be necessary for them in many in- 
stances to increase their producing ca- 
pacity, to enlarge their factories, as well 
as to consume in the manufacture of 
their products an abnormal amount of 
iron and steel. Concerns of this type, 
through their insistent demands for more 
steel, will operate to keep the price up. 


Automobile Factories, Too 


Automobile manufacturers are clamor- 
ing for their share of steel and iron. 
Although they have been producing mu- 
nitions and war products, they have kept 
their eye on the main chance and many 


During the period of comparative inac- 





activities carried forward. Where the 


plan to market new cars in the spring.- 


GOING AHEAD SLOWLY 
USE AND OCCUPANCY RISKS 


Underwriters Hesitant About Accept- 
ing New Business; Companies Which 
Wrote Class Freely Are Alarmed 
aes 


Since the signing of the armistice, 
underwriters have become rather cau- 
tious about accepting use and occu- 
pancy business. There is in evidence 
an air of pessimism that is not entirely 
justified by conditions. Most compa- 
nies are reviewing carefully the old and 
new risks on the books and there is 
talk of intention to cancel or cut down 
lines. One company is preparing a 
questionnaire to be submitted to 
agents, which will call for information 
concerning the assured’s profits and 
general financial conditions, before the 
war, during the war, and at the present 
time. 


Underwriting Test Being Applied 


Some companies have maintained a 
separate register for use and occupancy 
business so that they are able to review 
their risks without going through their 








the big trade that would come after the 


war. These plans will now be carried out. 
Tractors Multiplying Rapidly 
Mr. Lundberg says that the importance 


of the tractor industry has undoubtedly 
been underestimated by many business 
men in this country. People generally 
are ignorant of the great number of con- 
cerns that are manufacturing tractors, 
and of the great market there is for them, 
not only in this country, but abroad. 
They are a “munition of peace,” and will 
be produced in much larger quantities 
now that they are able to secure the 
steel and iron in proper quantities. 


Stocks Are Low 


Retailers and jobbers of steel and iron 
find themselves at this time with shelves 
that are practically bare. It will take 
months to get the stock and supplies 
back on a normal basis. There will not 
be, Mr. Lundberg says, any unusual activ- 
ity in the coming months, but the fact 
that later there will be such a persistent 
demand for steel and iron from all quar- 
ters means that the price will not be 
lowered for some time. The fact that the 
price will not be immediately reduced 
means that building operations in certain 
lines will remain dormant until the price 
drops to the point where construction 


general files for data. Generally 
speaking, the companies carrying the 
larger risks on the books are not ex- 
hibiting very much concern at this 
time. On the other hand, the company 
which has written use and occupany 
business rather freely, has taken the 
small risks as well as the large ones, 
has reason to be somewhat disturbed 
over the bottom having dropped out of 
the demand for war products. 


Small Concerns Dangerous 


In other words, some companies have 
written use and occupancy business on 
small manufacturers, who never en- 
joyed more than a moderate income 
and profit. Then the war came along 
and the business increased from 50 to 
200 percent. Now the contracts are 
abruptly cancelled and pre-war condi- 
tions will resume. Concerns in such a 
condition must, of course, sustain a 
certain loss and will require close 
watching during the readustment pe- 
riod. But the larger and more import- 
ant manufacturers who were after all 
by far the heaviest buyers of use and 
occupancy insurance are not regarded 
generally as any more dangerous now 
than while the war was on. 


Slight Increase in Moral Hazard 


A large and important manufacturing 
concern officered by high grade men 
is not going to sell out to the insurance 
companies simply because a slight 
financial loss is faced. Little, if any, 
additional moral hazard attaches to 
the larger concerns which took out use 
and occupancy insurance. It might be 
said that the majority of underwriters 
will not, after making a careful investi- 
gation of business on the books, do as 
much cancelling or line reducing as is 
now anticipated. Not as many fly-by- 
night industrial concerns purchased 
use and occupancy insurance as some 
have attempted to outline. This cov- 
erage was very largely obtained by the 
better grade people. 


Writing New Risks Carefully 


The need for caution is in accepting 
new business. The past few months 
furnish little indication of what a con- 
cern is to do in the future. An entirely 
new set of conditions now prevail and 
past performance is not a_ barometer 
of what the future record will be. Un- 
til there has been more real adjustment 
underwriters will undoubtedly be hesi- 
tant about accepting new U. & O. risks. 


William Tighe, 401 Collins St., Joliet, 
Tll., is seeking additional company rep- 








tivity plans were made for new cars and 


and expansion become profitable. 


resentation. 
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Detroit National Fire Insurance Co. 


DETROIT M.O. ROWLAND, Secretary 





Join the forces of a live, active, growing, 
sive, yet operating along sound lines. 


strongly backed western company, progres- 
Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vj,ginia, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


Minnesota, 








MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - TORONTO, CANADA 
(FIRE AND INLAND MARINE INSURANCE) 


United States Branch, Ist January, 1918 


Total losses paid in United — from 1874 to 1917, inclusive, $25,298,472.00 
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MEIKLE, President and General Manager.’ 
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Twin City Fire Ins. Co. 


MINNEAPOLIS 
Capital $500,000 








MacENANEY & McGINETY, Managers and Attorneys in Fact 


John W. McGinety 
ASSETS, $135,971.58 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 
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RAWLINGS AND HEWITT 


























ARE NOW AT HELM 


Assume Management of Western 
General Agency of Boston and 
Old Colony 


MAKE FINE COMBINATION 


Mr. Baker Will Hereafter Give All of 
His Time to Michigan Millers 
Mutual Fire 


A change has been made in the west- 
ern representation of the Boston and 
Old Colony. For many years the firm 
of A. D. Baker & Co. has been western 
general agents at Lansing, Mich. The 
members were A. D. Baker, Ralph Raw- 
lings and B. L. Hewitt. They were 
also officers of the Michigan Commer- 
cial, which recently reinsured with the 
Boston, the agency plant being con- 
tinued as the Michigan Commercial 
Underwriters. Under the new arrange- 
ment the western department will be 
in charge of Ralph Rawlings and B. L. 
Hewitt as managers. The companies 
therefore will operate their own branch 
instead of having a general agency. 
Mr. Baker desired to retire from the 
management on account of the Michi- 
gan Commercial reinsuring. He is the 
secretary and manager of the Michigan 
Millers Mutual and will give that com- 
pany his attention. 


Regret Baker’s Retirement 


Mr. Baker is one of the conspicuously 
successful insurance men of the west 
who is held in high regard by all. 
President Hedge, in announcing the 
change to the agents, states that Mr. 
Baker’s retirement after long years of 
connection with its affairs will be a 
source of regret. Mr. Baker is presi- 
dent of the Western Insurance Bureau, 
having been elected at the annual meet- 
ing last spring. He will probably re- 
tire from that position, as he will have 
no official Bureau connection. It is 
particularly unfortunate that a man of 
Mr. Baker’s vision and standing can- 
not remain at the head of the organi- 
zation. His address at the last meet- 
ing was probably the most significant 
and far reaching of any insurance pro- 
nouncement that has been made for 
a long time. 

Make Fine Combination 


_Mr. Rawlings and Mr. Hewitt were 
tormerly associated in the office of the 
Michigan Millers, and later, on be- 
coming partners with Mr. Baker, were 


nect in a responsible way with the W. 
M. Prindle agency at Duluth. 





W. A. Staats 


To replace H. A. Richards, Jr., re- 
cently called to headquarters as gen- 
eral adjuster, the Norwich Union has 
appointed William A. Staats its special 
agent in Northern New Jersey and 
suburban New York, 


Ted E. Rust 


Ted E. Rust, who has been special 
agent for the Westchester in Missouri 
and Kansas, is no longer connected 
with the company. 








Hindley R. Myers 


Hindley R. Myers, formerly manager 
of the insurance department of the Per- 
manent Title Agency, Akron, O., has 
been appointed special agent of the 
Providence Washington in western 
Pennsylvania and West Virginia, suc- 
ceeding W. Rhodes Budlong, who was 
called to the service. Mr. Myers is 
succeeded by C. C. McNeil, of Akron, 
who also becomes a partner with 
Moore & Steinert in the insurance and 
real estate business. 


Jack Price and W. F. Miller 


Two field men in Oklahoma, Jack 
Price, state agent of the Pennsylvania 
in Oklahoma and Wallace F. Mitrer, 
special agent of the Northern of Eng- 
land in that state, have formed a part- 
nership and bought the agency of the 
Lutrell Company at Oklahoma City. 








MERGER IS EFFECTED 


WESTERN ALLIANCE IS NAME 
Merchants National Takes Over Bank- 
ers & Merchants—Capital of $300,- 
000 Will Be Increased Later 





The Merchants National Fire of 
Chicago and the Bankers & Merchants 
Fire of Minneapolis are to be merged 
under a new charter which was filed 
with the Illinois department Nov. 30. 

The consolidated company will be 
known as the Western Alliance Insur- 
ance Company and will have as its 
initial capital, when the merger is com- 
pleted, $300,000. The balance of the 
assets merged will be thrown into sur- 
plus. 

It is expected that both the capital 
and surplus of the consolidated com- 


pany will be largely increased soon 
after the merger. 
The present officers of the Mer- 








They will also open an agency in one 
of the leading Texas cities, one partner 
looking after it and the other the Ok- 
lahoma cities. 





John Kinnard 


John Kinnard, special agent in Illinois 
for the National Liberty has resigned 
and will go into the coal business at 
Decatur, Ill. 





chants National will continue as offi- 
cials of the consolidated company and 
in addition, James G. Swan of Min- 
neapolis, president of the Bankers & 
Merchants, will continue in an official 
capacity with the consolidated com- 
pany. 

This merger is the first step in a 
program planed prior to the entrance 
of the United States in the war, but 
held up until peace was definitely in 


sight. ; , 
President A. A. McKinley of the 
Merchants National is an aggressive 


executive who, as attorney for the IIli- 
nois department, became fully cog- 
nizant of the difficuities and troubles 
of young fire companies. He has care- 
fully avoided the mistake made _ by 
many and guided the Merchants Na- 
tional along right lines. I. W. Rockey, 
managing underwriter, has succeeded 
in getting a very good class of busi- 
ness on the books and has shown 
ability in securing business as well as 
in underwriting it. 


Hawkeye Name Case Is Up 

DES MOINES, Dec. 3.—Attorneys for 
the Hawkeye & Des Moines department 
of the Firemens Fund have been at- 
tempting in the district court this week 
to have injunction issued preventing the 
Hawkeye Securities Fire Insurance Com- 
pany of Des Moines from using the name 
under which it is organizing. The claim 
is made the name is confusing and was 
selected with the end in view of profiting 
at the expense of the plaintiff’s original 
appellation. Briefs have been filed and 
Judge Joseph Meyer has taken the case 
under advisement, promising an opinion 
soon. 
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FIRE INSURANCE IS AS OLD AS THE SUN 











Prominent in the management of the ' 
Baker companies. Mr. Hewitt is the | 
inside man and underwriter. He is | 
exceptionally well qualified for his po- | 
sition. Mr. Rawlings is the outside 
man, and as such has come in c mtact | 
with insurance men in all sections. He 
is popular, a good mixer and is keen 
on making observations and getting in 
touch with conditions. The two men 
make an admirable combination. 


Founded 1710 


UNITED STATES BRANCH 
NEW YO 


RK 
J. J. GUILE, Manager 
A. M. THORBURN, Secretary 


SUN INSURANCE OFFICE 


OLDEST IN THE WORLD 


ITS INDEMNITY NECESSARILY STRONGEST 


COVERAGES: Fire, Tornado, Explosion, War Cover, Sprinkler Leakage and Automobile 
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WESTERN DEPARTMENT 
76 W. Monroe Street, CHICAGO 
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F. M. JONES, Asst. Manager 


PACIFIC COAST DEPARTMENT 
SAN FRANCISCO 
C. A. HENRY, 
General Agent 








Changes in the Field 











W. J. Ciscel 


W. J. Ciscel of Denver has been ap- 
Pointed special agent of the Queen in 
Colorado and Wyoming. Mr. Ciscel is 
now connected with the Royal Ex- 
change in the mountain field. 





George H. Scott 


Although a number of applications 
or the position have*been received, the 
Management of the Norwich Union 

ire has not yet decided upon a suc- 
cessor to George. H. Scott, in the Min- 
esota special agency for the company. 

tr. Scott plans to leave Jan. 1 to con- 
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Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
Immediate telegraphic binders given. j 


McLENNAN 


107 S. Fifth St. 
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PATERNALISM GETS 
A HEAVY BROADSIDE 


(CONTINUED FROM PAGE 1) 


German theory was essentially one of 
paternalism, under which the popular 
welfare was made one of the essential, 
but not the first concern of the state. 
It is practically impossible to clearly 
differentiate popular lawmaking in 
Germany, especially all that had to 
do with the furtherance of constructive 
measures of social reform, from the 
lawmaking, primarily intended to 
strengthen and perpetuate the imperial 
throne. The recent collapse of the 
German machine was not due to a 
military disaster of the first magnitude, 
but to the fundamentally false princi- 
ples which governed Germany in her 
international relations and in the bru- 
tally- inhuman and thoroughly uncivil- 
ized conduct of the war, comparable 
only with the European invasion by 
the Huns. 


Lessons Clearly Pointed 


The lessons of the German experi- 
ence should be obvious to the people 
of the United States who, under their 
constitution, are free to develop what- 
soever plans or purposes of govern- 
ment they may desire. There is noth- 
ing more menacing, on the one hand, 
nor more discouraging, on the other, 
than the recklessness of irresponsible 
utterance of persons in public author- 
ity concerning our federal and state 
policy on matters of vital concern to 
all the people. 


Sees Dangerous Tendency 


The trend in America today is as much 
towards needless paternalism as in Ger- 
many 30 or 40 years ago. The same 
fallacious theories are being ingeniously 
disseminated as established maxims of 
popular government, though contrary to 
all the lessons of past experience and 
the historical evidences of failures, ac- 
cessible to all private enterprise, private 
initiative and individual effort are dis- 
countenanced as instruments no longer 
required for the further attainment of 
social and political progress; but faith is 
placed in the agency of the state or the 
government with a blindness to the truth 
that may well cause the most serious 
apprehension on the part of all who are 
truly American, and still free from the 
insidious impress of the German mind 
and the German theory of “social re- 
form.” 

Propagandists Seek Expansion 


Perhaps the best concrete illustration 
of this menacing tendency towards pa- 
ternalism and autocracy is the prepos- 
terous proposal for the establishment of 
compulsory health insurance, practically 
in precise conformity to the principles 
and methods of the German system inau- 
gurated primarily as an assumed safe- 
guard against the growing power of the 
Social Democratic party. The underlying 
reason for the propaganda in this coun- 
try is not the needs of the people, but 
the needs of the propagandists them- 
selves for self-aggrandizement, for em- 
ployment, for power and for opportuni- 
ties to spread socialistic doctrines in any 
and every direction. 


Wilfully Distort Facts 


The propagandists in this country, con- 
fronted by a decidedly higher level of 
social and material well-being, by an 
extraordinarily low death rate, and a 
comparatively slight incidence of general 
or occupational sickness, fall back upon 
a deliberate perversion of the facts, 
upon the wrongful use of antiquated sta- 
tistical or other data, and upon allega- 
tions and assertions and .the misuse of 
names to delude and deceive, with, hap- 
pily, but a poor prospective success. 


Laboring Class Opposes 


Whether the system is required or 
desired by the German people, or, for 
that matter, by the people of England, 
Scotland and Ireland, should be quite im- 
material to us, unless the necessity there- 
for spontaneously manifests itself from 
within the ranks of the wage-earning 
element itself. Strongly opposed by the 
American Federation of Labor on a basis 
of mature and qualified consideration as 
inimical to the best interests of wage- 
earners and their dependents, as opposed 
to democratic conceptions of noninter- 
ference in private affairs, and because of 
an uncompromising hostility to the es- 
tablishment of permanent class distinc- 





SECRETARY LANE ON 
GOVERNMENT POLICY 


RIOR FRANKLIN K. LANE, 
one of the strong men in the ad- 
ministration in an authorized inter- 
view in “Printers Ink” gives some 
views that are certainly of vast im- 
portance to the people of this country. 
He says that there is no justification 
for the forecast that this country is 
drifting toward any radical form of 
government paternalism. Heaven for- 
bid that it should, he declares. He 
acknowledges that the war will have 
effected important changes, the most 
notable one being that people have 
been developing a broader communal 
sense. He says that it is the govern- 
ment’s view that a due measure of the 
burden must rest upon the individual 
and that all his faculties must be chal- 
lenged to carry it. 

Emergency measures were adopted 
to meet the critical time of the war. 
The government will be no less willing 
to adopt emergency measures to meet 
the special needs of the new period. 


How Socialism Grows 


He says: “Socialism grows and waxes 
strong where back of the individual’s 
efforts there is no conscience. But where 
as in the broad spirit of cooperation and 
of personal responsibility to the com- 
munity which the war has _ fostered 
among us, when the man in business has 
come to feel and act as if he were man- 
aging a public utility and to deal with 
the public on that basis he will assuredly 
not be an object of molestation. The 
government will not dream of setting up 
opposition to him or confronting him 
with enforced competition. Hereafter the 
American people will have less patience 
with any system or policy which tends 
to dwarf personal initiative. The speed 
we have made in the war, the impossible 
things which we have accomplished have 
impressed on the minds of all Americans 
the advantages that come from freedom 
of enterprise.” 


Will Meet the Problems 


Secretary Lane says that in meeting 
after-war problems the present temper 
of the American people is that whatever 
is needed to be done will be done. If it 
is a problem of unemployment that might 
arise in the confusion of shifting indus- 
tries, public works and improvements 
might be undertaken. If it is a case of 
helping the manufacturers to tide over 
a possible crisis, special work can be 
allotted. New industries, he declares, may 
need more care and protection. He states 
that the United States is certainly not 
going to be guilty of any criminal eco- 
nomic folly, such as allowing our new 
dyes and chemical industries to be smoth- 
ered and swamped by a hostile alien. 
Secretary Lane declares that the old law 
of supply and demand in regard to capi- 
tal and labor may be counted on to hold 
good. 


G "RoR FR: OF THE INTE- 


Labor Will Adjust Itself 


Labor will adjust itself to such new 
conditions as may arise just as capital 
will. The one important tendency of our 
internal developments worth keeping in 
mind, he says, is the fact that we are 
working more and more in cooperation. 


We are gaining the habit of acting as a 
unit. 

In commenting on Mr. Lane’s observa- 
tions, “Printers Ink” says: 

“Stimulating and heartening in its 
sanity and optimism is the message to 
America’s business men from Franklin 
K. Lane. What the after-war will bring 
is now the dominant question. Problems 
of many kinds obtrude themselves and 
there are traces of anxiety and perplexity 
as to what the people should do. 


Deep Thought Is Evinced 


“Deep thought and vision are back of 
Secretary Lane’s reassurances on the va- 
rious questions, which there is a ten- 
dency in some quarters to regard with 
rather serious apprehension. He touches 
on practically all the important, far- 
reaching questions and problems—the 
danger of socialism, of economic revolu- 
tion, of state paternalism; the need of 
government aid by both manufacturers 
and workers in the transition period; 
the protection of the new industries; the 
future of our government-built merchant 
shipping; price fixing; control of raw 
materials. But he is less concerned with 
going into the detail of the solution of 
the various problems that may have to be 
faced, than with enunciating the basic 
principles that will guarantee their suc- 
cessful solution. 


Will Solve After-War Problems 


“The training of the American people, 
their adaptability to new conditions are 
the guarantee that as a veritable miracle 
was performed in the war work, other 
miracles can be wrought in the handling 
of peace problems. Americans can be 
trusted to solve the after-war problems 
as they arise. The machinery that was 
brought into existence to sweep all obsta- 
cles out of the way and to give free 
play and the fullest scope for war work 
will still be there, and may be called 
into service to thrust aside everything 
that tends to prevent the country from 
getting back solidly and satisfactorily on 
a peace basis. ‘The present temper of the 
American people is that what ought to 
be done will be done.’ 


Old Get-Together Spirit Revived 


“The old get-together spirit of the 
American people has been revivified. The 
notable and gratifying feature of our in- 
ternal development, which the war has 
made so manifest, is our inclination to- 
wards cooperation—the tendency of the 
nation to act as a unit. Men of large 
affairs have taken on their shoulders the 
great business tasks of the country. The 
people look confidently to the govern- 
ment for guidance and direction in crises. 
The government, on its side, conscious 
of its responsibility to the people, is 
ready to take such wise action as is 
needed, without departing from the rule 
that on the individual must be allowed 
to rest the burdens that may be rightly 
apportioned to him. Here no bolshevist 
theory can prevail, for common sense 
is the rule of guidance. Neither men nor 
matters will be allowed to run wild; but, 
on the other hand, the government will 
take no action merely for exercise of 
power or for the setting up of a new 
system. 

“This is a notably interesting and im- 
portant announcement of the govern- 
ment’s general after-war policy.” 














tions, the propagandists have neverthe- 
less insidiously spread their doctrines of 
deception and delusion, gained adherents 
here and there, but nowhere as much as 
among the so-called educated, the pseu- 
do-social reformers, the adherents of 
every and any form of state socialism, 
though more or less in skillful disguise. 


Highbrows Menacing 


“It is they who constitute the unem- 
ployed in a much more menacing sense 
than those of the wage-earning element 
who, for some cause or another, are out 
of work. It is the immature product of 
our high schools, colleges and universi- 
ties, with merely a semblance of real 
education, but with a mind aroused to 
social solutions with a fruitful field for 
social endeavor, which is the element 
most to be feared today. 

“What we need is not paternalism or 
socialism, but a still more aroused and 
firmly sustained patriotism as a pre- 
requisite for the preservation of the po- 
litical institutions under which we have 
grown and developed to one of the very 





foremost of world powers, governed in 
all its international, as well as individual 
and social relations, solely by principles 
of justice, and the most rational exercise 
of individual freedom compatible with 
the security and further progress of the 
nation and the state. 


Plan of Excess Association 


NEW YORK, Dec. 3—The Fire Under- 
writers Excess Association has notified 
all member companies as to its plans and 
has sent power of attorney blanks to be 
filled out by the subscribers. The asso- 
ciation has 117 subscribers and its writ- 
ing capacity is $1,200,500. It will be man- 
aged by Howard De Mott of the Reinsur- 
ance Bureau. It will limit its liability 
on any one risk subject to a probable 
total loss to $600,000. As soon as the 
powers of attorney have been completed 
it will be ready for business. 





Besides Casualty and surety news 
Part III contains seven pages of fire 
insurance news. 





NEED FOR GREAT CARE 
TUTTLE POINTS OUT DEMAND 


United States Should Guard Its Fooq 
Supplies with All Possible Caution 
These Days 


Charles R. Tuttle, chairman of the 
Chicago advisory committee of the na- 
tional service of the National Board 
which has been carrying on conserva- 
tion work since the war started has 
addressed the inspectors owing to the 
fact that a number of questions have 
been put to the committee as to its 
future work. Mr. Tuttle says in this 
connection: 

One of the first orders issued to soldiers 
on the French front, following the an- 
nouncement of the armistice, was this 
one: “Do not relax your vigilance; be ever 
alert; do not fraternize with the late 
enemy; keep the lines complete.” 

Since the announcement of the armis- 
tice we have received a great number of 
inquiries as to the carrying on of our 
conservation work. We believe the or- 
der as above quoted, is pregnant with 
suggestions indicating what should be 
the attitude of our conservation associa- 
tions until conditions approaching the 
normal are again in evidence in the lead- 
ing European countries. 


Need for Food 

The great majority of civilized nations 
waged this war to insure permanence of 
institutions of a free people. We have by 
force of arms achieved the result the 
armies of the allies fought for. We must 
not desert our posts and leave peace to 
struggle to acquire what we have prom- 
ised. The stricken people of Europe 
must have food, fuel and clothing. Ad- 
mittedly, the greatest need at all times 
for all peoples is food. It has been em- 
phasized repeatedly that food would win 
the war; that ships would win the war; 
that coal would win the war, and it all 
means conservation. 

Famine and pestilence invariably fol- 
low in the wake of war. These grim de- 
stroyers are plainly in evidence in many 
sections of Europe and Asia. There is 
a ery from Persia that unless food and 
medical supplies are shortly received 
death will stalk through the country; 
that starvation and plague have de- 
stroyed in Teheran 120,000 during the 
past year. 

From that logical, clear-headed and 
conservative man, Herbert C. Hoover, 
comes the statement: “Conditions of 
famine exist in Europe beyond our pow- 
ers to remedy. In north Russia alone 
there are forty million people who have 
little chance of obtaining food this win- 
ter. Millions of others’ throughout 
Europe, who can be reached, must be 
fed.” 

Should Keep Up Work 

Owing to the well known conditions in 
European countries, especially France 
and Belgium, it will be impossible to 
count on any material. contribution to 
the food supplies from the European sec- 
tion until the harvests of 1919. There- 
fore, North America is called upon to 
furnish 60 percent of the world’s supply 
of foodstuffs. We are, therefore, called 
upon to furnish twenty million tons as 
against an average of six million tons 
before the war. The United States 18 
therefore supreme in its ability to render 
the help needed and, of course, it will 
do so. 

It will, therefore, be readily seen that 
we have an obligation still resting upon 
us looking to the conservation of food- 
stuffs especially, and we are well satis- 
fied that you will not set aside the oppor 
tunity of continuing to render the same 
service that has made our work a great 
success and whose value to the great 
cause is of the utmost importance. we 
count upon your fealty by upholding 
your conservation associations to the end 
that we shall fulfill our part of keeping 
alive the peoples that heroism of the 
allied armies have freed. 


The Dean Schedule was made t? 
serve you, the public and the insut- 
ance business. If it is not serving, 
there is a reason.. Get the facts from 
a discussion of the Dean Schedule Cor 
respondence Course in a 16-page book 
let we will send upon request.—1#E 
Nationa, Unperwriter, Lincoln Ina 
Court building, Cincinnati. 
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ONE CAUSE OF WORRY 


CONTRACTS BEING CANCELLED 





Sudden Closing of War Finds Many 
Concerns with Large Surplus 
Stocks on Hand 





Underwriters are manifesting some 
concern over the manner in which the 
government has cancelled: contracts 
for war products. The abrupt closing 
of the war and the almost immediate 
cancellation of contracts by the gov- 
ernment has left many manufacturers 
and producers with large stocks of 
material that can hardly be used for 
anything but war purposes, or which, 
if they can be disposed of, must be 
sold at a loss. 

Protecting Direct Contracts 


It is found that the government is 
trying to see that the concerns which 
held direct contracts with it suffer no 
financial loss. But those holding di- 
rect contracts with the government 
are in the minority. The great bulk 
of concerns engaged in war work were 
producing their goods as subcontractors 
and delivering to the concern holding 
the contract direct with the govern- 
ment. They now find themselves high 
and dry with large surplus stocks of 
materials that are not readily market- 
able. 

Contracts Must Be Official 


Moreover, the government has al- 
ready ruled that it will recognize as 
contracts only those documents offi- 
cially signed at Washington by a de- 
partment head and passed through the 
regular routine. Telegrams, letters, 
or verbal agreements are not held valid 
or binding and are not, therefore, 
looked upon as contracts at this time. 

This sudden shift from a state of 
prosperity to inability to find an outlet 
for goods now on hand creates a seri- 
ous moral hazard. 

Typical Case Cited 

Some cases presented by field men are 
unique. One concern was producing 
waxed paper to be used by the govern- 
ment in wrapping hardtack, biscuits, 
cookies, etc. The paper was cut a par- 
ticular size and of good quality in order 
to stand the strain. The head of this 
concern had his contract cancelled two 
days after the armistice was signed, and 
upon investigation finds that he will be 
able to dispose of his’ surplus. stock, 
which is large.-only with great difficulty 
or at a decided loss. The paper is not 
large enough to be used in wrapping 
bread, the quality is too good to be used 
in wrapping small objects of little value. 
and the head of this concern finds him- 
self in a quandary. In this particular in- 
Stance his agreement with the principal 
contractor may bring him out with little 
loss, but a majority of the contracts that 
were sublet state plainly that the whole 
agreement is subject to immediate revo- 
cation without notice upon word from 
the government. 

In another instance in southern Illi- 
nois a plant had been producing cotton 
Seed fiber to be used by the powder man- 
ufacturers. Their contract was can- 
celled two weeks ago and they find that 
while they might be able to sell limited 
quantities of cotton seed fiber to be used 
for stuffing purposes in a great majority 
of cases a cheaper material is made use 
of. They may be able to get rid of their 
entire stock, but it will have to be sold in 
small lots. Many such instances might 
be cited, and they are a source of worry 
to examiners these days. 


To Have Home Office Conference 


The Insurance Company of North 
America will hold its managerial con- 
ference at the home office next week. 
he managers of the various departments 
will confer with the officials and talk 
Over plans for the coming year. 


Business efficiency is increased by 
knowledge of the Dean Schedule and 
Ow to use it. “Business-Getting 
Knowledge” is a 16-page booklet about 
a method of increasing business effi- 
ciency. Send for it and let it tell you 
about the plan. Schedule Correspond- 


ence Course—TuHer NATIONAL UNDER- 
WRITER, 





Western Department; 

Insurance Exchange, Chicago 
Head Office: 

100 Williams St., New York 
Pacific Department; 

343 Sansome St., San Francisco 


IMPERIAL ASSURANCE COMPANY 


Enables its Agents to take advantage of progressive movements and new features in 
insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 








CASH CAPITAL $839,580.00 


CLEVELAND:NATIONAL 


FIRE INSURANCE COMPANY’ 
CLEVELAND; OHIO 


APPLICATIONS FOR AGENCIES DESIRED 





M. S. MILBOURNE 
PRESIDENT 


0. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,504,283.62 


SURPLUS TO 
POLICY HOLDERS 


$1,222,876.22 





J. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 














F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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North Branch Fire 


Incorporated 1911 


Sunbury, Pa. 


Capital $400,000.00 


COMPANY, 











City Fire comrany of Penna., Pittsburgh, Pa. 
Pittsburgh Fire COMPANY, Pittsburgh, Pa. 














REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 











F.C. VAN DUSEN, President 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


WALTER C. LEACH, Secy, 
FIRE AND 


Marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 














C.A. PALMER, President C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
S. D. ANDRUS, V.-Pres. & Man’g Underwriter F.H.ALDRICH, Counsel H.R.VERNOR, Asst.Secy. 
L. K. HENNES; Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $259,150.00 Assets $591,109.81 Surplus to policy holders $310,064.33 


LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 
510 Insurance Exchange 


Telephone 175 West 
Wabash 2508 CHICAGO Jackson Blvd. 


406-412 DIME BANK BUILDING 
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AS SEEN FROM CHICAGO 














COOK COUNTY FIELD CLUB 


The annual meeting of the Cook 
County Field Club will be held next 
Monday, at which time officers will be 
elected for the ensuing year, and the 
program to be followed out for the 
next’ twelve months outlined. During 
1919 an effort will be made to secure 
a membership for every active Cook 
county field man. L. P. Warren of the 
Liverpool & London & Globe has been 
prominently mentioned as the next 
president, and will probably be elected 
to that office. A. M. Raymond of 
Munger, Vokoun, Wetmore & Wither- 
bee will probably be elected vice-presi- 
dent, and H. W. Krogman of the Fire- 
men’s Fund, secretary. 

x ok 
LOSSES IN WESTERN FIELD 


Losses in western territory were 
somewhat below normal during the 
latter part of October and all of No- 
vember. There have been no _ large 
fires since the forest fires in Northern 
Minnesota. However, the experience 
is not favorable enough to wipe out 
the damage done by the Minnesota 
conflagration. The loss sustained by 
the companies involved for the heav- 
iest amounts in the Minnesota disaster 
amounts on the average to about one 
month’s premium income. While the 
results recently have been favorable 
the forest fires made a dent in this year’s 
record that will be very apparent when 
the annual statements are published. 

* * * 
CANCELLING EXPLOSION POLICIES 


Companies are having many explo- 
sion policies sent in for cancellation 
as the war hazard is over. Inasmuch, 
however, as explosion rates have been 
cut in two in almost all territory it is 
thought that some of the explosion 





business can be saved as the socalled 
war cover includes damage from riot, 
insurrection, and so on. With explo- 
sion insurance written at comparatively 
low rates it is a saleable proposition. 
Naturally those risks where there is 
an inherent hazard are interested in 
explosion insurance. Agents with 
selling qualities no doubt can interest 
many assured in the socalled war 
cover as those causes excluded in the 
policy regarding riot, insurrection, etc., 
are met in a policy of this kind. 
x sy 


RICHARDSON OUTLINES PLANS 


Frederick Richardson, general man- 
ager of the General Accident and presi- 
dent of the Insurance Institute of 
America, is on a western trip visiting 
the different cities. While in Chicago 
he was given a luncheon and there ex- 
plained the plan of interesting com- 
pany managers in the work of the In- 
stitute and increasing its efficiency. 
Talks were made by A. T. Graham, 
former president of the Institute; Jay 
S. Glidden, president of the Chicago 
Fire Insurance Club, and George A. 





Gilbert, manager of the Employers Lia- 
bility. Mr. Richardson stated that the 
Institute would incorporate under the 
federal laws and this would authorize 
it to confer fellowship degrees. 
* *K * 
ABUSE TELEGRAPH PRIVILEGE 


After many abuses, over a period of 
years, the companies, some months 
ago, adopted rules which satisfactorily 
disposed of frequently appearing vio- 
lations of the postage charges on the 
part of local agents. Now comes com- 
plaint of expense leak in another direc- 
tion, viz., abuse of telegraphic privi- 
leges. One of the companies, in 
commenting on the subject, reminds its 
associates that a part of the original con- 
ference agreement, and one _ which 
seems to have been pretty well en- 
forced, was the proviso that no allow- 
ances should be made to agents for 
telegrams. It was subsequently ruled 
that an agent might send “collect” tele- 
grams to his companies on company 
business. The statement is now ad- 
vanced that the privilege is being sadly 
abused, and as an evidence of the way 
small leaks grow into big ones, the 
attention of companies is called to the 
fact that they are daily permitting 
themselves to be imposed upon in this 
respect and the aggregate for all com- 
panies must be considerable. Time was 





Young man of 30, married; with fifteen years 
experience general agency business in East- 
ern Canada, would like to*get in touch with 
brokerage firm or company in prosperous 
community having opening with prospects 
for future. Address 64c, care 

The NATIONAL UNDERWRITER. 








WANTED — Experienced Map 
Clerks by large Western Depart- 
ment office, Chicago. Address 67-F, 
care The National Underwriter. 














NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 
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LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 


every 


An old and well known 
Chicago Agency could 
offer business of volume 
and kind that might in- 
terest a good Company. 
Independent line wanted. 














p> THE AUTOMOBIL 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 





of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 














> in Chicago, Cook County and the Cveater Metropolitan District. QThisinspe. 

In Ss p e Cc t 1 oO n S torate very properly gauges the expectancy of fire risks and intelligently anticipates 

m events before they occur. QThe undersigned sells this talent to companies, agents 

brokers and the business public, herewith tendering counsel to all State Insurance Officiais, Legislauve and 
Municipal Committees and all those who formulate insurance laws —Dixit et Fecit— 


designed for the public weal. C ” W , PI ERC E 


18 years in this field 
Office with Joseph C. Knight & Co. Independent inspector and Fire @ 
Prevention Counselor 


Neom 1568 Ins. Exchange CHICAGO, ILL.. Telephone Wabash 3033. 











FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 

PROFITS EXPLOSION SPRINKLER LEAKAGE 

HULLS COMMISSIONS USE AND OCCUPANCY 

CARGOES AUTOMOBILES INLAND MARINE 

FLOATERS LEASEHOLD INLAND TRANSPORTATION 
REGISTERED MAIL 


fETNA LIFE INSURANCE CO. 
LETNA CASUALTY & SURETY CO. 


when the average agent asking a favor 
had a sufficient realization of the pro- 
prieties to cause him to prepay his 
telegraphic charges. It was a reason- 
able certainty an answer returned by 
wire would be prepaid by the company, 
even though it were sent solely for the 
purpose of rendering a favor to an 
agent, but at least in this way the ex- 
pense would be divided fifty-fifty. Con- 
tinuing, this company states, it is now 
a common practice with many agents 
around the country to send in tele- 
graphic requests for “your best au- 
thorization” or ‘much needed addi- 
tional line” on a given risk—and such 
messages are almost invariably sent 
collect. The taking care of excessive 
lines by reinsurance can only be re- 
garded as a favor to an agent and, 
vielding no profit directly or indirectly 
to the company, should not be expected 
on the basis of an increase in the ex- 
pense account. 

A few days ago an agent in a prom- 
inent city wired this complaining com- 
pany, not once, but several times, to 
place lines for him with a surplus line 
office, which office was receiving double 
the local advisory rate, and which 
transaction necessarily meant nothing 
but trouble to the company receiving 
the requests, and the telegrams came 
collect. Another case was where an 
agent, to whom had been wired a line 
involving several hundred dollars in pre- 
miums was secured for him and on 
which he was to receive the full 15 per 
cent commission, answered with a col- 
lect telegram expressing his apprecia- 
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tion. “It may be argued that the 
amount involved is small,” says the 
company, “but all are satisfied that in 
the aggregate it is large” and the be- 
lief is expressed that all companies 
should, as diplomatically as possible, 
impress upon offending agents the pro- 
priety of their being required to ob- 
serve at least ordinary business cour- 
tesy in this respect. 


* * X 
INSURANCE FEDERATION MEETING 


The annual meeting of the National 
Council of Insurance Federations was 
held this week in New York. James H. 
Carney of Boston was elected presi- 
dent. This is one of the prominent 
insurance organizations of the country 
which is combating socialism and an- 
archistic schemes. A full account of 
the meeting can be found in part 3 of 
this issue. State fire insurance news is 
also printed in Part 3. 


* * 
CONSERVATION ASSOCIATIONS 


It is thought that the National Board 
will take up the question of the future 
of the state conservation societies and 
their work at a meeting of the executive 
committee in a few days and decide as 
to whether there will be any value in 
continuing these organizations. They 
have done a most excellent work, but 
whether it is such that can be car- 
ried on by the fire prevention associa- 
tions the National Board will decide. 


* * 

It is announced that the Rollins-Bur- 
dick-Hunter Company has been appointed 
Chicago agent for the burglary depart- 
ment of the American Surety, writing all 
classes of burglary insurance, including 
residence, bank burglary, mercantile 
stock and mercantile safe insurance, also 
paymaster, messenger and office robbery 
insurance. The American Surety has a 
well-equipped department for handling 
this business. i 

* * xX 

Assistant Manager L. J. Braddock of 
the North America in the western de- 
partment is visiting agents in Kentucky 
and Tennessee. 

* * X* 

Cc. B. Williams of Chicago, independent 
adjuster, is receiving the condolences of 
his friends, owing to the death of his 
wife. 

* * * 

Luke Feeny, who has been connected 
with the Realty Associates of Portland, 
Ore., in charge of the insurance depart- 
ment, has come to Chicago to become a 
district daily report examiner in the 
Continental office. For many years Mr. 
Feeny was the counter man in the Cook 
county department of the Continental. 

* * * 

S. K. Crawford, formerly with the Prus- 
sian National and Zurich in Chicago, has 
been put in charge of the treaty business 
of the American Reinsurance. 


* *K * 

A. A. Bach, who has been chief deputy 
in the state fire marshal’s department 
in charge of the Chicago office since its 
organization seven years ago, has re- 
signed and will become chief investigator 
for the Chicago Sanitary District. Mr. 
Bach pays high tribute to the company 
adjusters, saying that he has received 
splendid cooperation from them. 


Baruch Expresses Appreciation 


B. M. Baruch, chairman of the War 
Industries Board, has addressed a letter 
to Henry Evans expressing high appre- 
ciation of the service rendered the coun- 
try by fire underwriters in safeguarding 
Property during the period of the war. 


Security Fire, Davenport, Ia.—The 
company will show a fine premium in- 
crease this year with a loss ratio notice- 
ably below that of last year, unless dur- 
ing the next few weeks losses of unusual 
Size are incurred. The company will also 


show an inerease in its tornado pre- 
miums. 


The Dean Schedule was made to 
Serve you, the public and the insur- 
ance business. If it is not serving, 
there is a reason. Get the facts from 
a discussion of the Dean Schedule Cor- 
Tespondence Course in a 16-page book- 
let we will send upon request—THE 
NATIONAL UnveRwRriTeR, Lincoln Inn 
Court building, Cincinnati. 


Additional fire insurance news will 
found on pages 9 to 15 inclusive of 





The Leading Fire Not Here for a Day 
Company of the World But for All Time 
Fire, Tornado | 


Sprinkler Leakage, Automobiles 
INSURANCE COMPANY, Limited 
Assets in United States $16,475,925.47 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 


The Royal owns and occupies its own magnificent Office Buildings in 
the Cities of New York, Philadelphia, Chicago and San Francisco. 





WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 
P. W. CADMAN, Asst. Mer. GEORGE W. LAW, Manager L. C. STARK, Loss Supt, 
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oa (A PARTNERSHIP) Insurance Company 
OF SPRINGFIELD, ILLINOIS of New York 

Resources Exceed $4,000,000 Dram-Shop Indemnity STATEMENT, DECEMBER 31, 1917 
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4752 Park Ave. Minneapolis, Minn, 
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Fire Insurance Company, of Davenport, Ia. of Pittsburgh 
CASH CAPITAL $200,000 FIRE AND TORNADO 
This omens has had 35 years of successful business experience, and is now doing business in 
Towa, Illinois, Wisconsin, Ohio and Indiana. It isa good company for the agent, because in addition to DEC. 31, 1917 

writing a general business, it accepts practically all classes of farm risks. Capital - -_- = = $300,000.00 
We want agents in the above states, and would appreciate Surplus to Policy Holders - 378,923.38 
hearing from agents desiring to represent us. Fyne Mice. . ce Perey 

JAMES W. BOLLINGER, Pres. E. E. SOENKE, Secy. ie ee 
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GOVERNMENT OWNERSHIP 

WHEN PRESIDENT WILSON just before 
leaving for Europe “passed the buck” 
on government ownership to Congress 
he side-stepped the most important is- 
sue before the American people. Like- 
wise, when Secretary of the Treasury 
McApoo rsigned, he relieved himself of 
the responsibility for deciding one of 
the truly great issues of the war, either 
in this country or in Europe. Presi- 
dent Witson and Secretary McApoo in 
the question of government ownership 
of the railroads found themselves face 
to face with the world old issue of ex- 
pediency versus principle. 

Government ownership of the rail- 
roads, telegraph lines and everything 
else, is the beginning of state socialism 
in this country. Once the bars are 
down, there is no telling how many 
cattle will stray into the forbidden pas- 
tures. We find such national weeklies 
as the “Independent” of New York en- 
thusiastically approving the govern- 
ment taking over the telegraph lines 
and railroads and urging the President 
to follow it up by taking over the coal 
and iron mines. The railroads and 
telegraph lines are taken over on the 
ground that they are public utilities. 
The coal and iron mines ought to be 
taken over, say the advocates of gov- 
ernment ownership, because they are 
natural resources and belong to the 
people as a whole. The American As- 
SOCIATION FoR Lapor LEGISLATION is in 
favor of state health and accident insur- 
ance on the ground of social welfare. 
The government has gone into the life 
insurance business on a scale which 
within one year makes its operations 
twice as great as those of all private 
companies combined under the plea of 
military necessity. And so it goes. 

And yet we fought the war to pre- 
serve American institutions! We were 
supposed to be making the world safe 
for our particular brand of democracy. 

Instead of manfully standing by our 
guns and perfecting our system of de- 
mocracy we find ourselves first whip- 
ping the Germans and then copying 
from them the things to which we ob- 
jected in them. 

BraNnp WHITLOCK, our minister to Bel- 
gium, who has certainly been in a posi- 
tion to observe European institutions, 





man people as being twice enslaved, 
once by Bismarck and once by Kari 
Marx. The Russians have learned and 
the Germans are learning that there is 
just as much slavery under socialism 
as there is under an imperial autocracy, 
and perhaps a great deal more. There 
is but one way out and that is in the 
development of a high type of citizen- 
ship. This is naturally a slow process, 
too slow for the Europeans and appar- 
ently for some Americans. 

The tendency appears to be to pass 
the buck. However, neither President 
Witson nor Secretary’ McApoo could 
settle this question for the American 
people. They must settle it for them- 
selves. 





SEES A NEW VISION 

Tue Hartrorp Fire sees a new vision 
in fire insurance in that there will be 
an appeal directly to the public by 
agents rendering what can properly 
and literally be termed service. The 
HArtForD says that the suggestion that 
the government assume control of» fire 
insurance in certain directions was not 
favorably received because the compa- 
nies had shown a willingness and an 
ability to serve the government offi- 
cially in furnishing information, expert 
advice as to construction and protec- 
tion and expert inspection. 

The Hartrorp says that the day is 
passed where an agent can rely on his 
“pull” or ability to secure personal 
favors to get business. He must be an 
expert adviser. Either he possesses 
first knowledge himself or knows 
where he can summon such advice for 
any kind of an insurance problem that 
presents itself. The Hartrorp says that 
such an agent advises his clients as to 
the best forms of coverage. He ana- 
lyzes rates to ascertain whether the 
schedule has been properly applied. 
He scrutinizes the defects and in- 
structs as to the best method of rem- 
edying them. He makes it clear to his 
clients that they have a common duty 
in conserving property and demon- 
strates that the first essential is guard- 
ing against loss.. He shows the prop- 
erty owners that premium payments 
purchase cooperative service, as well 
as sound indemnity. 

The Hartrorp has therefore summed 
up in very concrete and clear form the 
whole duty of an agent. In other 
words the agent must be able to de- 
liver the goods. No agent can intelli- 
gently talk to a client unless he is mas- 
ter of his business. He must survey 
the client’s property, extend the proper 
coverage over it and produce a con- 
tract that exactly fills the bill. The 
agents owe their clients a duty and 
they have a responsibility to meet that 
cannot be escaped. The agent of the 
new day is a service giving agent, in 
every sense of that term. 








SOME MOMENTOUS PROBLEMS 


If we are willing to fight and spend 
the accumulations of wealth of a na- 
tion’s life time in a fight against autoc- 
racy, concentration and socialism; and 
having won that fight turn about and 
introduce the same system in our own 
land, as a measure not of principle but 
of expediency, we can hope for little 
for the future. For the principle of 





in a recent article, refers to the Ger- 

















PERSONAL SIDE OF THE BUSINESS 








H. H. Walker, secretary of the west- 
ern farm department of the Home, has 
gone on his annual pilgrimage to Flor- 
ida and will hold forth at the Hotel 
Detroit in St. Petersburg, Fla. Mr. 
Walker will remain there during the 
entire winter. 


= 
Lieut. Charles R, McCabe, Jr., was in 
Chicago last week over Thanksgiving. 
Mr. McCabe is now stationed at Camp 
Custer, Mich., and will decide soon as 
to whether he will continue for a time 
in army service or return to insurance. 
Lieut. McCabe has become quite ef- 
ficient in bayonet practice and has done 
fine work in instruction in that line. 
John B. Cromer, retired state agent 
of the Home for Indiana, is in St. Vin- 
cent’s Hospital in Indianapolis, where 
he underwent an operation for cataract 
early last week. John Fitzgerald, In- 
diana special agent of the Queen, is 
confined to his home by an attack of 
the “flu. Both are reported to be 
making good progress toward recov- 
ery. 

James A, Smith, Eau Claire, Wis., 
died at his home in that city Nov. 27. 
Mr. Smith collapsed at the door of his 
office while on his way home, heart 
failure being the cause of death. .He 
was born in DePere, Wis., and went to 
Eau Claire in 1889, to accept the posi- 
tion of general manager of the Manu- 
facturers & Merchants Mutual Fire. A 
short time afterward Mr. Smith organ- 
ized a local agency, taking over the 
entire business of the mutual. His 
agency is regarded as one of the largest 
writers in Wisconsin. Mr. Smith was 
a thirty-second degree Mason and a 
Mystic Shriner. He is survived by his 
sister and an adopted daughter. 


Indiana State Agent Denton M. Stan- 
ton of the Hartford recently suffered a 
very severe and painful accident while 
on an automobile trip with an agent 
near Morocco, Ind. He was trying to 
locate some engine trouble on the road 
when a large touring car, driven by a 
woman, passed at high speed so close 
to his car that he was knocked under 
his own machine and suffered several 
broken bones and torn ligaments in his 
ankle. He is making slow progress 
toward recovery, but it will be some 
time yet before he is able to get around, 
even with the aid of a crutch. He is at 
his home at 5515 Lowell avenue, In- 
dianapolis. 


The many friends of Robert J. Gray, 
who joined the colors from the staff of 
the Cleveland National, Columbus, will 
be delighted to learn that he is rapidly 
recovering from wounds inflicted in 
his head by a high explosive shell in 
the recent finish drive by the Amer- 
ican troops. 

John H. Gray, his father, who repre- 
sents the North British in Ohio, 
and is the new president of the Field 
Club, received a letter from “Bob” No- 
vember 11, saying he was in a British 
convalescent hospital at  Bologne, 








essence as the principle around which 
the German empire has been built. 

We have some great problems be- 
fore us in the democratizing of our in- 
dustries and social institutions. We 
are committed to it by President Wr- 
son’s program. A program of govern- 
ment ownership is an evasion, not a 
solution, of the problem to make a 
democracy efficient, in other words, to 
organize a society of free men, giving 
to each man the fullest opportunity to 
realize all that is in him, and at the 
same time placing upon him the re- 
sponsibility of voluntarily and of his 
free will assuming the obligations that 





government ownership is the same in 


France, and was about ready to go to 
the front again. This letter reached 
home on his father’s birthday. On 
November 29 the government notified 
the family that the son had been “se- 
verely wounded” on Oct. 31, so the 
letter was doubly welcome as it took 
the sting of grief away. 

Mr. Gray is with Ambulance Co. 46, 
112th Sanitary Train, A. E. F., and has 
been in the thick of the recent fight- 
ing. He, it is understood was one of 
three ambulance men wounded when 
a high explosive shell got the stretcher 
and two bearers. 


Underwriters throughout the coun- 
try will learn with regret that there 
is no basis in fact for the widely cir- 
culated report that J. H. Lenehan, the 
former United States. manager of the 
Nord-Deutsche and one of the most 
popular men in insurance circles, is 
to have the general management of a 
Norwegian company about to enter the 
United States. Mr. Lenehan denies the 
story in toto. Just now he is busy 
closing up the affairs of the Nord- 
Deutsche, working to that end under 
authority from Harold Herrick, liqui- 
dator of German insurance interests in 
America. The task, it is expected, will 
be concluded about the first of the new 
year, when Mr. Lenehan will likely go 
to Montana and devote some time to 
developing his several extensive ranches 
in that state, upon one of which his 
daughter and her husband reside. Since 
the reinsurance of the Nord-Deutsche 
in the Automobile of Hartford, early 
in January, 1918, Mr. Lenehan has been 
urged a number of times to organize 
a new fire company, either for direct 
writing or for reinsurance purposes, 
but he has steadfastly refused. Should 
he receive a proper offer to take hold 
of an established institution he would 
likely accept, for his long-time asso- 
ciation with the fire insurance business 
has created an affection for it, and he 
could use to profitable advantage the 
experience he has gained in the past. 
Rugged in physique and as mentally 
alert as ever, Mr. Lenehan would be 
a desirable acquisition to any office 
fortunate enough to gain his services. 

The National Board’s Western Con- 
servation Committee is distributing in 
pamphlet form a joint paper by H. H. 
Stoek and W..D. Langtry, on “Sponta- 
neous Combustion of Coal.” 

Mr. Stoek is professor of mining en- 
gineering at the engineering experi- 
ment station at the University of Illi- 
nois. Mr. Langtry is fuel engineer of 
Chicago, specializing on coal! analysis 
and boiler room economics. The Chi- 
cago advisory committee secured these 
men to prepare a paper in condensed 
clear form so that the inspectors, local 
agents and public at large who are 
compelled to deal with the soft coal 
problem can derive information, beneficial 
suggestions looking to the safeguard- 
ing not only of coal, but for the avoid- 
ance of communicating fire to valuable 
properties from the coal piles. The 
Conservation Committee will be glad 
to send copies of this paper on request 
of the National Board of Underwriters, 
Chicago Advisory Committee, 1029 In- 
surance Exchange, Chicago, if ad- 
dressed. 


GOLFITIS 


“Who's the stranger, mother, dear? 4 
Look, he knows us—ain’t he queer! 
“Hush, my own, don’t talk so wild: 
He’s your father, dearest child.” 
“He’s my father? No such thing! 
Father died away last spring.” 
“Father didn’t die, you dub! 
Father joined a golfing club. 
But they’ve closed the club, so he 
Has no place to go, you see— 
No place left for him to roam— 
That is why he’s coming home. 
Kiss him—he won’t bite you, child; 





must be a part of that society. 





All them golfing guys look wild.” 
W. E. Miller, Chicago- 
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BIRD’S-EYE VIEW OF 
CONDITIONS IN KANSAS 


Gives Outline of General Insurance 
Situation in This Important 
Southwestern Commonwealth 





CHARACTER OF AGENTS 


Comment on Good and Bad Features 
of State—What Lines Are 
Yielding Profit 


BY FRANK W. BLAND 

TOPEKA, KAN., Dec. 1.—It might 
be interesting to some for me to out- 
line fire insurance conditions in Kan- 
sas as I found them upon a recent trip 
through the state. Stories are being 
circulated in the northern and middle 
western states to the effect that there 
is much wealth in Kansas, and, plac- 
ing some faith in these rumors, several 
managers have been of the opinion that 
their premium income from Kansas is 
not so high as it might have been had 
or field man in that state been on the 
job. 

The new money that is being circu- 
lated in Kansas is oil money. The 
wheat crop this year was good, but the 
corn crop poor and in some sections 
a total failure. But to offset this there 
is the money that has been made in oil. 
Wichita is the center of the oil zone, 
and is easily the most prosperous and 
wide-awake city in the state. All of 
the towns in the territory surrounding 
Wichita are on the boom and there is 
much new building in this section. 


Conditions in Small Towns 


But from an insurance standpoint the 
small towns in Kansas are decidedly 
dead. Kansas is primarily a farming 
state and the small town is nothing 
more or less than a buying center for 
farmers. It grows very slowly and is 
rather hopeless from a fire insurance 
standpoint. It is only a few of the 
larger cities such as Topeka, Wichita, 
Lawrence and Kansas City, Kan., and 
perhaps two or three others that can 
boast of real dyed in the wool local 
agents. There is some industrial activ- 
ity at least in these cities and an op- 
portunity exists for the local agent to 
exhibit some initiative and progress. 
It is a very difficult matter for a new 
company to get a foothold in the state 
as special agents attempt to plant com- 
panies outside of the few large cities. 


Who Are Agents? 


_ Comparatively speaking, there are 
tew local agents who devote their en- 
tire time to insurance. As in other 
States real estate is combined with a 
solicitation of fire and casualty lines, 
but there are more than the usual num- 
ber of investment men in Kansas who 
also act as local agents. Ordinarily 


these men are active in the sale of oil\ 


stock and the floating of farm loans. 
A big farm mortgage business is done 
in Kansas, and probably one farmer in 
five in the state is really in a prosper- 
ous condition the year around and has 
his farm entirely free from indebted- 
ness. During the last two or three 
years many who were formerly good 
local agents have neglected their in- 
surance business to give a greater por- 
tion of their time to their oil interests. 
An evidence of what is occurring may 
be seen at the insurance department in 

opeka, where in issuing the licenses 
for the ‘year it was discovered that 
there were issued 8,000 less licenses this 
year than in 1917. 


Two Poor Towns 


Of the larger cities Fort Scott and 
Leavenworth are the poorest from an 
imsurance standpoint. These towns 


there is an absence of commercial and 
industrial activity and they are marked 
N. G. by all special agents familiar with 
the state. 


Hail Insurance Income Producer 


Hail is one of the important lines in 
Kansas. Local agents everywhere so- 
licit it and where it is pushed to any 
extent it has become an important 
source of revenue. A. J. Shaw of Mc- 
Pherson has developed an important 
and profitable agency. plant as have 
Elmer F. Bagley & Company of To- 
peka. Hail business has been profitable 
in the state since 1915 and is being gen- 
erally developed by local agents in all 
parts of the state. 

Many companies have found farm 
business to be unprofitable in Kansas 
and are writing it sparingly. Several 
have discontinued the line entirely and 
many agents who formerly gave a great 
portion of their time to the solicitation 
of farm business are now going after 
hail insurance. 

Although much has been said about 
the Kansas cyclone, and it is known as 





the tornado state, it is not my observa- 
tion that an unusual amount of tornado 
business is written in Kansas. As a 
matter of fact, there have been no 
great number of severe wind storms 
in the state in recent years to furnish 
soliciting agents with the necessary 
stimulation. The experience on oil 
derricks and rigs has been poor and 
a majority of the companies are now 
refusing to furnish tornado coverage 
on this class. 

To an outsider one of the weaknesses 
of the fire insurance business, as con- 
ducted in Kansas, is the lack of general 
agencies centrally located. Agents in 
Kansas report to Kansas City, Mo., for 
all of their casualty business, and most 
of the fire insurance special agents live 
at that point. It would seem that if 
two or three fire insurance general 
agencies were located at Topeka and 
Wichita the state could probably be 
more intensively cultivated. As it is, 
there seems to be an inclination on the 
part of some special agents to “hit the 
high spots” and get back to Kansas 
City for the week-end. 








Adopting 


HERE are two ways of looking 
Ts any general, social or econom- 

ical question such as the govern- 
ment ownership of railroads, insurance, 
etc., or of socialism generally. The ex- 
treme conservative and the reactionary 
is a day-to-day opportunist, an uncom- 
promising fighter by nature, and is sat- 
isfied to let the general situation drift 
along if he feels he is safe for the im- 
mediate future. He sticks his head in- 
to the sand and refuses to take into 
account the larger underlying ques- 
tions which must inevitably in time 
come to the surface and assert them- 
selves. A good instance of this is Wil- 
liam Hohenzollern, but there are many 
less conspicuous instances in this coun- 
try. 

Getting an Understanding 


The other view is to act upon the 


situation with an understanding and 
consideration of fundamental condi- 
tions. It is generally recognized that 


the liberal, progressive and democratic 
movement in this country is a concrete 
fact and must be reckoned with. It 
will have its temporary setbacks, but 
the movement will go on. It cannot 
be guided or directed by self-appointed 
censors or those who are not its true 
leaders. Its goal is the final establish- 
ment of a nation of free men and wo- 
men, independent, self-reliant, capable 
and responsible. If this cannot be 
achieved, some form of socialism will 
be accepted as a substitute. 


Insurance Is Democratic 


Insurance will live and become a 
part of the great structure if it falls in 
line with this program. It will not if 
it does not. A hostile attitude on the 
part of insurance toward the leaders 
of this democratic movement, so far 
as they truly represent its ideals, is a 
fatal mistake. Indeed, it might well be 
made the business of insurance federa- 
tions, agents’ associations, etc., to 
merge themselves with the movement 
as many of its individual members have 
no doubt already done. 

Insurance is essentially a democratic 
institution. It distributes the losses of 
the few among the mary. Should the 
great bulk of property values, for in- 
stance, become concentrated in the 


hands of a comparatively few, as was 
somewhat the tendency before the war, 
there would be no need for the services 
of the insurance agent or company. Like 
many of the great corporations, rail- 





ave grown very little in recent years, 








roads, etc., the risks would be so widely 


Democratic Course 


Insurance Musi Shape Itself In Harmony With the Progressive{Thought and Ideals of 
the Day—It Must Square Itself With the Enlightened Demands of the New 
Era—Hostile Attitude Will Be a Fatal Mistake 


BY EDWARD JAY WOHLGEMUTH 


of them under one management that 
an average would be secured. It would 
be foolish for the owners to call in the 
services of an insurance company. 


Opportunity for Insurance 


There is more insurance in this coun- 
try than any other because there is 
more individualism. Happily, there- 
fore, the interests of the insurance busi- 
ness coincide with the spreading spirit 
of individual democracy. The more it 
spreads along anti-socialistic lines, the 
greater the opportunity for insurance. 

It may be with the development of the 
insurance business that the ratio of ex- 
pense will have to be cut. In life insur- 
ance the tendency of commissions is 
downward, because life insurance is be- 
coming more popular all the time and 
more easily written. The expense of the 
fire insurance business is just about dou- 
ble that in the life insurance business. 
It is due to the annual renewal of poli- 
cies, with a cumbersome, new and com- 
plete policy every year and all the 
folderol of going through the making of 
a new contract each time. 


New System Is Needed 


This system is largely unnecessary. If 
the same trouble and expense were put 
into the improvement of the risks, the 
keeping of the hazard down to the mini- 
mum, the public would be benefited and 
the agent would receive as much com- 
pensation as he does now. There are 
undoubtedly some things in the fire in- 
surance business that will have to be 
changed. If these changes are for the 
public good and if they are brought about 
in the proper manner, no one can object. 
There never has been an effort to fight 
a public interest that has succeeded per- 
manently. There have been many that 
have succeeded temporarily and societies 
and civilizations have been overthrown 
because it was thought that these tem- 
porary successes were permanent ones. 
We have too many lessons in these times 
to need further elucidation of this point. 


Get Right With the Public 


It means nothing to win temporarily 
victories in legislatures or even in public 
opinion if those victories go contrary to 
the true genius and spirit of the times. 
The National Underwriter has come out 
boldly and advocated that if any part of 
insurance is not in harmony with public 
opinion, if there is any degree of public 
antagonism towards the insurance busi- 
ness exemplified in the acts of represen- 
tative public leaders and legislators, then 
it is the business of insurance to “get 
right with the public” and adapt itself 
to the public’s demand, on a basis of 
reason and justice and conciliation and 
not on one of antagonism, belligerency 





FUTURE COURSE OF 
DEVELOPMENT IS SEEN 


American Companies Will Follow 
Merchants in the World-Wide 
Roads of Trade 


GREAT ISSUES AT HOME 


Extension of Governmental Ownership 
or Control Destined to Be the Big 
Internal Issue 


BY GEORGE A. WATSON 
NEW YORK, Dec. 3.—With the end 
of the world war now consummated, 
lawmakers at Washington and business 
men throughout the country are specu- 
lating as to the probable future atti- 
tude of our government toward large 
business interests, especially those of 
a public or semi-public nature. 


Parties in touch with sentiment at 
Washington say that two schools of 
thought exist among the law-makers: 
those from the west inclining to gov- 
ernment ownership of such public utili- 
ties as the railways, telephone and tele- 
graph, while their opponents, mainly 
easterners, stand strictly for individual 
effort and the restoration of industrial 
practices as they existed before the 
entry of the United States into the war. 


Demand Special Legislation 


It is pointed out that once the sol- 
diers and sailors now in active service 
return to civic life, they will demand 
special legislation of various kinds in 
return for their heavy sacrifices, and 
the temper of the people will be to 
grant pretty much what is asked. 
Then, too, the labor element has pros- 
pered such as it never did before be- 
cause of war wages, and will fight 
strongly against any move tending to 
change such conditions. 

In the absence of any more impor- 
tant issue—the tariff, taxation and the 
like having gone into the discard—gov- 
ernment ownership of public utilities 
will likely be the great political ques- 
tion of the near future, and there is 
likely to be a realignment of forces 
because of it. 


Interest in General Question 


Naturally underwriters, in all branches 
of the business, are interested and are 
quietly studying the situation. As- 
sured by recent statements from men 
high in the government service and in 
positions to know whereof they speak, 
that the administration has no thought 
of embarking in insurance to a greater 
extent than it is required to because of 
the exigencies of the war, underwriters 
are not concerned as to their direct 
business affairs, but rather as to gen- 
eral conditions. 

Fire, life, marine and casualty company 
men neither expect nor would they fear 
competition from governmental institu- 
tions, maintaining that where such com- 
petition exists or has existed in various 
states of the Union, unless complete 
monopolies were enforced, private corpo- 
rations have more than held their own. 
And what is true of the United States 
applies equally to Great Britain and its 
colonies, where the imperial and the sev- 
eral autonomous governments have been 
issuing life insurance for years. 


Will Extend Their Operations 


Stimulated by the trade opportunities 
offered in South and Central America and 
in certain sections of Europe, China and 
Japan through the actual closing of 
those territories to Germany and its 
allies, American manufacturers are plan- 
ning in a big way now, and are deter- 
mined that this country shall have its 
full share of the future business of the 
world. The handicap our merchants long 
labored under in their efforts to build up 
foreign business, namely, lack of proper 
banking facilities, no longer applies, 
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New York having established branches 
at many ports abroad and stand ready to 
grant every accommodation to American 
business concerns. 


“Made in the U. S. A.” 


The slogan “Made in U. S. A.” is likely 
to replace the now thoroughly discred- 
ited “Made in Germany” trade-mark, in 
a large part of the world, and our fire 
and marine writing insurance companies 
are determined that they, too, shall be a 
part of the intended great trade advance. 

Readers of The National Underwriter 
know. from former announcements in its 
pages of the recent organization of a 
powerful group of American companies 
formed to operate in foreign lands. The 
movement was well conceived, carefully 
planned and will be vigorously carried 
out. Marine or other lines of a million 
dollars or even more, if necessary, will 
be written upon single risks, and under 
as liberal a policy as it will be possible 
to issue. 

Plan of Operations 


The present thought is to enter one 
company at a leading center, all business 
received being reinsured according to 
fixed percentages in the associated of- 
fices. This combination representation 
will not preclude a membership office 
from establishing a separate agency as 
well if it so wills, and doubtless several 
now transacting business abroad and un- 
willing to lose their individuality will 
elect to do so. 

Contrary to general business practice 
in such cases, the foreign representatives 
of the combination are not likely to be 
natives of the several countries in which 
offices are to be established, nor will they 
be Englishmen there resident. Instead 
the purpose is to send Americans who 
have had underwriting experience and 
have proven their capacity. 


Merchants to Be Well Known 

This is the practice now followed by 
our great banking institutions, and it is 
one that has worked out very satisfac- 
torily. The stars and stripes have become 
a familiar sight upon the battlefields of 
the old world and upon the seven seas. 

Our men of vision intend that the 
business activities of our merchants 
shall be equally well known, and in 
this determination no class of men are 
more insistent than our fire and marine 
underwriters. 


Business efficiency is increased by 
knowledge of the Dean Schedule and 
how to use it. 3usiness-Getting 
Knowledge” is a 16-page booklet about 
a method of increasing business effi- 
ciency. Send for it and let it tell you 
about the plan. Schedule Correspond- 
ence Course.—TuHE NATIONAL UNDER- 
WRITER. 
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Puts safety responsibility 

1j squarely on the employee. 
Keeps extension cord off nails, 

floor, machinery and goods. 


Holds lamp away from inflam- 
mable material. 


Protects cord for long service. 

No longer any excuse for lamp 
and extension cord hazards. 
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Underwriters Laboratories. 
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zinc industry, together with the 

classes immediately dependent there- 
upon for livelihood, produce one-tenth 
of the premium income of Oklahoma, it 
is only likely that the class will be 
looked upon with some degree of un- 
certainty, due to the cessation of hos- 
tilities. 

On account of the large percentage 
of lead used in the manufacture of mu- 
nitions the market held steady at ap- 
proximately $100 per ton of concen- 
trates, or about double the pre-war 
price. While zinc entered to a less 
degree in the making of munitions, the 
price on it almost doubled in the early 
stages of the war, gradually declining 
until the week before the signing of 
the armistice the market stood at $56 
per ton of concentrates although the 
market had been as low as $37.50. 


|’: view of the fact that the lead and 


T HE average price during peace times 
was between $35 and $65. Before 
the great increase in the cost of labor 
and material, lead and zinc concen- 
trates could be produced at a price of 
$12.50 to $27 per ton, depending upon 
the nature of the “ground” encoun- 
tered. The cost of production at this 
time ranges from $26 to $50 per ton, 
furthermore, the mine whose cost for 
a number of weeks has stood at $26 
may, on the following week run into 
ground requiring an outlay in cost of 
$50 per ton to operate, or a figure any 
place between these two extremes. 


HE week prior to Nov. 18, ore had 

sold at the schedule price set by the 
government of $56 although in greatly 
reduced quantities. At the beginning 
of the week when this is written, while 
lead held steady at $100, there was no 
demand for zinc whatever, the market 
being left, so to speak, in mid air. 

This condition prevailed on Nov. 20 
when 200 managers and superintend- 
ents of mines met at Picher, Okla., 
with the hope of securing relief if pos- 
sible from this situation which obvi- 
ously meant financial ruin for all con- 
cerned with the lead and zinc industry. 
By night of the following day, Nov. 21, 
it was rumored that a price of $45 had 
been offered, althought it appeared to 
be but rumor. By the night of Nov. 
22 ore buyers were actually in the field 
offering $47.50, just at a time when it 
was believed there was no sale what- 
ever for zinc. This refers to zinc, as 
the price of lead is still around $100. 
This is given to illustrate just how 
little is absolutely known about the 
price of ore a week in advance. 


HROUGH the efforts of the Amer- 

ican Zinc Institute of 27 Cedar street, 
New York, the demand for zinc for 
1918 will reach $400,000 tons of spelter. 
The demand for 1919, estimated by two 
authorities of recognized ability and 
from widely separated sources will 





LEAD AND ZINC INDUSTRY 


Some of the Problems Confronting the Producers—Cost of Labor Has Greatly‘ Increased 
—Many Favor Closing Down the Mines Temporarily to Reduce the Output 


BY E. J. HAVNER, OKLAHOMA CITY, OKLA. 





reach 530,000 tons, or an actual increase 
in demand of 130,000 tons. 

With an actuaB increase in demand 
of 130,000 tons, why should there be 
any falling away in price? Why, in- 
deed, should there be anv cause to 
worry at all? The point is here: 
There is not a moment’s doubt in the 
mind of those closely connected with 
the industry as to the future, as the de- 
mand is greater than ever heretofore. 
The concern is for the present. The 
period of transition from a war world 
to a peace world must of necessity 
cover several months. 


Bom machinery for the production of 
munitions of war cannot immediately 
be turned into the production of gal- 
vanized iron and the like and the neces- 
sity of time is apparent. During this 
period, if the mines continue to pro- 
duce ore, there will be when the market 
again opens up, an over supply and, as 
a result, a much lower price paid than if 
the supply kept pace with the demand. 

From this condition there are four 
methods of possible relief which are as 
follows: ‘ 

First. Curtailment of production by 
closing down all mines. 

Second. Primary relief by government 
purchase of spelter. 

Third. Secondary relief by exporting 
spelter into Belgium and France. 

Fourth. Final reopening of the gal- 
vanizing business. 


EAVING until last the possibility of 

relief through curtailment of pro- 
duction, the item of government pur- 
chase of spelter will be considered. In 
this connection, is given below copy of 
a wire sent to Bernard Baruch, chair- 
man of the War Industries Board, Wash- 
ington, D. C.: 

“Joplin mining industry fast getting 
into critical condition because there is 
no market for current production of zinc 
ore which we are advised is due to the 
attitude of the ordnance department in 
requesting suspension of execution of 
orders for spelter previously placed and, 
furthermore, due to the inability of the 
smelters to export spelter against orders 
taken in Europe, particularly in France, 
because French High Commission has re- 
fused to allot shipping room against 
such export orders. Smelters are there- 
fore unwilling to make current purchases 
of ore and, unless immediate remdy is 
applied, a great deal of distress among 
miners, who would have no employment. 
It is our opinion that large amounts of 
spelter will be wanted in Europe for re- 
construction purposes, as smelters there 
will be unable to operate for some time 
to come on account of lack of raw material 
and searcity of coal. Therefore, War in- 
dustries Board, in our opinion, should 
take steps to alleviate the situation here, 
which could, according to our informa- 
tion, be readily done by arrangement 
with England, France and Italy to place 
orders here for quantities which, un- 
doubtedly, will be required by them later 
on, rather than run the risk of disor- 
ganizing the entire industry. The fore- 
going suggestion will sustain zine in- 
dustry during this transition period and 
make it possible for the industry to take 
care of after-the-war trade relations, 


Please wire us what steps you propose 
to take. 
AMERICAN ZINC INSTITUTE. 

ELATIVE to the secondary relicf by 

exporting spelter into Belgium ana 
France, it should be stated that sheet 
zinc is badly needed in these countries, 
where it is used extensively for build- 
ing. In view of the fact that there is 
no supply of spelter on hand with which 
to supply the rolling mills, it has been 
suggested that spelter be shipped direct 
to these mills, which are not in the de- 
vastated area, said shipments being 
made by way of the gulf ports, using the 
spelter as ballast on cotton boats bound 
for Europe. The American Zinc Insti- 
tute has set in motion plans for securing 
the sanction of those in authority with 
reference to the reconstruction period. 


AS’ to the opening of the galvanizing 
industry, it is stated authoritatively 
that the galvanizing output for an entire 
year will be immediately absorbed by 
South American trade, when the govern- 
ment permits the release of steel to the 
galvanizers.. 

The curtailment of operation by clos- 
ing down of the mines is probably of 
the most importance at present to the 
fire insurance companies. 

In order to prevent a piling up of out- 
put due to the sluggish market, it has 
appeared to the majority of the operators 
that only closing down of the mines tem- 
porarily can relieve this situation. If 
this agreement is reached, all the com- 
panies writing the class will be flooded 
with closing down permits, copies of 
which are being attached to policies in 
force on plants that are, for the time 
being, not in operation. This will not 
mean that the plants are “idle property” 
as this will apply to the most profitable 
mines in the district. It is simply a con- 
dition that is unprecedented and one that 
should be borne in mind by the com- 
panies carrying the liability. As for the 
view. of the situation to be taken, that 
is for each company to decide, of course, 
and it is with this in view that this is 
written. 

As to the future of zinc, those most 
heavily interested seem to have no doubt, 
but that there are serious obstacles be- 
tween them and the smooth sailing of 
fair prices and strong demand, is real- 
ized fully by all. 





The Dean Schedule was made to 
serve you, the public and the insur- 
ance business. If it is not serving, 
there is a reason. Get the facts from 
a discussion of the Dean Schedule Cor- 
respondence Course in a 16-page book- 
let we will send upon request.—THE 
NATIONAL UNDERWRITER, Lincoln Inn 
Court building, Cincinnati. 


Part III of this issue, pages 9 to 15, 
contains fire insurance news additional 
to that found in Part I. 
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POLICY HOLDERS SURPLUS $3,612, “188.93 





WESTERN SPECIAL AGENTS—M. S. Moore, Exec- 
utive Special Agent, Terre Haute, Ind.; Wm. Biel, 
; Geo. 


March, Western General 
Agent, Hillsdale, Mich.; L. —_ 
Mich.; A. W. a Columbus, Ohi 8. 
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= = Yeaton, 217 West Water 
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a. Shipe, ‘Sharp Bidg., Kansas City, 
& ‘sure, State Agent, Gas and Electrie Bldg., Dea 
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Interesting Problem of 
Insurance Workers 


Contributed 


T HE demobilization of those engaged 
in war pursuits and their reabsorp- 
tion into peaceful occupations repre- 
sents a phase of the staff problem that 
insurance men with others are begin- 
ning to consider. Another phase has to 
do with the after-war status of women 
in insurance offices and the permanency 
of their dilution of the ranks of insur- 
ance workers. 

It has been a long time since experi- 
enced workers were available and the 
needs have perforce been supplied by 
the costly and tedious training of the 
inexperienced to what may be consid- 
ered specialized jobs. 


UT by far the most important 

phase will be the reassimilation of 
the returning soldiers from abroad and 
the training camps who, with a new and 
enlarged mental perspective and a stim- 
ulated sense of freedom, will, it is be- 
lieved, in numbers, be unwilling to go 
back to their former positions under 
the old conditions. 

It is possible that one fault is that 
the employment and office managers in 
the past few years have forgotten or 
overlooked the fact that the salaried 
person has not enjoyed the same aver- 
age advances in salaries that the time 
worker has and that the increased cost 
of living has been the same to both. 


STATISTICS compiled by the Na- 
tional Industrial Conference Board, 
after a country wide survey for the past 
four-year period ending with June, 1918, 
and taking into consideration all of the 
factors in the problem shows that for 
the great majority of American com- 
munities the average increase for the 
period lies between 50 and 55 percent. 
This has been an important cause of 
discontent and this discontent has re- 
ceived little sympathy or tact in han- 
dling which with the stricter rules and 
requirements of the insurance offices 
thought necessary by the advent of so 
many new workers has caused the em- 
ployer and employe to drift apart. 


NE office is reported to have employed 

175 clerks in the past eight months, 
which is 150 percent of its normal staff, 
while another office gives 25 percent as 
its estimate. Surely these figures mean 
that something is wrong in one office or 
the other. Insurance work is a specialty 
and the training or attempted education 
of 150 percent of an organization of em- 
Ployes in eight months is hardly possible, 
means abnormal expense, waste and un- 
Satisfactory results. It is true that an 
organization once under way will run 
along for a time of its own force, but 
the absence of reliable parts to the ma- 
chine will in time cause it to slow up 
and the recovery of the lost force will be 
hard and require much effort if not taken 
ar, before the momentum is entirely 

It has been said that a good employ- 
ment manager and office overseer, like 
on artist, is born not made. Many are 
tried, but few are really successful. He 
cannot be a success unless he studies 
and understands human nature. The in- 
dividual is a greater power than ever 
before. The average modern worker 
knows, just as well as his employer, that 
the relations between them are recipro- 
cal—that one is incapable of making the 
most of his business, the other of his 


time, unless they work together in har- 
mony. 


HE time worn but powerfully per- 

_Suasive motto of the modern labor 
union that the injury to one is the con- 
cern of all has been seeping into the 
brain of all workers who feel that they 
are a person and where employed where 
their treatment is not above the average 
they become discontented, lose their in- 
terest in their work and office and seek 
elsewhere for a job or degenerate into 
plodding clerks. Seemingly some employ- 


ers have lost sight entirely of the per- 
sonal relation between themselves and 
their staff. They pay them their wages 
and consider it a complete fulfilment of 
their obligation, apparently unconscious 
of the approaching time when educated 
and intelligent clerks will not remain in- 
definitely or do their best while they do 
remain in a place under conditions ac- 
corded those of lower intelligence and 
training in other -walks of life. 

The same pride dominates both. The 
worker has the same desire for recogni- 
tion which distinguishes every normal 
human being with an object in life. The 
distinction is merely relative between a 
clerk who is proud of being an active 
officer of his insurance club or society 
as the employer being called into the 
councils of the chiefs of his business or 
state. Both belong to the same office 
and work for the same company and 
both are salaried employes. 


ARTICULARLY in an insurance office 

should the office manager concern him- 
self with his help and encourage them, 
give them his confidence and gain theirs, 
instruct them in the duty they owe their 
employers not merely because they are 
paid wages, but because they are im- 
portant links in the business organization 
with which they are connected. As soon 
as a clerk is convinced that he is some- 
body in the office, that his work counts 
for something, that his endeavors pro- 
mote a cause, he ceases to be a machine 
and becomes a factor. The machine goes 
on day by day doing the same work, 
doing as little of it as possible, watching 
the clock and drawing his pay with an 
ever insistent demand for larger remun- 
eration, but building no foundation of an 
enduring kind for his employer to stand 
on. The factor takes as much interest in 
the office and business itself as his abil- 
ity permits, cooperates with his asso- 
ciates and creates an atmosphere com- 
bined with results that puts his depart- 
ment or office on a basis that brings 
confidence to all those coming in contact 
with it. It really is as easy to have one 
kind as the other and the better kind is 
much cheaper and more satisfactory. 


—— unions have catered more to the 
greed of men than their manhood. 
The efficient office manager reverses this 
by developing the human side of workers 
by inculeating the principles of the true 





relation between the one who works and 
the one who employes. He makes the 
transaction one between persons de- 
pendent on each other for the best mu- 
tual results. An office manager of this 
kind, if he has the support of his su- 
perior, can do more to dissipate discon- 
tent between employer and employee than 
in any other manner and such an office 
need not be afraid that other offices 
would entice their clerks away nor would 
the action of recommendation of the Na- 
tional Board that offices refrain from 
bidding for the help of each other with- 
out consent be necessary. 

Much has been said and writen re- 
cently about the insurance business get- 
ting in closer touch with the public, giv- 
ing some real information besides the 
quoting of large figures of its strength 
and by frankness and truth cultivate the 
good will and confidence of the public 
for the mutual good of both. 

Would not this same principle apply to 
the organizations themselves and cannot 
the clerk, the stenographer, the examiner 
and the special agent profit by a bit of 
the humane with the pay check? 


LITTLE consideration, a little ex- 
planation and a little tact will help 
the office manager a lot in the trying 
days coming with the readjustment re- 
quired for the assimilation of the return- 
ing soldiers if it is to be successful and 
the business as a whole brought up to 
an efficient basis with the different men- 
tal perspective that these men will have. 
Employers in all lines are studying this 
problem and insurance must give it a 
thought or grief will continue to be their 
lot as long as they continue to overlook 
that which is sure to be quite important 
in the future success of their offices. 


HY not pause in the pursuit of busi- 

ness advantage, in the rush from one 
committee to the other, from this con- 
ference to that convention, this junket 
or that still hunt, this party or that 
confab, long enough to give their work- 
ing homes a little necessary attention 
and build from the inside a house more 
substantial, one free from aloofness and 
coldness, and then let it spread outside 
to help overcome the prejudice that the 
public has against insurance. 

The humble clerk will do his share if 
given a little encouragement, a little 
sympathetic training and human treat- 
ment. 





3usiness efficiency is increased by 
knowledge of the Dean Schedule and 
how to use it. “Business-Getting 
Knowledge” is a 16-page booklet about 
a method of increasing business effi- 
ciency. Send for it and let it tell you 
about the plan. Schedule Correspond- 
ence Course—THE NATIONAL UNDER- 
WRITER. 





VIGILANCES CONTINUE 


CONSERVATION MUST GO ON 


Ohio Fire Marshal Demands That 
There Be No Let Up in 
Good Work 
AUSTIN, TEXAS, Dec. 3—The 


Texas state fire marshal and the state 
fire commission have joined in the peti- 
tion for the retention of the Conser- 
vation Association formed under the 
auspices of the National Board of Fire 
Underwriters. The Texas authorities 
are in receipt of advices from T. AIl- 
fred Fleming, Ohio state fire marshal 
and president of the Fire Marshals As- 
sociation of North America, that all the 
states have been invited to participate 
in the plea for the continuation of the 
work of the Conservation Association 
and that they are active in such behalf. 
State Fire Marshal Inglish joins the 
movement in a personal letter in be- 
half of the program, as does T. F. 
Baker, chief inspector of the commis- 
sion, 


COLUMBUS, O., Dec. 3.—State 
Fire Marshal Fleming of Ohio has sent 
out a warning to all mills, elevators 
and manufactures of all kinds, not to 
relax vigilance for a moment, even 
though the war clouds in Europe have 
broken away. 

There has been a disposition among 
some to ignore conservation orders 
placed by state on government inspec- 
tors, but Marshal Fleming is emphatic 
that these corrections shall be made. 
If there is any dereliction of duty, the 
hand of the law will fall heavily upon 
the offender. 

America during the reconstruction 
period will be taxed to the utmost to 
supply food, clothing, shoes, machinery 
—in fact, all the commodities of life, 
not only for the nations abroad, but 
for the people at home, and there must 
be no let down in the safeguarding of 
any Ohio industry. In the reconstruc- 
tion turn-over there will be added dan- 
gers of fires, due to changes in machin- 
ery, the breaking in of new men, etc., 
and the duties of the watchmen and 
foremen will be increased. 


A thorough reinspection of all the 
Ohio plants is being made so that the 
Buckeye state may go into the winter 
clean. 











THE 


A half million dollars’ worth of Empires, Chalmers, Maxwells and Republic Trucks burned up or melted into the mess on the floor. 
They were stored in a sprinkler-protected building, the “General Industrial Building” at Indianapolis, but the sprinklers were shut off, 
due to the fuel shortage, and there was “quite a serious blaze” Jan. 13, 1918. Moral: Put your client’s automobile insurance in strong 
companies, prepared by substantial assets and reinsurance contracts to meet such shocks. 





“CONFLAGRATION” 


HAZARD 


—Photo by Courtesy of Royal A. Buckman 
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MUCH DEMAND IS SEEN 


FIELD MEN ARE PUT TO IT 





Large Amount of Time Is Now Re- 
quired for Supervising Inexpe- 
rienced Local Men 





Never before have special agents and 
insurance companies been so rushed 
to keep pace with the demands made 
upon them as within recent weeks. 
In addition to the conservation work 
which these men are called upon to do, 
their regular duties have increased and 
multiplied. One special agent stated he 
believed there had been more agency 
changes in the last six months than in 
the six years previous to that time. 


Many Had No Experience 


What this means for special agents 
everyone in that position readily un- 
derstands. Many of the new local 
agents have had no experience in the 
insurance business and are starting in, 
attempting to manage large agencies, 
and that, just at a time when experi- 
enced agents are most desirable. Many 
of these men, inexperienced in insur- 
ance, who are buying out agencies, have 
learned to their astonishment that 
there is a vast amount of detail in- 
volved in management of an efficient 
local agency. 


Many Inspection Slips Sent 


In addition to added calls for service 
in aiding new agents, the special is re- 
ceiving more inspection slips from his 
company than ever. Companies are 
asking specials to scrutinize dwelling 
business more frequently than before 
and these inspections of a class of 
property which individually contribute 
small amounts to the premium income 
require considerable time and are an 
expensive procedure. 


Not Much Time for Adjustments 


The special agent today has very lit- 
tle time to give to loss adjustments. 
His services are so badly needed to 
keep production going smoothly and 
ironing out difficulties of new and in- 
experienced agents that a day or two 
spent in handling an adjustment is a 
serious set-back. The services of in- 
dependent adjusters were never in such 
demand and this is probably due to the 
amount of extra work which the spe- 
cials are being called upon to do. 


The Great American has transferred 
its Fargo, N. D., agency from the An- 
heier-Yoder-Risteigen agency to the Hull 
insurance agency. 








The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 





Total Assets, 
Jan. 1, 1918 . . . $3,115,504.64 
Capital Stock .... 750,000.00 


ee 


Surplus to Policy- 
polders .. .. « 


1,664,365.49 
- 1,106,374.34 


— Writing— 
Fire Tornado 
Sprinkler Leakage 


Rents Use and Occupancy 

















FOR CHRISTMAS 


An ideal gift to an insurance man is 
a volume of insurance humor. That 


describes “Your*Old Friend Dave.” 
Postpaid. one dollar. The National Under- 
writer, 1 icago. 

















What does the local agent think of 
the field men that call on him? What 
is the opinion of the man who has a 
local agency in a town of 10,000 people, 
represents twenty companies, and has 
many state or special agents calling 
on him at regular intervals? Just what 
do the various field men representing 
the companies in his office contribute 
to. his welfare and in what way do 
they benefit him in dollars and cents? 
* * * 


A live local agent in one of the 
smalier towns answered some of these 
questions at a “fanning bee” the other 
day and what he had to say was not 
exactly complimentary to some of the 
field men who make regular visits to 
his office. 


“Some of the fellows that call on 
me,” he said, “are like a lot of wooden 
Indians. I know just about what they 


are going to say the minute I see them 
come through the door. They have 
a stereotyped way of handling things. 
They look through the register, make 
some remark about business, and of- 
fer a few thoughts on some local mat- 


ters which they have picked up at 
the hotel and which they think are 
extremely interesting to me. They go 


out of my office leaving: me with ab- 
solutely nothing that is new or helpful. 
The point I want to make is that the 
visit has been of no value to me or 
to them and they might better have 
saved the railroad fare and other ex- 
penses that the trip involved. On the 
other hand I can say that there are 
field men who come to this office who 
never leave it without giving me some- 
thing new, without initiating some- 
thing and without making the trip pay 
from all standpoints. In the first place 
men of this type do not come so often 
that they follow on their own coat- 
tails. But they do come just often 
enough to make themselves welcome. 
x ok x 

For instance there is the chap who 
taught me—really taught me—to so- 
licit tornado insurance. He came in 
here one day and tried to stir up some 
enthusiasm over the line but did not 
get much of a response. He finally 
forced me under protest to make out 
a list of those whom I thought might 
be the best prospects and went out of 
the office about’ 2 o’clock in the after- 
noon to see them. He returned at 5 
with six pieces of real choice business 
from prominent men in the town whose 
fire insurance I carried. Frankly I 
had never talked tornado insurance to 
them because I thought it would be no 
use. His landing the business cold, 
without any introduction or assistance 
from me, opened my eyes. I asked 
him if he would not stay over until 
the next day and show me how he did 
it. He did and the next morning we 
went out together visiting the prin- 
cipal business places of the town. The 
results simply astonished me and in 
going around with this special I ac- 
quired his line, his selling talk, and 
have been using it since to good ad- 
vantage. The assured is rather an ex- 
ceptional individual if he escapes be- 
ing written by me on the combined 
basis nowadays. The agent that 
taught me how to do this, really forced 
me to learn against my wishes, has 
actually poured gold dollars into my 


What is the Special Agent’s 
Call Worth—to the Agent? 


An Intimate and Personal Conversation With a Local on the Subject 
of Service Which the Field Man, Not the Field Man's 
Company, Renders 








ny 
pocket. Don’t you suppose I am glad 
to see him when he comes around? 
ek OK 


Then there are the fellows who be- 
gan to whoop it up soon after we got 
into the war over use and occupancy 
and explosion business. You know a 
local agent very seldom gets real 
active with the new‘ lines until some 
special agent shows him how to do 
it. He knows the people in his own 
town intimately and has carried their 
fire insurance and perhaps a little of 
their other miscellaneous business for 
years. 

As the new lines come into existence 
we do not see their local application 
as the field man who comes to us from 
the outside world does. He has a 
fresh viewpoint and all towns look 
alike to him. Our own town is no 
different from any of the others that 
he visits. If there are good risks in 
town he sees no reason why they 
should not buy the so-called side lines 
of the fire insurance business, and in 
fact there is not a reason why they 
shouldn’t, except that they have never 
been solicited. 4 

These fellows that come in and show 
us how to stir things up on these spe- 
cialties of the business are the ones that 
make money for us. They don’t go 
along mechanically and pay us any so- 
cial calls. On the contrary I often 
think of them as salesmen which, in 
the last analysis, is what they are. 
They have business to do in every 
town they go to. When they come to 
my town, what do they come for? 
Simply to do anything and everything 
that will produce more premiums. I 
they take me out with them and sell 
some business they are getting more 
premiums, or even if they don’t take 
me out but interest me sufficiently so 
that I will sell some after they leave, 


they accomplish the same result. But 
the point is they have to sell me, 
which a few, a very few, do. The rest 


travele around the state like a lot of 
tourists, and surprising as it is their 
premium income keeps up largely. I 
suppose, because of the natural demand 
there is for fire insurance. 

x Ox 


But the field man who is a salesman 
is the one who will get the business. 
He is going to be favored by any of- 
fice that is inclined to be fair minded 
about the matter at all. -The others 
just simply lose out automatically and 
the keener competition becomes the 
smaller their chances are.’ 


November broke the Indianapolis rec- 
ord for number of fire alarms, with 389. 
The previous high mark was 364 in Feb- 
ruary, 1917. There were no fires, now- 
ever, with heavy loss, most of them 
being caused by dry shingle roofs, sparks 
from chimneys, overheated stoves and a 
fanatic who liked to see the fire de- 
partment make runs. 


E. L. Valois, a local agent at Toledo, 
Ohio, since 1868 died last week. 


What would it be worth to you to 
understand the Dean Schedule and the 
methods of its application to rating? 
Let THE NationAL UNDERWRITER, Lin- 
coln Inn Court building, Cincinnati, 
send you a sixteen-page pamphlet en- 





titled, ‘““Business-Getting Knowledge.” 





SURPLUS 
LINES anp 
FLOATERS 








Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; PROMPT ATTENTIOS. 


Insurance Exchange, 


F2R. THOMPSON 


PLANS FOR EXPANSION 


LOOK OVER FOREIGN FIELDS 





Representatives 
Are Investigating Conditions in 
Various Countries for the 
Companies 


American Insurance 





NEW YORK, Dec. 4.—In the pur- 
suit of world business the recentiy 
formed American Fire Insurance <As- 
sociation will follow a thoroughly ag- 
gressive policy. Representing $50,000,- 
000 of capital and $350,000,000 of assets; 
able to write individual fire or marine 
lines in excess of $1,500,000 the or- 
ganization knows of no good reason 
why it should not secure a goodly 
share of the indemnity heretofore 
placed with German institutions, now 
so thoroughly discredited throughout 
the civilized world. 

At the present time the association 
has two men in foreign fields—U. C, 
Michaels, of the Glens Falls, and Mr. 
Blake, of the Home, in South America 
—studying conditions, while Howard 
P. Moore, assistant secretary of the 
Home, is upon the mid-Pacific, the in- 
itial stage of a twelve months’ trip 
that will take him through the Phil- 


lipines, Japan, China, New Zealand, 
Australia and India, in the interests 
of the organization. Later, another 


trustworthy representative will visit 
Great Britain and the countries of con- 
tinental Europe—save Germany, where 
the association has no wish to do busi- 


, Will Start in South America 


As speedily as sufficient data upon 
which to predicate operations is had 
the association will commence writing. 
The initial agency will likely be estab- 
lished at Buenos Ayres or Rio De Ja- 
neiro, other offices at central points 
being opened from time to time unti! 
the entire field is cared for. 

E. G. Snow, president of the Home, 
is president of the American Fire In- 
surance Association; Benjamin Rush, 
president of the North America, vice- 
president, and Wilfred Kurth, secretary 
of the Home, secretary. A manager 
will be chosen later. 

Demand for American Companies 

Since the entry of the United States 
into the world war, at least thirty prom- 
inent insurance men from different 
countries of the old world have visited 
New York, Hartford, Philadelphia, 
Bosten and other cities, in an en- 
deavor to have our companies enter 
their respective fields, assuring them 
that an attractive business could be se- 
cured from each. It may be that in- 
dividual companies will decide to take 
advantage of the openings thus pre- 
sented, wholly apart from their mem- 
bership in the organization movement. 


For more fire insurance news see 
pages 9 to 15 of Part III. 


ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


A.G. McILWAINE, Jr. - - 
HARTFORD, CONN. 
CHARLES E. DOX, Manager 
WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, IIl. 


Sencemcrmercne 


SAMB.STOY, - - - - 





President 


Manage 





Chicago, Ili. 


SAN FRANCISCO 


way {| 


Int 


a 








1918 










tives 


pur- 
ently 
. As- 
y ag- 
},000,- 
ssets; 
arine 
e or- 
eason 
oodly 
ofore 
now 
ghout 


iation 
. © 
d Mr. 
nerica 
oward 
yf the 
he in- 
’ trip 
Phil- 
aland, 
terests 
nother 

visit 
yf con- 
where 
> busi- 


at 

1 upon 
is had 

vriting. 
estab- 
De Ja- 
points 
e unti! 


Home, 
‘ire In- 

Rush, 
a, vice- 
cretary 
janager 


nies 

| States 
y prom- 
lifferent 
. visited 
delphia, 
an en- 
‘Ss enter 
g them 
d be se- 
that in- 
to take 
lus pre- 
ir mem- 
yvement. 


ews see 


—— 











December 5, 1918 


THE NATIONAL UNDERWRITER 





13 








TELLS OF MENACING 
TENDENCIES TODAY 


J. Schofield Rowe of Aetna Life 
Sounds Warning Before Cas- 
ualty People 


ANNUAL MEETING HELD 


International Association’s President 
Reviews the Conditions Found in 
the Field After the War 


NEW YORK, Dec. 4.—Present con- 
ditions in the various fields of casualty 
insurance were reviewed by President 
J. Scofield Rowe, president of the In- 
ternational Association of Casualty & 
Surety Underwriters in his address be- 
fore the eighth annual meeting of that 
organization today. Generally speak- 


ing, the experience of the year this far 
has been favorable and the outlook en- 
couraging. 


Caution Required 


Caution will be required, however, 
especially in liability and compensation 
lines, to meet the changes that are sure 
to occur in the labor world. The points 
touched upon by Mr. Rowe included the 
large field awaiting development in writ- 
ing group accident and health insurance, 
the effort to standardize contracts in 
this department and the promised early 
issuance of a risk classification manual. 
For the first time casualty companies 
have filed their loss experience upon 
automobile risks, the result of which will 
likely be increased rates for the theft 
hazard. Nonbureau competition for the 
class continues severe. Steam boiler writ- 
ing companies report an increasing de- 
mand for use and occupancy coverage 
and look for still further development. 
Despite numerous holdup robberies and 
residence losses, the outlook in the bur- 
glary branch is in nowise discouraging. 


Look for Increased Claims 


“Now that the war is over,’ President 
Rowe asserted, ‘“‘we must iook for an in- 
crease in the number and cost of com- 
pensation claims.” The differences of 
opinion existing between companies re- 
garding government construction work, 
Mr. Rowe stated, “had produced a most 
distressing situation in the’ bureau,” 
threatening to impair the usefulness of 
this bureau for some time along lines of 
advanced cooperation. The growing ten- 
gency of the states to establish inde- 
pendent rating bureaus is another serious 
problem. The president urged that ear- 
nest and careful consideration be given 
the “menace of socialistic legislation,” 
which, if unchecked, would seriously im- 
pair, if it did not destroy, the insurance 
business. To offset the threatened evil 
Mr. Rowe advocated a liberally financed 
“National Bureau of all American propa- 
ganda.” 


Many Are Present 


The gathering is well attended, both by 
casualty underwriters and state insur- 
ance officials. One of the latter, Burton 
Mansfield, of Connecticut, spoke on “In- 
surance and Government Ownership.” 
Secretary-Treasurer F. Robertson Jones 
told of the present status of the tax 
bill being considered by the senate 
finance committee. This contemplates a 





tax of 1% percent upon the premiums 
of all casualty, fire and marine com- 
panies and will be in lieu of all other 
government taxes. It is anticipated that 
its imposition would yield over $25,000,- 
000 revenue tax upon premium income. 


It is recognized as an illogical method 
of producing revenue, and was only as- 
sented to by casualty men as a war 
measure and would greatly simplify pay- 
ments which under other emergency 
plans are very complete. 

















AGENTS VS. ORDER TAKERS 
By L. S. Akers 











Fire Protection Engineer 


Memphis, Tenn. 


T MAY appear somewhat presump- 
| tious for one who has never been 

an insurance agent, to attempt to 
suggest to those actually engaged as 
such, some of the things a good agent 
ought to know and do. However, I 
do not hesitate to make a few sugges- 
tions, for I realize that the agent who 
feels the great responsibility which he 
owes his company, and more especially 
which he owes the public at this par- 
ticular time, will appreciate calling to 
mind some of the things he likely al- 
ready knows. Perhaps, too, something 
I might say would help to inspire some 
“Order Taker” and put him on the right 
road. 

Conservation Work Needed 


Never before in the history of this 
country has the question of conserva- 
tion, in all its phases, been so forcibly 
brought home to the American people 
as now. Our national fire waste, the 
history of which is appalling, has justly 
come in for consideration, even by spe- 
cial reference from the government offi- 
cials in Washington. The fact that the 
President has given official expression 
to this great question opens the way for 
more constructive work on the part of 
our fire protection advocates than could 
possibly be accomplished under normal 
conditions—and we should not lose this 
golden opportunity to “strike while the 
iron is hot.” 


Represent the Companies 


Several years’ experience as a fire 
protectionist, doing business in fourteen 
states, has brought me in contact with 
many insurance agents and inspectors. 
I have had occasion to closely observe 
the general practices of both; and, what 
is more important in some respects, the 
attitude of the insuring public toward 
the companies and rating bureaus. And 
be it remembered that the agent who 
writes the policy of insurance and the 
inspector who sets the rate of premium 
to be charged for carrying the risk al- 
ways represent the insurance company 
in the mind of the assured. It, there- 
fore, behooves both to act with due 
diplomacy, yet to be fair and frank, in 
dealing with owners of property carry- 
ing insurance. 


Too Careless of Moral Hazard 


It is assumed, of course, that an agent 
will always look after the interest of 
his company by at least satisfying him- 
self that both the moral and physical 
hazards are acceptable. A few months’ 
experience as special fire commissioner, 
during which time I had occasion to 
investigate the causes of several hun- 
dred fires, forced me to the conclusion, 
however, that insurance agents, as a 
whole, are too careless regarding the 
moral hazard. 

Physical Hazards 


When it comes to the physical haz- 





ard—the construction of a building, its 
susceptibility to damage by fire, and its 
immediate surroundings—we have a 
field for real service on the part of the 
agent. To my mind, the community 
rating bureau is the best system devised 
for determining the proper rate of pre- 
mium, but it has one disadvantage, i. e., 
it affords the agent an opportunity to 
evade some of the responsibilities he 
rightfully owes to both his company 
and to the public by simply accepting 
the published rate as an indication that 
the risk is satisfactory, whereas, there 
may be some hazardous condition not 
accounted for in the survey. 


Should Have Threefold Purpose 


An agent should have a three-fold 
purpose: first to make an honest living 
for himself; second, to protect his com- 
pany by soliciting and accepting only 
good risks and, last, but not least, to 
give his clients the best protection ob- 
tainable. According to my theory of 
correct business principles, one must 
be so thoroughly imbued with the 
proper conception of business righte- 
ousness that he is incapable of giving 
anything but a square deal. But, with 
an insurance agent, something more 
than simon-pure honesty and integrity 
should be required. He should have, 
at least, an elemental knowledge of 
fire protection. He should be in posi- 
tion to advise his client what is needed 
to prevent, retard or extinguish a fire. 
He should know the nature of the con- 
tents, and thereby be able to advise 
what type of extinguishing appliance 
would be best suited for that particu- 
lar risk. He should know the difference 
between the various structural fire re- 
tarding devices, and why there are so 
many different types approved. He 
should know which type the general 
structural conditions of a building will 
permit of installation. 


Must Have the Enowledge 


The direct communication hazard, the 
exposure hazard, the gasoline hazard, 
the oily waste hazard, the hot box haz- 
ard, the dirty housekeeping hazard, the 
damageability of stock (from both fire 
and water), all of these things should 
command the respectful attention of the 
agent. In order to treat these matters 
properly, one must know the whys and 
wherefores and apply his knowledge in 
a practical way in every individual case. 

The insuring public is becoming more 
enlightened on the subject of fire pro- 
tection and is giving the matter more 
serious thought now than ever before. 
Consequently, rules are being changed 
and the “standards” are being increased 
to a higher degree of efficiency. How- 
ever, the acme of perfection in the con- 
servation of life and property from the 
ravages of fire lies still in the dim fu- 
ture. The insurance agent can do more 
to hasten the good day than anyone 








else. If the live agent will do his full 
duty, the “Order Taker” must eventu- 
ally take a back seat. 


Handling Fire Protection Devices 


_ I have been asked as to the advisabil- 
ity of insurance agents engaging in the 
sale of fire protective devices and ex- 
tinguishing appliances. To this I would 
reply that it depends on two vital 
points. First, the primary object. Sec- 
ond, whether the agency is strong 
enough financially to pay a competent 
person to handle the fire protection de- 
partment. 

In the first place; it should be tthe 
aim of an agency, in maintaining a fire 
protection department, to safeguard the 
interest of clients—a sort of assurance 
to one’s clients that they can secure fire 





THE LAW OF AVERAGES 


In order to maintain what is 
claimed for the law of averages, 
there must be a plurality of in- 
stances of the same kind to aver- 
age. The theory that the law of 
averages applies with equal force 
to a limited field of instances was 
exploded so far as Thomas A. 
Edison is concerned, at least in 
connection with fire insurance. 
For many years Edison held that 
by the establishment of a self- 
formed fire insurance fund the 
law of averages would pertain, 
and that with ordinary care the 
fund would at all times be equal 
to the amount of loss from any 
fire that might occur. This the- 
ory had been proven in the case 
of marine insurance by the Cu- 
nard Company, which insured its 
own ships by its own marine in- 
surance fund. When Edison’s 
West Orange plants were de- 
stroyed by a fire which did dam- 
age amounting to more than $5,- 
000,000, there existed fire policies 
in an amount of $2,000,000 only, 
in addition to the Edison fire pro- 
tection fund, to which had been 
credited each year an amount 
equal to the premiums payable 
for full protection. The net loss 
from that fire, it has been com- 
puted, would have equalled the 
premiums payable for full protec- 
tion for 99 years—Wall Street 
Journal. 











protective devices and appliances at 
right prices and have everything for the 
protection of property done in an ap- 
proved manner. 


Should Stick to His Line 


In the second place, no person actu- 
ally engaged as a solicitor or active 
agent should attempt to sell fire pro- 
tective apparatus. An agent has his 
hands full if he attends to one thing— 
getting business and keeping it. The 
successful salesman of fire protective 
appliances—and especially of standard 
fire retardants—is the fellow who has 
the right kind of selling agency with 
the manufacturer, who knows how and 
what to sell, can see that everything 
he sells is properly installed, and sticks 
everlastingly to his job. The proper 
installation of fire protection equipment 
is more important than anything else, 
and that requires experience and spe- 
cial training. 
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POINTERS FURNISHED 
BY RECENT FIRES 


Underwriting Lessons Learned by 
Study of Material Coming 
to Loss Desks 


INTERESTING FEATURES 


Soft Coal Claims Are Numerous—Com- 
ment on Protection for Wood- 
working Plants 


Underwriting heads are seldom able 
to give much time to a study of ad- 
justed losses. After the fire, each case 
goes through the office routine and the 
men who pass on the business.are or- 
dinarily too much occupied with other 
duties to take the time to study proofs 
of loss. For this reason the lessons 
to be learned from unusual fires on va- 
rious classifications are lost to the un- 
derwriters, although they do not escape 
the notice of the man at the loss desk. 
An observing loss man has much to 
contribute to the underwriting end of 
the office. 

Patton Paint Loss 

As an example, the recent loss on 
the Patton Paint Company at Milwau- 
kee, Wis., brings out an interesting fea- 
ture in connection with concerns pro- 
ducing paints, varnishes, oils, etc. In 
this case the fire originated in the mix- 
ing department and was due to a hot 
carbon spark on the under side of the 
heating tank, which ignited volatile va- 
pors in the varnish during the mixing 
period. As the fire became hot, 42 
sprinkler heads opened, and instead of 
putting the fire out this proved to be 
a detriment, as the water merely car- 
ried the flaming oils into the cooling 
room, where the varnish in the proc- 
ess of cooling ignited. As a result the 
fire, which adjusters say would have 
been confined to the one room had not 





the sprinkler equipment commenced to 


work, lasted two and one-half hours 
and resulted in a severe loss. This in- 
dicates that the only effective fire re- 
tardant to be used in such a mixing de- 
partment are live steam jets, rather 
than sprinklers. 


Features of Mill Losses 


There have been several heavy losses 
recently on mill and woodworking 
plants, and this class bears watching. 
The hazard is not with the small wood- 
working establishment that does not 
carry a stock, but rather with the big 
plant doing what might be termed a 
catalogue business, and having on hand 
at all times a large supply ready for 
shipment. Manufacturers of doors, 
sash and various wood accessories 
very often have a stock, a great pro- 
portion of which is white dried and 
glued and pasted. A much larger per- 
cent of woodworking products are 
glued in the making than the layman 
imagines. Such a stock is very likely 
to be a total loss where much water 
is thrown on the risk. The material 
will warp and the glued parts loosen 
and there is, as a consequence, little 
or no salvage. All thoroughly dried 
wood will warp and where this occurs 
there is always a total loss. In two or 
three recent cases 90 percent losses to 
stock have been reported, while the 
loss to the building itself on the same 
risk only amounted to 5 percent. 


Danger of Water Damage 


In a mill and woodworking plant 
where the fire occurs on one of the 
upper floors and much water is poured 
in, it means a total or heavy loss to 
stock on the floors below, as the water 
will soak through and ruin practically 
all of the stock that it touches. For 
this reason it might be said that such 
a plant may as well not be sprinklered, 
for if the sprinkler heads are open and 
begin to throw water, more harm than 
good results. 


Seuppered Flooring Best 


The proper equipment (and it is all 
too rare) for such concerns is to have 
what is known as “scuppered” flooring. 
Where this is installed a drainage sys- 
tem is included, and the floors are 
slanted from the center to the two 
sides and water is drained off and 
passes out on each floor. With this 
arrangement it is not possible for the 





water to soak through to the floor be- 





low, as it is quickly washed to the sides 
and passes out of the building. 


Dwelling Claims High 


Many loss men have observed that 
claims on dwellings are running high, 
not necessarily because of an abnormal 
number of dwelling fires, but more par- 
ticularly because of the high cost of 
repairs. In normal times when a loss 
occurred on a dwelling 15 years old a 
15 percent depreciation could ordi- 
narily be allowed for. Conditions have 
changed this and made adjustments on 
dwellings a difficult matter, as there is 
practically no depreciation to be con- 
sidered. That is, the material in the 
dwelling is actually worth as much or, 
in some cases more, than any new ma-: 
terial that can be purchased with which 
to make repairs. This situation ex- 
tends beyond the furnishing of 
shingles, laths, and so on and must 
even be considered where there is a 
smoke damage loss requiring the re- 
calcimining of one or more rooms. 
Here, too, a sharp advance in costs 
must be considered, with the result that 
all dwelling losses on structures ten 
or more years old are very costly to 
the companies at this time. 


Soft Coal Losses 


Unquestionably the most universally 
interesting thing to loss men just now is 
the coal storage situation. Loss depart- 
ments are receiving claims for damage to 
large coal piles stored in the open with 
disturbing regularity. There are now 50 
such claims in the process of adjustment 
in Chicago and the situation appears to 
be growing worse. Manufacturing plants 
of every possible description have pur- 
chased an inferior grade of coal in antic- 
ipation of a famine during the winter. 
This bituminous coal has been stored as 
near the plant as possible and with very 
little thought on the part of the owner. 
Huge piles may even be seen in retail 
lumber yards in large bins. There has 
never been as much soft coal stored in 
the open before in the history of the 
country. 


Should Be Written Separately 


One reason for the large number of 
claims can be fqund in the fact that until 
now this coal has been covered under the 
general form and not written specific. 
Companies now see the danger of this, 
and at least three and possibly more are 
attaching to all general form policies 
now issued the soft coal exemption 
clause which, in effect, means that they 
are refusing to cover coal stored in the 


STATE OFFICERS MEET 


———— 


COMMISSIONERS IN_ SESSION 





Take Up the Safety-First Law and 
Measures to Modify Rein- 
surance Rules 





NEW YORK, Dec. 4.—The princi- 
pal matters at the midwinter session 
of the National Convention Insurance 
Commissioners meeting here were 
proposed amendments of the safety 
fund law as it affects financial state- 
ments of companies and the proposi- 
tion for a uniform law on reinsurance 
and retrocessions which will offer 
greater facilities for American insur- 
ance companies and stimulate organi- 
zation of reinsurance companies in this 
country. 

Special Funds 


The question that special reserves 
funds set up by fire insurance compa- 
nies operating under the Safety fund 
law should be treated as surplus was 
raised by Commissioner Elwell of 
New Hampshire. This question 
caused considerable discussion. om- 
missioner Elwell pointing out that in 
event of impairment of capital the 
fund was used as any other free assets 
to restore capital of companies. The 
subject was finally referred to laws 
and legislation committee. One sub- 
ject was the hearing before the sub- 
committee of the laws and legislation 
committee on the draft of the proposed 
law of reinsurance and _ retrocession 
presented by William H. Hotchkiss. 
The proposed law was drafted with a 
view of stimulating the business of re- 
insurance and_ retrocession in_ this 
country by the removal of burdensome 
regulations and restrictions and to 
meet views of the officials of New York 
and Massachusetts departments and 
in a measure embodies some of the 
present statutes. 


What would it be worth to you to 
understand the Dean Schedule and the 
methods of its application to rating? 
Let THe NationaL UNbeErwriteEr, Lin- 
coln Inn Court building, Cincinnati, 
«send you a sixteen-page pamphlet en- 





open. 


titled, ‘“Business-Getting Knowledge.” 
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Inquire about our Protected Commission arrangement. 
It’s for your benefit. 
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2101 Michigan Avenue, CHICAGO 
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Combined Capital, $1,700,000 


New Agents Solicited. 





GEO Nunaeee | PITTSBURG UNDERWRITERS 


UNDERWRITTEN BY Allemannia Fire Insurance Co., Humboldt Fire Insurance Co., National-Ben 
Franklin Insurance Co., Teutonia Fire Insurance Co. 


Assets, $8,989,607 


. W. E. Volbrecht, Columbus, Ohio, Special Agent for Ohio 
Eliel & Loeb Company, Indianapolis, Ind., General Agents for Illinois and Indiana 


Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


Commonwealth Bldg,. 
Pittsburg, Pa. 


All of Pittsburg, Pa. 
Surplus to Policyholders, $3,645,418 











‘Thousand 


ing manufactured each day and the number will be increased 
as the embargo on pleasure car production is raised still further. 
Automobile insurance has been good with usall during the war. 
It will get better and better with leaps and bounds. Let it get 
better with you in thesame way. Connect with a live com- 
pany that has a special policy. 


of new prospects 
for automobile 
insurance are be- 
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Elmer F. Bagley & Co. 


Established 1895 
INSURANCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
Iowa and Missouri, representing twelve 
companies with assets of over 
$34,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 
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Over seven hundred Local Agents. 
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THEFT REDUCTION ACTIVITIES 





What Company Bureau Has Done, Is 
Doing and Plans to Do—More 
Cooperation Needed 





The Automobile Protective and In- 
formation Bureau is approaching the 
theft situation in a big and compre- 
hensive way. Manager E. L. Rickards 
has done a vast amount of missionary 
work during the past year with auto- 
mobile clubs, city officials and state 
legislators. 

As a result laws which will be very 
helpful both in preventing theft and 
punishing thieves will probably be in- 
troduced into the legislatures of most 
of the western states this year, many 
ordinances have already been passed 
and more will be adopted from time to 
time during the winter. 

Meanwhile the recovery activities of 
the bureau have not been lessened and 
in fact in the very near future will be 
enlarged. An investigator is to be em- 
ployed and will take off the shoulders 
of Mr. Rickards much of this detective 
work that he has found it necessary to 
perform personally in the past or al- 
low to go undone for lack of ability to 
be in several places at one time. 

The theft situation in the west was 
discussed at the regular monthly meeting 


of automobile superintendents Tuesday | 
informally | 


noon. Mr. Rickards talked 
and answered many questions. 


More Small Town Thefts 


One of the most interesting points 
brought out was the fact that thefts in 
smaller towns were on the increase. It 
appears that the thieves are taking cars 
Stolen in the cities to smaller towns for 
disposal, picking up a car there and re- 
turning to the city to sell that. 

Many of these thefts are not reported 
to the company bureau, as theft insur- 
ance is not carried in smaller towns to 
the same extent as it is in the larger 
cities. Local agents in the smaller places 
who are not today selling theft insurance 
are overlooking an opportunity, and are, 
furthermore, not properly advising their 
clients on protection. Of course, not as 
many cars are stolen in smaller cities as 
in large places, but the recoveries are 
proportionately less. The result is that 
theft protection in small cities can be 
gh conscientiously at the rate charged 
or it by any agent. In the majority of 
ed the rates are lower outside of the 
arger cities to compensate for the 
Smaller proportion of thefts, but most 
small town _ are total, while the 
Majority of large town losses are but 
aaa, as the ¢ars are ultimately re- 
urned to the company that paid the loss 


on them and sold as second-hand ma- 
chines, 


Agents and Field Men Must Help 


ue. Rickards said that to properly meet 
€ situation, cooperation that has al- 
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ready been received must continue and 
that local agents throughout the country 
and field men of companies writing auto- 
mobile insurance must get into the game 
also. 

The majority of companies are now 


supplying agents with duplicate loss 
blanks, asking them to send one to the 
company whenever a theft occurs and a 
duplicate direct to the Automobile Pro- 
tective & Information Bureau. When this 
is received immediately the bureau can 
get busy while the trail is fresh and 
accomplish much more than if it had to 
wait for loss notices to come indirectly. 


What Field Men Can Do 


Field men, said Mr. Rickards, could do 
a great deal. They are constantly in- 
specting garages for fire hazards, and 
while on such visits they could inquire 
of the owners if they sold or handled 
second-hand cars, find out where they 
are purchased and what second-hand cars 
are on hand. If these field men would 
report on these facts to the bureau the 
bureau would have information that 
would bé valuable in conducting its re- 
covery operations. 

Local agents could materially help the 
situation if they likewise would keep 
better track of second-hand car dealings 
in their communities and be able to fur- 
nish the bureau at any time with infor- 
mation which it should have. 

Agents and field men are interested in 
this prevention of thefts and the appre- 
hension of thieves really more than they 
are in fire prevention. The enormous in- 
crease in theft has made constant ad- 
vances in theft rates imperative and 
agents are continually howling about the 
climb of stock company rates. If they 
would do their share in keeping down 
the hazard the rates would not further 
advance and would actually be reduced. 


Improving Police Bookkeeping 


In many cities the records which the 
police have of cars reported stolen and 
recovered are in very poor shape. Mr. 
Rickards has devised a system that is in 
use in Detroit and a number of other 
western cities. Some police departments 
are anxious to improve their records, 
while others are entirely indifferent to 
the situation. One of the great difficul- 
ties in police departments, as in fire de- 
partments, is that men who should be 
walking beats or blowing whistles on 
corners are attempting to do work that 
only girls or very young men are 
adapted to. 

Tulsa, Okla., seems to have been cut 
off the list for theft insurance by prac- 
tically all companies and for all kinds 
of automobile insurance by many. 

Conditions at Wichita are very bad at 
present, but the hope of changing these 
still exists. 


What Will Brokerage Be? 


There is more or less speculation as 
to the brokerage commission that will 
be paid in the cities of Chicago, New 
York, Boston, Philadelphia, Pittsburgh, 
and San Francisco on automobile colli- 











sion and property damage insurance. 
The fire companies have arranged to 
eliminate excess commissions on auto- 
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mobile business in these cities, making 
the highest rate 25 percent. As practi- 
cally all of the companies write their 
business through agencies they can 
hardly pay more than 17% percent 
brokerage. The casualty companies 
which also write collision sustained 
and property damage insurance, main- 
tain branches in many of these cities 





and have been paying a higher broker- 
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age than that. Whether or not they 
will’ follow the same rate of commis- 
sion as the fire companies is still a 
question. 





Harrison county, Ia., officers have ar- 
rested four men and recovered three 
stolen automobiles and believe they have 
uncovered the underground trail between 
Omaha and Sioux City used by a gang 
of automobile thieves who have been 
working both cities for months. 
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OW that the Great War is over 
we shall enter upon a period of 
more or less gradual recession in the 
cost to replace Buildings, Machinery 
and minor equipment until values ap- 
proach approximately what they were 
prior to its commencement in 1914. 


This is an ideal time for the owner 
- to have an appraisement made, if he 
never has had one, or to have his old 
appraisement revised. This would not 
only be beneficial in the proper hand- 
ling of his insurance, but would be of 
equal value in keeping track of his costs, 
in making his reports to the mercantile 
agencies and to his bank and also for 
figuring his deductions in his Tax 
Reports. | 


It is not reasonable to suppose 
that any owner can, without a large 
special outlay in time and money, 
keep track of such matters as well as 
an Appraisal Company that makes it 
a business to do so; and, if the owner 
does keep track of the changes himself 
or through his employees, it will cost 
him more to do it in that way than it 
would to employ Appraisers, and the 
result obtained will be nothing like as 
good or satisfactory. 


An appraisement is the Best Way 
and the Cheapest Way. 


It is a generally accepted fact: 
“That it is unwise to doctor ones self ;” 


Th:. MONEY SAVING SERVICE 






it is equally unwise to leave the treat- 
ment of such vital matters as Plant 
Values and their Fluctuations to inex- 
perienced or inadequately informed 
people. 

It is much better in both cases to 
employ properly trained people of good 
reputation. 


Many a man has lost his life 
through tinkering with his own anatomy 
or through failure to secure proper 
medical advice in time; and many an 
owner of property has lost hundreds 
and in some cases, thousands of dollars, 
because he has not had before him for 
use the valuable information that a Dis- 
interested Appraisement alone can fur- 
nish as to Plant Values and Proper 
Depreciation. 


Avoiding the outlay necessary to 
secure a First Class Appraisement 
is not true economy. Such action is 
bound to result in loss; it can’t help it. 
The owner, unless he has a fire, may 
be unconscious of it, but it nevertheless 
exists. 


Many a man has gone “down hill” 
physically so gradually and impercep- 
tibly that he was beyond redemption 
before he discovered that anything was 
really the matter; many a business man 
has done the same thing. 


Better have The Plant Examined: 
By an Appraisal Company. 



































CHICAGO 
BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, 
Milwaukee, New Or'eans, and Toronio, Canada 











December 5, 1918 











Will Pay Them Well 


Wants Good Men [ELINOIS LIFE INSURANCE COMPANY 


CHICAGO 






GREATEST 
ILLINOIS 
COMPANY 





_ JAMES W. STEVENS, President 


The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER ON INSURANCE 


PART TWO 








TWENTY-SECOND YEAR No. 49 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, DECEMBER 5, 1918 


$3.00 per Year, 15 Cents a Copy 











SELLING IDEAS OF DR. 
CHARLES A. ALBRIGHT 





Leading Personal Producer of 
Northwestern Mutual Life 
Has Capacity for Work 





FOLLOWS CASES CLOSELY 





Is Firm Believer in Campaign Plan- 
ning, Intensive Cultivation and 
Plenty of Work 





MILWAUKEE, WIS., Dec. 3.—As 
is well known to most life men, Dr. 
Charles A. Albright of the Northwest- 
ern Mutual is one of the largest per- 
sonal producers in the country. Dr. 
Albright writes life insurance in nearly 
every large city east of the Mississippi 
River and his production has steadily 
risen each year. He is one of the out- 
standing producing agents of the coun- 
try. But after a few minutes interview 
with him, a discussion of ways and 
means, one is very likely to come 
away asking, “How does he do it?” 
For there is nothing about Dr. Albright 
that would single him out as a man of 
unusual sales ability. His manner is 
mild and pleasant, but there is nothing 
about his conversation to.indicate the 
aggressive, forceful salesman. He is 
not reluctant to tell of his big cases, but 
he tells of them rather than about them. 
He is the type of salesman who knows 
that he can write business but does not 
know exactly how he does it himself. 

Is Tireless Worker 


But the home office officials of the 
company have had the opportunity of 
observing Dr. Albright rather closely 
for a number of years, and all who have 
been in close contact with him say that 
his success is due to only one thing 
—work. Dr. Albright is not and does 
not pretend to be brilliant. He goes on 
the theory that business comes only to 
the man who works hard for it, and in 
spite of the fact that he is one of the 
leading agents of the country he is of 
the opinion that if he fails now to put 
in as much time as he did several years 
ago his production record would suffer. 

o if you are in Milwaukee some time 
and have to get up rather early to catch 
the 7:15 train for Chicago, do not be 
Surprised if you see Dr. Albright’s 


(CONTINUED ON PAGE 15) 


Northern Assurance Company 


Detroit, Mich. 
CLARENCE L. AYRES, President 


A clean cut, well managed, vigorous company, that was or- 
ganized without hot air and deception and has stayed right. 


It has built up its business on conservative, solid founda- 
tions. 


It has grown naturally, following lines that have been tried 
and found successful. 


It has policies that meet the demands of the people. 
It has developed steadily, adding yearly to its strength. 


It operates in Michigan, Ohio, Pennsylvania and Indiana, a 
field that is rich in life insurance sentiment. 


The Northern Assurance gives an agent ballast that is worth 
while. He has something to sell when he takes its policies to 


the people. Its agency contracts are simple, liberal, absolutely 
fair and above board. 


Let us tell you our story. 
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INTERNATIONAL LIFE 1918 MESSAGE 


OUTSTANDING 
INSURANCE 
DOUBLED 


WHILE ASSETS 
QUADRUPLED 


$75,000,000 of insurance in 
force and $10,000,000 of assets 
are talking through the greatest 
combination of policy contracts 
now before the public when 
the International Life bids you 
to examine into the merits of contracts offered by 
the “Company of Today with Methods of To- 
morrow.” 


In 5 Years 





Home Office 


INTERNATIONAL LIFE 
OF ST. LOUIS, MISSOURI 


R. W. STEVENS BEFORE 
NEW YORK LIFE MEN 





Vice-President Illinois Life Makes 
Some Observations on Cur- 
rent Issues - 





SPEAKS ON WAR CLAUSES 


Has Something to Say About the Part- 
Time Agents and Agency Qualifi- 
cation Laws 


NEW YORK, Dec. 4.—Vice-Presi- 
dent R. W. Stevens of the Illinois Life 
spoke before the New York Life Un- 
derwriters Association this evening. It 
was the first time this virile and ener- 
getic agency leader of the west had 
spoken here. He did not mince words 
and gave the easterners something to 
think about. He said in part: 

“Perhaps because we are more primi- 
tive, and like all primitive peoples 
flock together for protection against 
the common foe, we who are building 
up life insurance companies in the west 
know the benefits and advantages of 
cooperation. Possibly because we have 
not yet reached that stage of mastery 
of century-old principles which en- 
courages the master to make his 
own principles, we are still of the 
belief that the insurance of human 
lives on the legal reserve plan is 
a mathematically exact science based 
upon two centuries of observation of 
men and women engaged in the pur- 
suits of peace; that proven records of 
the past should guide us in our plans 
for the future; that certain knowledge 
is more reliable than mere opinion, and 
that “Boast not thyself of the morrow; 
for thou knowest not what the day 
may bring forth” is still in the Book 
of Wisdom. 





War Clauses 


“For many years prior to our entry 
into the great war but comparatively 
few of our American legal reserve com- 
panies made any provision in their 
policies against the contingency of en- 
gagement in war. The war clause was 
not omitted because assembled facts 
and figures were at hand to prove that 
it was unnecessary in the event of war, 
but for competitive reasons and be- 
cause it was the opinion of certain men 
guiding the destinies of companies that 
great wars could never again occur. 
That the elimination of the war clause 
was based on such opinion is proven by 
the unanimity with which it was resur- 
rected by its embalmers, when a cer- 
tain well known political campaign- 
winning slogan went into a belated dis- 
card, and retained after the factor of 
adverse selection had been eliminated 
by the creation of the Bureau of War 
Risk Insurance. 


Companies Got Busy 


When the United States declared war 
upon the imperial German government 
certain of our companies which for many 
years prior thereto had issued policies 
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SEE REDUCED SURPLUS 


HEAVY DRAIN ON THE FUNDS 


Life Companies Meeting the Unusual 
Demands and Many Will Not 
Reduce Dividends 


PHILADELPHIA, PA.—Because of 
the payment of claims for influenza 
deaths, it is now certain that many, 
probably most of the life companies, 
will show a reduced surplus next year. 
No agent, however, need to make any 
apology to policyholders or to pros- 
pects for any reduction in surplus that 
may come about. Under the circum- 
stances, reduced surplus because of in- 
creased mortality will offer a good life 
insurance argument since the increased 
mortality did not result from poor un- 
derwriting. On the contrary, the 
ranks of policyholders who were from 
the medical director’s viewpoint the 
very best risks are attacked. More- 
over, the agent can well point out that 
the surplus is carried by a company to 
meet just such a situation as the influ- 
enza epidemic. 


War Mortality 


It should also be considered that 
companies during the latter part of 
the present year had just begun to feel 
the effect of the war. So far as the 
American forces alone are considered, 
almost the entire war losses have been 
incurred by the companies this year. 
Would it not be strange if the war and 
influenza losses should not result in a 
reduction of surplus? 

Interest Income 


In one other part of company finan- 
cial statements, an outwardly apparent 
unsatisfactory showing may also be 
explained to the benefit of the com- 
pany and that is the statement of in- 
come from interest. The companies 
have invested millions and millions of 
dollars in Liberty loans paying 4 or 4% 
per cent interest’ when ordinarily these 
millions would have been invested in 
higher interest bearing investments. 
The companies have been glad they 
have been in position to assist the gov- 
ernment to finance the war. Any de- 
crease in investment returns may in 
most instances be attributed to the lib- 
eral support which the companies have 
given to the government. 


Dividend Question Up 


While some of the companies are 
known to be considering paying no 
dividends for this year or at least 
greatly reduced dividends, it is not 
likely that such a practice will be gen- 











BUSINESS 





IN DECEMBER 








HE New York Life, through Vice- 
President Thomas A. Buckner, ad- 
dresses the agents saying that 
December is one of the great months 
of the year from a life insurance stand- 
point. He said that there are a number 
of reasons why life insurance can be 
sold in December as the records prove 
that for years December has been one 
of the best insurance months. Contin- 
uing on this subject Mr. Buckner said: 
The experience of the New York Life 
is that it can be sold in December. The 
records prove that for years December 
has been one of the best insurance 
months. It all depends on the individual. 
The optimist, imbued with the December 
spirit, can sell insurance easier then than 
at any other time. A few reasons why 
December is a fine month in which to sell 
life insurance: It’s the month when all 
are feeling charitable and the Scrooges 
are far fewer than the Tiny Tims. it’s 
the month when men sit down with their 
wives and begin to plan their Christmas 
gifts and prepare for the happiest season 


of the year. It’s the month when people 
are buying things for others just to show 
their love and affection. What better 
way of showing this to wife or children 
than by giving ’em the little “scrap of 
paper” on which a company promises to 
pay something of utmost value to them 
at a certain time. Thete are things that 
are perhaps more ornamental. But none 
more useful. None more practical. None 
more filled with sentiment. And a policy 
can just as well be hung on a Christmas 
tree, or tucked in a Christmas stocking, 
as a toy or trinket, or anything else. 


Spirit of Doing Good 


Yes, the spirit of doing good is with 
men everywhere in December, never more 
than at this time when we are so much 
more fortunate than the shivering popula- 
tions of Europe. Our people will take in- 
surance after -the stunning lessons 
they’ve had of the need of it—if they are 
approached properly by a man who knows 
his business. Get the point? If ap- 
proached properly by a man who knows 
kis business! 








erally followed. The no- -dividend-pay- 
ing suggestion was considered at the 
meeting of actuaries in Canada several 
weeks ago, while the war was still go- 
ing on, when the influenza epidemic 
had just started, when the end of the 
Liberty loans was not in sight and 
when the bases of future action’ were 
very obscure. Even with these uncer- 
tain conditions a proposition of pay- 
ing no dividends this 'year did not gain 
many adherents. It is not dikely then 
that today when the companies feel as- 
sured that the worst of the influenza 
epidemic is over, when the end of the 
Liberty loans is in sight and when 
there is no prospect of future war cas- 
ualties, any general action looking to 
non-payment of dividends this year will 
get very far. 
Agent Favorably Situated 


The life insurance agent is going to 
be more favorably situated in relation 
to his company next year than ever be- 
fore. The companies during the pres- 
ent year have been in the forefront of 
all patriotic activities, have met their 
war claims with the greatest prompt- 
ness and have given the most convinc- 
ing demonstration of life insurance de- 
sirability during the influenza epidemic 
presented in fifty years. 


New Directory Is Out 


The Underwriters’ Hand Book of 
Kansas and Nebraska has come from 
the press of THE National UNDER- 





wRITER, and it is particularly interesting 
to life agents and companies because 
complete insurance information of 
these two states is given. Aside from 
the insurance directory of each city 
and town there are the life insurance 
statistics, complete information as to 
each company and general agency, to- 
gether with a digest of the insurance 
laws of the two states by Gilford A. 
Deitch and Frank G. Webb, the well 
known Indianapolis insurance attor- 
neys. Mrs. Nora Vincent Paul, super- 
intendent of the directory department 
of THe NatTIonAL UNDERWRITER, is re- 
sponsible for these publications, and 
has already received much favorable 
comment on the Kansas and Nebraska 
book by insurance men. 


Great Record Is Made 


The Chicago agency of the Mutual 
Life broke all records in November on 
a paid for basis, the amount being 
$2,031,679. The agency is trying to get 
$2,500,000 of paid for business in De- 
cember. December will be the seventy- 
fifth month during which the agency 
started out to write more than $1,000,- 
000 a month. 


W. C. Mage, recently with the North- 
western Mutual Life in Los Angeles, is 
connected with the Pearson & Larson 
general agency of that company in Kan- 
sas City this winter. 


Ira F. Archer, secretary of the Cotton 
States Life of Memphis, has resigned. 





CASH VALUE FIGURED 


SEE WORTH OF INTERVIEWS 


Some Material Is Furnished by the 
Equitable That Has Bearing on 
Subject 


The Equitable of New York takes 
up the old question of the cash value 
of interviews and freshens up the sub- 
ject with some interesting material. It 
Says: 

In life underwriting it is easy to lose 
money without knowing it: A leading 
agency manager of another company re- 
cently figured out that the members of 
his agency during a brief three weeks 
period were 551 interviews short of their 
customary schedule. Estimating each ac- 
tual interview as being worth at least 
$5, this failure to secure interviews rep- 
resented a loss of approximately $2,700 
to the negligent agents. 

Harry T. Wright’s Views 

To many Equitable agents each actual 
interview is worth more than $5. Accord- 
ing to Harry T. Wright of Chicago, whose 
production averages $350,000 annually, 
each interview which he succeeds in se- 
curing is worth $9 to him. He further 
states that when he wants to earn a 
stated sum of money, he simply makes 
enough calls to secure the desired num- 
ber of interviews, and presto! it is done. 

Adolph Hollander, whose name always 
appears well up toward the top of our 
monthly honor roll, and who stood first 
in the number of cases paid for in 1917, 
is also a firm believer in seeing a definite 
number of people. He averages 25 calls 
and 10 interviews a day. 

Schedule Is Prepared 


Mr. Hollander has prepared the follow- 
ing schedule showing that each bona fide 
interview is worth $8.40 to him, on the 
basis of his first year commissions of the 
past year: 

Work 30 hours a week. 

Work 6 hours a day: 

In a week of 5 days make daily 
calls 

Of these make interviews of.... 

Close applications, daily 

Settled cases for year 

Amount settled 

First year commission value of 
each application 

First year commission value of 
each interview 


$2,000,000 


New York Life Leaders 


The ten New York Life leaders on 
volume of business for October are H. 
B. Bosen, New York City; O. W. Ewing, 
Salt Lake City; J. J. Parker, Cleveland; 
Newell Bent, Boston; Lawrence Priddy, 
New York City; Sidney Francis, St. Louis; 
A. H. Vipond, Montreal; C. Newmark, 
New York City; C. J. Epstein, New York 
City, and E. I. Frank, Philadelphia. 





COMPA 


_ PAN-AMERICAN LIFE INSURANCE 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


with the Pan-American capable of handing and inpiing sn agency organisation of high 
and permanently profitable business. 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 


(over)  5,250,000.00 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 








W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 
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A-FARM: MORTGAGE] 


BEHIND 


EVERY: POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 


2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
h z your organization? : 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 


5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 

6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 

7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 


besides—This Policy is our G. P. A.—It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 


8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service’ 
makes our agents popular. 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agents—WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 


12—We offer to good clean men a LIFETIME CONTRACT direct with 


the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 


PEORIA LIFEconPany 


PEORIA ee fed 
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FALLACY POINTED OUT 


INSURANCE POLICY DURATION 





R. E. Spaulding of Mutual Life at Chi- 
cago Shows Absurdity of Some 
of Statements 





R. E. Spaulding, assistant manager of 
the Mutual Life at Chicago, in speaking 
of the average duration of life insurance 
contracts, says: 

“For many years I have noticed state- 
ments coming from assessment associa- 
tions showing the average number of 
years which life insurance policies are 
in force prior to lapse and death. In 
fact, some years ago a favorite argu- 
ment on the part of assessment con- 
cerns was that a great majority of life 
insurance policies were lapsed and that 
for this reason there inured to the com- 
pany considerable profit which enabled 
the company to carry risks at a lower 
cost than generally exacted by legal re- 
serve companies. This statement, how- 
ever, as well as many others emanating 
from the same source was and is very 
misleading. 

Says Statements Are Absurd 


“J have time and again noticed the 
statement that the average length of 
time during which lapsed policies are 
carried is seven years, and that the 
average time that policies maturing by 
death are in force is 12 years. These 
representations, however, are absurd in 
that there is and has been no basis for 
the assumption. 


Some Statistics Are Given 


“In order to arrive at the length of 
time policies are in force in various 
companies, or all the companies taken 
together, one would have to wait until 
all policies now in force went off the 
books through lapse or death. As illus- 


trating this, there appeared some time 
ago an article covering the proposition 
wherein J. A. Jackson took up for con- 
sideration the 414 policies issued by the 
Mutual Life, from Feb. 1 to Dec. 31, 
1843. Mr. Jackson said: 


“Of these policies, 100 term contracts, 
written for terms of one to 11 years, 
ended: by expiry; 112 policies termi- 
nated by lapse; 56 were surrendered 
for cash value, and 146 matured by 
death. Our records show how long 
each of these policies was in force, and 
the average lifetime of the 146 policies 
maturing by death was 29 years and 8 
months.” 


Average Life Much Longer 


Mr. Jackson further stated in the ar- 
ticle: 


“There is a shorter cut, however, to 
prove the absurdity of the claim that 
the average lifetime of policies matur- 
ing by death is 12 years. It is generally 
assumed that the average age of in- 
sured lives at date of issue is 40 years. 
Turning to the mortality table you will 
see that the expectation of life at that 
age is about 28 years (28.18). You also 
know that the experience of life insur- 
ance companies with insured lives is 
more favorable than the mortality table. 
Accordingly, it is clear that the average 
lifetime of policies maturing by death 
is at least 28 years, no doubt consider- 
ably more. The average lifetime ot 
nearly 30 years in the case of the first 
policies issued by this company would 
undoubtedly be improved upon by poli- 








cies written today. Those first policies 
were issued without medical examina- 
tion and, in addition to that, the gen- 
eral death rate is much less today than 
it was 70 years ago.” 


Interesting Survey Made 


A survey conducted by the Health In- 
surance and Old Age Pension Commis- 
sion of Ohio in Cincinnati and Hamilton 
of that state discloSes sume interesting 
figures for life, accident and health in- 
surance solicitors. The survey in Ham- 
ilton included 919 men above the age of 
50 years. Of these 919 men, 138 were 
without regular employment, 193 were 
skilled workmen and 386 were unskilled 
and 100 were engaged in business or the 
professions. In Cincinnati the cases of 
416 men were studied. Of the Cincin- 
natians, 23.5 percent were found to own 
their own homes, valued at from $1,500 
to $3,000. Of the Cincinnatians studied, 
25.4 percent carried life insurance. About 
the same ratio was found in Hamilton. 
In half the cases the insurance was 
small, less than $200 a person. 

The conclusions of the survey as re- 
ported in the press, are that sickness 
and the accidents are proving a far 
more serious menace than old age as a 
cause of dependency during advanced 
years. 


New Company Expanding 
The Northern States Life of Min- 
neapolis, which was recently licensed, 
has applied for admission to North Da- 
kota. 











State Mutual Life Assurance Co. 


REAL MUTUALITY for nearly THREE-QUARTERS OF A 
CENTURY has characterized all Company activities to the advantage and 
satisfaction of policyholders, beneficiaries and agents. 

Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President 
STEPHEN IRELAND, Superintendent of Agencies 


of Worcester, Mass. 


INCORPORATED 1844 


D. W. CARTER, Secretary 


ADVICE GIVEN AGENTS 


SHOULD AID MILITARY MEN 





New York Life Suggestions as to What 
Should Be Done with Soldiers’ 
Insurance 





The New York Life gives some ad- 
vice and suggestions to its agents re- 
garding soldiers’ and sailors’ life in- 
surance that was issued by the gov- 
ernment during the period of the war. 
When the war is formally and legally 
ended there will be no more insurance 
of this kind issued to soldiers and sail- 
ors. The New York Life says that 
now that the demobilization is setting 
in there will be much inquiry as to this 
insurance. This socalled government 
insurance is on the one year term plan. 
The men can carry this until five years 
after the declaration of peace and at 
the end of the five years the insurance 
ceases unless it has been converted. 


Plan for Conversion 


These term policies can be changed 
for regular life insurance policies and 
the premium rate will be made accord- 
ing to the attained age of the assured 
at the time of exchanging the term cer- 
tificate for regular insurance. 

The government rate for this insurance 
will probably be the net table rate, which 
means a rate without loading for ex- 
penses, or, in other words, a lower rate 
than any life company can do business 
on. The expense of administration, of 
course, will be borne from the general 
revenues that come from taxes. 


Advice to Agents 


The New York Life says to its agents: 
“You are hereby instructed that it is the 
duty of every agent of this company, as 
well as every officer and employe, to 
advise any soldier or sailor holding gov- 
ernment insurance, with whom you may 











come in contact, to apply to the govern- 
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Group Insurance 
Monthly Income Insurance 
Weekly Income Insurance 
All Other Popular Standard Forms 
Ordinary and Industrial 


THE PRUDENTIAL INSURANCE 
COMPANY OF AMERICA 


HOME OFFICE: NEWARK, N. J. 


Incorporated under the laws of the State of New Jersey. 
Branch Offices in all leading cities in the U. S. and Canada 


FORREST F. DRYDEN, President 





unexcelled, 
fame d in which to insure. 


great an asset that record is in 


Second to None in Service 


Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
the Massachusetts Mutual stands out as an ideal com- 
Sixty-seven years of square dealing are 
ack of every one of our representatives. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts 


Insurance Company 
SPRINGFIELD, MASSACHUSETTS 


INCORPORATED 1851 


They will tell you how 
their work. 


Mutual Life 











Has the Life Insurance Field Become More Limited ? 





Our Agents can sell policies on 


the same period last year. 





NOT WITH US 


$3,000, to young men and young women as young as age 2. 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more _ — larger than the new business for 
y 


write our insurance for children as a side line, we will. 


writing as much as $10,000 a month of this insurance as a side line. 
OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 


the annual premium plan, up to 
t is 


This extension of the age 


e way, if your Company will let you 
Some are 


B. M. STACKHOUSE, Secretary 


Assets - - 
Liabilities < 





holders - 


THE FARMERS LIFE 
INSURANCE COMPANY 


DENVER, 
E. M. AMMONS, President 


Surplus to Policy- 


COLORADO 


J. H. ORR, Treasurer 


$2,016,354.38 
1,865,920.95 


150,433.43 

















Insurance in force $13,839,455.00 
(According to report of April 30th con eh the Colorado’State Insurance 


Department) 
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PLANS FOR BUILDING | 


JOHN HANCOCK’S STRUCTURE 


Its New Home Office Edifice Will Be 
Indication of Its Progress 
and Growth 


It is expected that the John Hancock 
Mutual Life will begin the erection of 
its new home office building as soon as 
war pressure is removed and the sup- 
ply of materials can be obtained. It 
recently announced the sale of its two 
main office buildings on Federal, Frank- 
lin and Devonshire streets in Boston, 
and has acquired 160,000 square feet, 
comprising the entire block bounded by 
Stuart, Clarendon and Berkley streets 
and St. James avenue. There a new 


home office structure will be built 

fronting the Stuart street side. 
Started in Single Office 

The John Hancock Mutual was 


started in December, 1862, in an office 








ment for an exchange of his term policy 
to one of the regular forms of policies 
just as soon as the government is ready 
to make the change. No one but those 
holding government insurance at the 
time peace is declared will be permitted 
under the act of Congress to obtain per- 
manent government insurance. It is our 
duty as insurance men to frankly tell the 
boys of the army and navy what a favor- 
able opportunity they have for securing 
permanent insurance with the govern- 
ment at a rate which cannot be dupli- 
cated elsewhere. Agents of this com- 
pany are expressly prohibited from at- 
tempting to switch government insurance 
carried by soldiers and sailors to insur- 
ance in this or any other company. When 
any soldier or sailor has taken govern- 
ment insurance for the full amount which 
he is permitted to take with the govern- 
ment he can, of course, be solicited for 
additional insurance.” 





consisting of a single room in the rear 
of 41 State street. In 1869 it secured 
four offices in the Sears building, 
Washington and Court streets. In 1887, 
having outgrown its offices, it secured 
more spacious quarters in the Boyles- 
ton building. 

It then secured property on Devon- 
shire and Federal streets, the building 
on it was torn down and what is known 
as the “Old” John Hancock building was 
erected. The rapid growth of the com- 
pany, however, soon compelled encroach- 
ment on the general office premises for 
its own use and the company found it 
expedient to decide on the construction 
of another large and handsome struc- 
ture. 


Added to Its Property 


Therefore, the company bought the 
property extending from the south wall 
of the first John Hancock building to the 
Franklin street line for the construction 
of another larger and more modern build- 
ing. When this was acquired and the 
structure was erected the John Hancock 
holdings occupied about two-thirds of the 
entire area of the block bounded by Milk, 
Federal, Franklin and Devonshire streets. 
The first section on Federal street was 
occupied February, 1905, the second on 
Federal and Franklin, August, 1907, and 
the third on Franklin and Devonshire 
in May, 1910. 

Naw the company needs a structure en- 
tirely devoted to its purposes with a far 
outlook into the future. 


Increase in Employes 


It says in this regard: ‘‘Here again the 
experience with the first building has 
been repeated; with the continual in- 





crease of the working force, more and 
more of the tenants’ offices were required 
to accommodate it. With these experi- 
ences in mind, it is quite comprehensible 
why the company has elected to dispose 
of its present properties and plan for a 
structure entirely devoted to its purposes 
with a far outlook into the future. ‘After 
the end of the war,’ the time fixed for 
starting the undertaking, now seems hap- 
pily much nearer than we dared to hope 
for at the beginning of the summer. How 
necessary it is to provide for the exten- 
sion of our office force (including that of 
the printing department) will appear 
from the fact that these workers on Sept. 
27, 1913, were 823 in number; five years 
later, Sept. 28, 1918, they had increased 
to 1,269, an increase of 446 persons. The 
continual extension of the company’s ac- 
tivities shows that this project is simply 
the well-considered and logical conse- 
quence of its remarkable growth.” 


Plan for Michigan 


The New York Life heretofore has 
operated the entire state of Michigan 
from Detroit. On Jan. 1 a new branch 
office will be opened at Grand Rapids to 
take charge of the western end of the 
state. J. B. Moorman is the organizer 
at Grand Rapids and will be agency di- 
rector. J. A. Dortch, assistant cashier of 
the central branch in Chicago, will go to 
Grand Rapids as cashier. 


Samuel A. Shockey, formerly with the 
Kansas City office of the Northwestern 
Mutual Life, has been appointed city man- 
ager at Topeka, Kan., for the Guardian 
Life. George Godfrey Moore is the gen- 
eral agent. 





GEORGE E. IDE, President 


CINCINNATI, OHIO 





HOME LIFE INSURANCE COMPANY 


(Now Purely Mutual) 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers 


Central and Southern Ohio and Northern Kentucky 
Rooms 601-606 The Fourth National Bank Building 


256 Broadway, NEW YORK 


Its insurance 


HOYT W. GALE, General Managre 
For Northern Ohio 
229-232 Leader-News Building 











Gangway 





to greater growth is opened for 
Able Agents by the Agency Service 
Bureau of the Maryland Assurance 
Corporation, the Organization of 
Opportunity that concentrates on 
providing Complete Personal Pro- 
tection-- Life Insurance, Accident- 
Health Insurance, a wide variety of 
very attractive policies. 
agencies in productive territory for 
energetic ambitious men. 


Maryland Assurance Corporation 
Seven South Gay Street 
Baltimore 


“LIVE AND DIE WITH ASSURANCE” 


Valuable 


JOHN T. STONE, 
President 











SEE HEAVY MORTALITY 


NEW ENGLAND DEATH CLAIMS 


Life Companies Find That the Influ- 
enza Epidemic Has Hit Them a 
Hard Blow 


The New England Mutual Life 
shows that its death claims in October 
amounted to $1.018,587, which was 245 
percent of the expected mortality. The 
largest October during the last six 
years previous to that was in 1917, 
when it was 54 percent. This high 
mortality, of course, is due to the in- 
fluenza-pneumonia epidemic that is 


sweeping over the country. The New 
England Mutual says that life com- 
panies are experiencing a mortality 
four times the normal. It says that 


only twice in the last hundred years 

has the death rate been exceeded so 

far as that company is concerned 
Death Rate Greatly Increased 


Statistics show that the epidemic has 


increased the death rate of the popu- 
lation from two to seven times ac- 
cording to locality. The New Eng- 


land says that its death claims in Octo- 
ber, 1918, were almost one-third the 
entire deaths of 1917, the figures for 
that year being $3,630,641. It is inter- 
esting to note, says the company, that 
all the actual “war deaths” to date 
amount to only one-third of the death 
claims occurring during October. 

Commenting on this the New Eng- 
land Mutual says: 

Contrary to the experience of previous 
epidemics, the highest mortality is be- 
tween the ages of 20 and 40. Ability to 


pass a strict examination today is no 
guaranty against the contagion tomor- 
row. Never were we given a more im- 


pressive argument for life insurance. 
The mind of the average man has been 
put into a receptive mood toward its mes- 
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sage that has never been equaled. In 
fact, most men are now thinking, not of 
how much they need, but of how much 
they can get and pay for. The epidemic 
has this one bright side—it is certain to 
lead to more insurance and large poli- 
cies everywhere. 

Some people have been wondering how 
the combined losses through pestilence 
and war would affect life companies. In 
our experience so far, the epidemic is 
much the worse of two grievous tragedies 
in human life. 

Equitable Life of New York 


The Equitable Life of New York states 
that from Sept. 23 to Nov. 27 of this 
year there were 3,630 deaths of policy- 
holders as compared with 894 during the 
corresponding period in 1917. Up to 


Nov. 27 the Equitable had paid death 
claims on 930 lives during the month 


amounting to $2,118,020. 

The State Mutual Life of Massachu- 
Setts says that from the middle of Sep- 
tember to Nov. 21 the total amount of 
its death claims from influenza was 
about $460,000 under policies insuring 
167 lives. 





Picking Prospects 


Some salesmen pick prospects as they 
would geese. They pick the soft, downy 
feathers and leave the poor bird to the 
winds of adversity. Others pick the pros- 
pect to pieces as they would the fat, 
juicy bird after it is baked and browned 
and brought to the table. They pick the 
meat from the bones and leave only the 
unjointed skeleton. 

Others pick the prospect full of holes 
as the woodpecker does the decayed tree. 
This is a common method and its evi- 
dences are too frequently seen. The wise 
salesman selects his prospects with care 
and handles them with greatest caution. 
He does not select prospects merely be- 
cause they have money, but he realizes 
that money is necessary to the payment 
of the premiums. He always gives more 
than he gets. He keeps his prospects 
good natured and well satisfied. He never 
crosses the prospect and agrees with him 
on all essentials. He leaves no loop 
holes, nor does he invite competition. 
He avoids it, ignores it and hence has 
little of it. 

Selecting prospects is an art and can 
be acquired by all, salesmen.—Pointers. 





EFFECTS OF THE INFLUENZA 
FROM MEDICAL VIEWPOINT 


LISH and Associate Director B. 

A. Barlow of the Lincoln National 
Life in addressing medical examiners 
made some interesting observations as 
to the effects of influenza from a life 
insurance standpoint. They call spe- 
cial attention to the need of careful 
work where people have had the influ- 
enza. They say: 


The time is opportune to write you 
urging unusual care in regard to your 
future examinations of those who have 
had epidemic influenza. Although the 
invasion period of the present epidemic 
has most probably passed, we shall un- 
doubtedly experience sporadic outbreaks 
of the disease throughout the coming 
winter and probably through two or 
three successive winters. This, at least, 
has been the history of the past epi- 
demics. Not a year has elapsed since the 
great pandemic of 1889-90 without local 
outbreaks of influenza in some part of 
the world. In the winter of 1907-08 a 
widespread epidemic occurred in the 
United States, confined chiefly to the 
large centers of population, but nearly 
one-third of the inhabitants of Chicago 
were attacked. 


M EDICAL DIRECTOR C. H. ENG- 


HROUGHOUT the history of civiliza- 
tion there have been a large number 
of epidemics of influenza. Very little is 
known about the earlier epidemics, but 
we do know that in 1287 A. D. a severe 








pandemic of influenza was spread by the 
Crusades. About the middle of the 18th 
century John Pringle, founder of modern 
medicine and orginator of the Red Cross 
idea, named influenza. Pfeiffer, during 
the pandemic of 1889-90, discovered the 
bacillus that bears Mis name and claimed 
it to be the cause of pandemic influenza. 
Contrary to his observations this bacillus 
has been found by numerous investiga- 
tors with or without clinical symptoms 
of influenza and bacteriologists have been 
unable to isolate Pfeiffer’s bacillus in 
only a small percentage of the cases 
during the present pandemic. It is to 
be hoped that much valuable informa- 
tion regarding etiology and immunity 
may be learned from the present pan- 
demic and, that by the application of 
new principles of hygiene and protection, 
outbreaks of influenza may be controlled. 


N outstanding feature of the present 

pandemic is the very high mortality. 
In former epidemics the mortality has 
been 0.1 percent to 0.4 percent of those 
stricken. The mortality of the present 
epidemic is many times greater. It seems 
as though it will be from 4.0 percent to 
7.0 percent. A mere glance at these fig- 
ures shows what a terrible death dealing 
scourge influenza can be and the abso- 
lute necessity for the use of urgent and 
stringent precautionary measures on the 
part of the public and the medical pro- 
fession. It is imperative that you use 
unusual care in examining risks for life 








The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 


insurance. Although no age is exempt, 
males and robust members of the com- 
munity seem more susceptible. The death 
rate is highest at the ages 25-35 and the 
majority of applicants for life insurance 
are of these ages. 


UBERCULOSIS—The death rate from 
tuberculosis has been doubled for the 
year following the epidemics of the past, 
although in succeeding years the rate 
usually fell below the normal, which 
seems to indicate that influenza causes 
a flare up of latent tuberculosis and 
merely hastens fatal termination of these 
cases, Please examine the chest of 
every applicant very carefully. Be espe- 
cially particular to go over the apices, 
both fronts and backs, and question the 
applicant very closely regarding symp- 
toms of early tuberculosis. Inquire par- 
ticularly as to whether weight lost dur- 
ing the attack of influenza has been re- 
gained. Subnormal blood pressure and 
elevated temperature will also be of in- 
creased importance in these cases. 

CHRONIC INFLUENZA—Past epidem- 
ics have been followed in a large number 
of cases by chronic cough, loss of weight 
and other symptoms simulating tuber- 
culosis, but without the presence of tu- 
bercle bacilli in the sputum. Many of 
these cases have bronchiectasis with the 
accompanying symptom of an enormous 
quantity of sputum. Chronic pleurisy, 
pneumothorax and empyema are fre- 
quently found. 


ARS—Past epidemics have been fol- 

lowed by a tremendous increase of 
disease of the middle ear, mastoid and 
meninges. Carefully question applicants 
concerning pain and discharge from the 
ear. Examine the ears for catarrhal or 
purulent discharge. 

CIRCULATORY—It had been claimed 
prior to the epidemic of 1890 that in- 
fluenza was seldom followed by per- 
manent cardiac disturbances, but there 
is no doubt in the light of various in- 
vestigations that have been conducted 
that in some cases influenza alone is 
responsible for valvular heart disease. 
The bacilli not infrequently invade the 
blood stream and in their lodgement on 
the cardiac valves cause permanent 
changes of these valves. Various dis- 
turbances of the peripheral blood ves- 











sels, as in other infectious diseases, have 














WE SERVE 


$1,854,684 
$2,069,735 
$2,442,881 





California State Life Insurance Company 


SACRAMENTO, CALIFORNIA 


Admitted Assets Insurance in Force 
$806,584 1912 $7,862,338 
$976,639 1913 $10,000,467 

$1,222,413 1914 $13,059,379 


1915 
1916 
1917 


THE WEST 





$15,349,747 
$22,838,573 


$25,221,480 








E. W. RANDALL, President 


The Minnesota Mutual Life 
INSURANCE COMPANY 


We have just entered 


THE STATE OF KANSAS 
We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 


T. A. PHILLIPS, Secretary-Actuary 








We have as good territory as exists. 


-W. H. EASTMAN 
ecretary 





The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


JOHN H. EDWARDS 
Pres 






and South Dakota. 


Dr. E. KLAVENESS, President 





A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- | 
pends upon the thrift seed sown now. fOur Child’s En- | 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 


SURETY FUND LIFE INSURANCE COMPANY 


MINNEAPOLIS, MINN. 















methods. 





OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 


FAVORABLE POLICIES 
SERVICES TO AGENTS 


A progressive Company with progressive 


We offer an opportunity to a reliable 


man who can secure 100 applications during 
twelve months. 
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been noted. It is, therefore, necessary 
to examine the circulatory systems of 
those who have had influenza with more 
than usual care. 


ENITO-URINARY—Cystitis and ne- 

phritis are to be considered. Al- 
though more rare than other complica- 
tions of influenza they do occur and 
because of the serious nature of the 
present pandemic it is essential that the 
urine receive more than ordinary atten- 
tion. If the urine is unsatisfactory in 
any way, send a specimen to the home 
office in a container that can be ob- 
tained from the soliciting agent. 

We expect to receive an increased mor- 
tality during the next two or three 
years. This mortality will be materially 
increased because of the sporadic out- 
breaks of influenza throughout the ter- 
ritory in which we are writing business. 
It is the duty of the medical depart- 
ment of this company, and every physi- 
cian who examines risks for the com- 
pany is an integral part of that depart- 
ment, to do everything possible to keep 
the mortality within reasonable bounds. 
We can only do this by a most careful 
examination of all those who have had 
influenza and other respiratory disturb- 
ances. 





With Industrial Men 











Activities of Prudential 


Sandford G. Green of Greenwood, Ind., 
detached from the Columbus district of 
the Prudential, was appointed an agent 
April 30, 1917, and is leading the district in 
industrial increase and has made excep- 
tional progress in ordinary, at the same 
time with a satisfactory condition of ac- 
count. 

Well toward the top of the list of in- 
dustrial agency leaders in Division G is 
Chester B. Murphy of Richmond, Ind. He 
also has a highly creditable ordinary 
record, without a single “not taken” case. 
It is surely the man that makes the debit 
and not vice versa, as some people erron- 
eously believe, and Mr. Murphy’s case is 
one where the evidence verifies the state- 
ment. 

A well merited promotion is that of 
Walter R. Wilson of Toronto 3, who on 
Dec. 2 was advanced to an assistant su- 
perintendency in his present district. Mr. 
Wilson entered the company’s service 
Feb. 5, 1917, and has been a very con- 
sistent producer in both industrial and 
ordinary. 

The Chicago 6 district has in John J. 
Ryan one who has been making splendid 
strides in ordinary. He has to his credit 
a net issue of very large amount this 
year and more is on the way. 

The record in industrial and ordinary 
credited to J. Dennison, since his appoint- 
ment Jan. 28 last, has been very satis- 
factory and the Detroit 2 district, where 
he is located, seems just the field for a 
great Dennison progress in 1919. 

Reports from Division L show that T. F. 
Cobler of the Kansas City, Kan., district 
is making commendable progress as a 
producer of business. The advancement 
which he has made in the industrial de- 
partment gives him a position close to 
the leaders of Division L; he also is doing 
splendid work in adding to his ordinary 
score. 


Death of H. N. McGeogh 


Superintendent H. N. MecGeogh of Bal- 
timore No. 2 district of the Prudential 
died the other day. He began his service 
with the company as an agent in Balti- 
more in 18938. He was promoted along 
the line and in 1900 was made superin- 
tendent at Wheeling, W. Va. He was 
transferred in 1902 to Baltimore No. 2 as 
superintendent, holding that position un- 
til his death. 





Infantile Ordinary Policies 


: The Public Savings of Indianapolis has 
introduced infantile ordinary policies and 
the staff was set to work Nov. 11 on ap- 
Plications. A number of applications 
were gotten. 





Cc. E. Koch 


C. E. Koch of the Indianapolis district 
of the Public Savings occupies first place 
in the yearly collection percent list. 


A. M. Shanks 


A. M. Shanks, agent of the Public 
Savings of Indianapolis at Kokomo, Ind., 


has been made superintendent in that 
district, 
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VERY life insurance man should be 
making money these days. This is 


NOW IS 
ime fee 


of prosperity. Let us all take advantage 
TO DIG of the times. It is a great day to sell life 
insurance. We are now putting on some 


new men in unoccupied territory that is fertile and possesses great possibilities. We would 
like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 
Louisville, Ky. 


JAMES R. DUFFIN, President 























THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 
Occidental Building 


CENTURY LIFE INSURANCE CO.), inpinapotis 


Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 
All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to _ partments of life insurance work. 
build reallife insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 


_ Tell us where you want to work 














Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 
All we ask is an opportunity to show to 


whole time that we have the best proposi- arranged for where conditions justify it. 


Approximately $35,000,000 insurance in force. 


Address the Company at once for agency con- 
the up-to-date Agent either part time or tract and territory. Salary and expense allowance 


. 7 . Company operates in Michigan, Iowa, Illinois, 
tion and opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana. 




















Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D’RENICK. President 
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We are issuing a 
Woman’s Policy 
framed to meet 
modern women’s 











It's a Whiz! State Life Insurance Co. of Iowa 


(Now Organizing) 














Capital - - $1,000,000 


Over 800 stockholders now in Iowa. 
Liberal commissions to stock salesmen. 
Company about two-thirds through. 


WALLACE & BEERY, Fiscal Agents 








needs. Most 510 Fleming Building - - - Des Moines, Iowa 
agents find ita 
winner. 


SALARY 


A supervisor or field superintendent is to be offered an experienced life insu- 
rance man who can not only write applications but hire agents, by one of the 
best, conservative old line companies in the country. Salary and expenses 
will be paid. Communications confidential. 


Madison, Wis. 
Address, 33-W, care The National Underwriter 
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NEWS ABOUT LIFE. POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 

Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


ON A FULL VALUATION BASIS 











Fidelity Mutual Celebrates Fortieth 
Anniversary by Making Some 
Important Announcements 


President Walter Lemar Talbot of 
the Fidelity Mutual Life in extending 
greetings to the agents of the company 
on its fortieth anniversary announces 
that it is a fitting time to say that on 
Jan. 1, the company will adopt the full 
term valuation basis as to new business. 
Dec. 2 was the fortieth anniversary of 
the incorporation of the Fidelity Mu- 
tual. President Talbot also announces 
that the company will increase its guar- 
anteed interest rate on trust funds to 
3% percent. The war clause is dis- 
continued on all new business from 
Dec. 1. This step by the Fidelity Mu- 
tual Life is an important one and 
marks a distinctive advance in the his- 
tory of the company. It is one of the 
excellent institutions of the United 
States, a company that stands well with 
the public and the insurance fraternity 
as a whole. President Talbot is an 
executive of ability and vision. 


CHANGES IN PREMIUM RATES 





American National of St. Louis Makes 
Complete Revision of Scheduie— 
New War Clause 


The American National of St. Louis 
has made a complete change in its pre- 
mium rates, adopted a new war clause 
and also adopted a new double indem- 
nity and disability clause. The values 
remain the same as in the old polices. 


Sample rates at age 35 according to 
the new schedule are as follows: 

Ordinary life $22.50; whole life, guar- 
anteed 50 percent reduction and pre- 
miums after 19 years, $26.17; install- 
ment income, ordinary life, $10 per 
month for 20 years, $39.46; twenty pay- 
ment life, $30.48; fifteen payment life, 
$36.49; ten payment life, $48.98; twenty 
year endowment, $44.02; fifteen year en- 
dowment, $60.26; ten year endowment, 
$93.97; convertible term expiring at age 
60, $14.30; expiring at 70, $18.19; con- 
vertible 10 year term, $12.70; these rates 
are without the additional charges for 
disability or double indemnity clause. 
The new war clause is as follows: 

“If within 10 years from the date of 
issue of this policy, the insured shall 
die while engaged in or as a result of 
any injury incurred or sustained, or 
disease contracted, while engaged in 
military or naval service in time of war, 
or while employed or engaged beyond 
the boundaries of the United States in 
any service ancillary or auxiliary to or 
in aid of the conduct of the war, the 
liability of the company under this pol- 
icy is limited to the return of the pre- 
miums paid, with interest thereon at 
the rate of 4 percent, less any indebted- 
ness to the company on the part of the 
insured under this policy.” 


WAR CLAUSE PLAN EXPLAINED 
New York Life Says It Will Not Make 


Refund Until All the Returns 
Are In 


The New York Life gets out an ex- 
planation as to its war clause policy. 
It says: 

As announced in previous bulletins re- 
lating to war clauses, this company has 
returned practically to prewar conditions, 
excepting as to its treatment of applica- 
tions from individuals actively serving in 
the army and navy. 

The only other class of risk which we 
limit with war clauses are those who 
intend to go into disturbed districts 





where insurrections and rioting exist 
now, or are likely to occur. Such limita- 
tions have always, prior to the war, been 
placed in our policies in dealing with 
such types of risks. 

Some letters have been received from 
agents asking whether the company, in 
view of the cessation of hostilities, will 
refund the extra premiums paid by men 
in the army and navy, as two or three 
companies have stated they will do. Our 
answer to this is that the company feels 
bound to carry out theaterms of the con- 
tracts made. Under these terms, after 
peace is declared and the actual war 
losses have been ascertained, all moneys 
collected as war-extra premiums in ex- 
cess of the war losses incurred among 
such class of insured, will be equitably 
refunded to the men paying same. From 
present indications it would appear that 
a substantial proportion of the extra pre- 
miums paid will be thus refunded; but, of 
course, the total amount of losses charge- 
able against the extra premiums is not 
yet known to the company. 

With respect to insured still in the 
service of the army or navy, who have not 
paid the extra premium for warfare, the 
office committee several months ago ruled 
that death losses due to natural causes 
while the men were in the military or 
naval service of the United States or the 
Dominion of Canada would be paid in 
full, whether occurring in this country 
or abroad. 

The foregoing statements are made not 
in any way to modify the notice previ- 
ously published in regard to war clauses 
hereafter to be inserted in policy con- 
tracts, but for the purpose of explaining 
to agents more fully our present position 
and that we have in effect returned to 
prewar conditions. The war clause in 
any policy now in force, upon the life of 
an insured (not now in the army or navy 
or engaged in aeronautics) who has not 
gone abroad and who does not intend to 
visit countries where insurrections or 
riots exist or are likely to exist, will be 
canceled upon application to the company 
with proper evidence covering the points 
named. If, however, the war clause has 
become operative by reason of insured 
having paid the extra premium the clause 
cannot be canceled, or if said clause has 
become operative by reason of insured 
having left the United States or Canada 














we will consider the cancellation of said 


clause on presentation of satisfactory 
evidence of insurability. 


Toledo Travelers 


The Toledo Travelers Life says it 
now expects to continue its present 
dividend scale which was adopted a 
year ago with the intention of holding 
it until the conditions would warrant 
an increase. 


Louisiana State Life 


The Louisiana State Life has re- 
moved all war clauses and restrictions 
from its policy. Secretary R. M. Hen- 
derson says that this action was taken 
after comparing the influenza mortal- 
ity with that of war. He states that 
its losses in the epidemic were sixteen 
times greater than the war and that 
being the case the officers did not see 
any reason why they should have a war 
clause, without having an epidemic 
clause. 


Register Life 


The Register Life of Davenport an- 
nounces that it will continue its pres- 
ent scale of dividends in 1919. While 
its mortality is slightly higher this year 
than last, it can see no reason for cut- 
ting dividends. Its mortality up to 
Nov. 15 was 62 percent of the table as 
compared with an average mortality of 
33 percent for the three years previous. 





Midland Life of Missouri 


The Midland Life of Kansas City has 
issued a new twenty payment life guar- 
anteed premium reduction policy. It has 
also adopted a double indemnity benefit 
for which a flat charge of $1.50 per thou- 
sand is made. The company’s limit under 
the double indemnity rider is $15,000. It 
has also adopted a new disability clause 
for which a flat charge of 50 cents per 
thousand is made. It provides for a 
waiver of premiums and also for pay- 
ment to the insured in cash of $10 a 
month on each thousand of insurance and 
in the event of death of the insured while 
the policy is operating under the terms 
of the benefit and no deduction of pre- 





miums waived or monthly payments made 
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"THE Kalamazoo Auto Step Index is simple, rapid and 
perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
and also giving to each account an identifying number, 


posting time is reduced 30%. 


The Auto Step Index 


allows practically unlimited expansion without being 


cumbersome or voluminous to handle. 


Write for booklet. 


“Saving time and Labor in Posting” 
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to the insured will be made from the 
policy. Also, the loan, paid-up and ex- 
tended insurance values of the policy will 
increase from year to year as though all 
premiums had actually been paid in cash. 
The company pays no commission to 
agents on either the double indemnity or 
the total disability clause. 





National Life of Vermont 


The National Life of Vermont has voted 
to continue its present scale of surplus 
refund to policyholders in 1919. While 
the National finds the rate of mortality 
for the present year undoubtedly higher 
than the normal average, it is believed 
that the condition of the company is such 
as to warrant maintaining its current 
schedule. 





Penn Mutual Life 


The dividend year of the Penn Mutual 
Life runs until April 30. The company 
has not made a definite decision with re- 
spect to the dividend scale for the suc- 
ceeding dividend year and will make no 
announcement until February. 





Security Mutual of Nebraska 


The Security Mutual Life of Lincoln, 
Neb., has not yet decided on its dividend 
scale for 1919. W. A. Lindly of the com- 
pany says that it is quite certain that 
there will be no increase in the scale. He 
believes that it should be reduced ma- 
terially if not passed along for the time 
being and this will be decided later. He 
does not think that companies are justi- 
fied in attempting to pay the former scale 
after going through the influenza epi- 
demic. 





Lutheran International 


The Lutheran International Life of Ot- 
tawa, Ill., will make no change in its 
dividends to policyholders for 1919. 





Farmers National 
The Farmers National Life of Chicago 
will use the same dividend scale for pol- 
icyholders that it applied in 1918 and 
1917. 
Minnesota Mutual 


The Minnesota Mutual Life announces 
that it will continue its former dividend 
scale without change. 





News About Companies 














Lincoln National Life—It reports busi- 
ness paid for so far this year, $20,000,- 
000 which is $3,500,000 more than for 
the same period last year up to Dee. 1. 
The influenza epidemic naturally has af- 
fected the mortality of the company as 
it has others. The Lincoln National is 
allowing 150 percent of the expected 
for the latter part of the season. Even 
at this it predicts that its surplus will 
not be decreased. 


* * * 

Ohio National Life—In November the 
company produced $502,000, being the 
largest business it has written in a 
single month. 


Celebrates Thirteenth Birthday 

INDIANAPOLIS, Dec. 2.—Follow- 
ing a quiet celebration of its thirteenth 
anniversary, Frank P. Manly, president 
of the Indianapolis Life said Saturday: 
“Notwithstanding adverse conditions 
due to the war, the company’s new 
business in 1918 has been the largest 
in the history of the company. Gains 
were made in all departments. The 
company collected no extra premiums 
from its policyholders in war service 
and death claims are being paid 
promptly and in full. On account of 
the war and the influenza epidemic the 
mortality has been much greater than 
in any previous year.” 


Iowa Again Stricken 

DES MOINES, Dec. 3—The “flu” 
germ has come back in Iowa. Instead 
of being stamped out, he is again on 
the job in such force that stringent 
means to combat his depredations are 
the order of the day. Des Moines has 
compelled the wearing of masks at all 
public meetings and the schools have 
closed. In some Iowa cities, strict 
quarantine is effective. The present 
“flu” is not so virulent as before. Re- 
ports to the state board of health for 
last week; Tuesday, 1,108 new cases 
and 14 deaths; Wednesday. 881 new 


cases and 6 deaths; Thursday (Thanks- 
giving), and Friday, 2,053 new cases, 14 
deaths; Saturday, 1,136 cases, 12 deaths. 


Leon A. Triggs 


Leon A. Triggs, has been appointed 
Minnesota general agent of the Berk- 
shire Life, with headquarters at Min- 
neapolis, succeeding Walter E. John- 
son, who recently resigned to enter 
anothr line of business. Mr. Triggs was 
formerly special agent for the Berk- 
shire at Elgin, Il. 


Confer on Railroad Securities 


NEW YORK, Dec. 4.—President Charles 
A. Peabody, of the Mutual Life, and the 
chief executives of a number of other 
life companies, were in conference with 
railway officials and financiers here yes- 
terday, discussing the future of railway 
properties in the United States. Life 
companies are large holders of railway 
securities, and before definitely formu- 
lating a plan of action the railway and 
financial men desire to get the viewpoint 
of the underwriters. 


O. P. Darwin 

O. P. Darwin has been appointed mana- 
ger of the home office district of the 
Provident Life & Accident at Chatta- 
nooga, Tenn. He is one of the leading 
practitioners at the Chattanooga bar. 
Earl N. Wester, who had the home office 
district, went into military service. 


Messler With Western Union 


SAN FRANCISCO, CAL., Dec. 4.—L. B. 
Messler, who resigned this year as man- 
ager at San Francisco for the National 
Life, U. S. A., has been appointed agency 
supervisor for the Western Union Life 
in California and adjoining states. Mr. 
Messler was agency superintendent for 
the West Coast Life and the former 
San Francisco Life before becoming 
manager for the National Life. 


Life Notes 


Raymond Lilly has been appointed 
general agent of the National Fidelity 











What An Agent Wants 


A Company whose name, everywhere a household 
word, is his best introduction. Prestige is a door-opener, 
and age and size are impressive. 

Policies that are unexcelled. Big dividends. Strength 


Life at Fort Dodge, Ia., and will have 





R. W. STEVENS 


Made notable address before New York 
Association of Life Underwriters 








MORE POWER TO YOU 


supervision over Webster, Humboldt, 
Calhoun and Pocahontas counties. 


Walter Holloway has been appointed 
state agent for the West Coast Life of 
San Francisco, for Texas, and will make 
his headquarters at Long View, Tex. 


Max Spiegel, former manager of the 
Providers Life of Chicago and more re- 
cently organizing manager of the Her- 
cules Life, who was reported to the 
police as missing last week, was ar- 
rested later on a complaint of the 
sheriff at Kankakee, Ill., charged with 
obtaining $500 through a_ confidence 
game. 

Mrs. Mary Rowe-Smucker, cashier in 
the office of Glenn G. Vance, general 
agent for the Northwestern Mutual Life 
at Greensburg, Pa., has received official 
notice that her husband, Sergt. William 
M. Smucker, was killed in action on Oct. 
12. Sergeant Smucker was a member of 
Company A, 320th Infantry, and before 
enlisting was assistant manager of Ar- 
mour & Co.’s Greensburg branch. 


and safety that need no demonstration. 
service to policyholders—the thing that makes solid 
patrons out of first-time customers. 

The Oldest Company in America! Come with it and 
you will stay with it and it will stay with you. 


Unsurpassed 


For terms to producing agents address 


The Mutual Life Insurance Company 


of New York 


34 NASSAU STREET, NEW YORK CITY 





























COMPULSORY DEPOSIT 
\ OF INDIANA 
The Sign of Good Insurance 


Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We want two experienced industrial men 
as superintendents. One for an English 
speaking, the other a Polish and Slavish 
district. Both in Indiana. Must have 
record as canvasser and trainer of men. 
Have splendid openings for agents in both dis- 
tricts, good pay, rapid promotion. Write in 
confidence to 
A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give ourmen. No other life 
insurance company does as miuch 
to imsure the success of its Field 
Force. Ask any Bankers Life man 


or write 


Bankers Life Company 
DES MOINES 





jJ.O. LAUGMAN, President! 


Capital $100,000.00 








Lutheran International 
Susurance Company 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 


B. O. BERGE, Secretary 


Surplus $121,477.33 
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DIVIDENDS AND MORTALITY 

ParTICIPATING life companies con- 
fronted with high mortality owing to 
the influenza epidemic naturally are 
giving considerable thought to the 
question of dividends. One of the 
chief dividend sources is savings from 
mortality. In fact companies rely on 
this source more than any other. Com- 
panies with careful medical examina- 
tion, writing a comfortable new busi- 
ness to hold down the increase in the 
death rate of other risks, can count on 
a good mortality salvage. The influ- 
enza epidemic, however, has swept 
away all savings from mortality this 
year. In fact many of the companies 
report that their expectancy has been 
more than met by the actual loss. Com- 
panies having a majority of younger 
ages and risks fresh from the medical 
examiners’ hands, which under ordi- 
nary conditions would be very favor- 
able to mortality savings, are the in- 
stitutions that are hardest hit. The 
influenza has struck down the vigor- 
ous and healthy and has claimed as its 
victims largely those of younger ages. 

Some companies are still considering 
the dividend scale and have come to no 
decision. Some fixed their scale for 
next year before the influenza ravages 
had been felt. Actuaries agree that 
the mortality this year will run from 
two to three times normal. When the 
influenza epidemic was at its height it 
became apparent that the death loss 
would be severe and hence some com- 
panies are waiting until the full re- 
turns can be compiled before they 
make a definite statement as to divi- 
dends. 

At the recent meeting of the Acru- 
ARIAL Society oF America, held in Mon- 
treal, there were more or less informal 
discussion as to what should be the 
policy of companies in view of the 
financial toll exacted by the influenza. 
There are some eminent actuaries who 
seem to think that there should be a 
reduction in dividends. The Sun Lire 
of Canada has already made its re- 
duction, and according to the “Insur- 
ance Salesman” it reports that while 
some of its agents have objected to the 
move, so far none of the policyholders 
have done so. It is asserted that the 
policyholders have taken the reduction 
with very good grace and understand 





the circumstances back of it. It is. 
stated that some of the companies with 
large surplus will not reduce their divi- 
dends but will doubtless take competi- 
tive advantage of the situation know- 
ing that they are amply prepared for 
emergencies of this kind. 

The experience certainly has demon- 
strated the necessity of companies set- 
ting aside a contingent reserve for epi- 
demics and unusual and abnormal con- 
ditions. Some companies have prob- 
ably been paying out too much in divi- 
dends or have been going too far in 
acquisition cost, using too much of the 
surplus. In ordinary times and under 
usual conditions companies could well 
afford to go along without so large 
surplus funds. It is the unusual, how- 
ever, in insurance that causes the 
strain. The companies that are in 
shape to meet the “catastrophe hazard” 
certainly have an advantage. 





A THOUGHT CONTRIBUTION 


WirH all of the plans that are now 
being made for a league of nations at 
the close of the great world war, it 
is interesting to note that one of the 
earliest, if not the first, advocate of 
such an international government was 
PRESIDENT Darwin P. KINGsLeEy of the 
New York Lire. His original idea has 
been amplified and extended. Mr. 


| Kingsley’s address on this subject was 


delivered on a number of occasions, 
and is probably one of the greatest 
contributions from life insurance men 
to the advanced thought of the world 
today. 








HITTING BELOW THE TARGET 


Is 1T not a fact that many life insur- 
ance salesmen are satisfied with the 
minimum amount that they can get 
from a prospect? In other words they 
are afraid to suggest large amounts. 
Perhaps 90 percent of the people are 
underinsured. They are not purchas- 
ing the amount that they could well 
afford to do. That they are underin- 
sured is due entirely to the salesmen. 
Many advertising salesmen can -go to 
a prospect and one come away with 
a small contract while another will 
pull off a large one. One salesman 
has hit far below the mark. The other 
probably has hit above the mark but 
has come down and landed a magnifi- 
cent contract. 

There never was a bigger opportu- 
nity than today for life insurance men 
to write larger amounts of insurance. 
During this readjustment period peo- 
ple want to get established on solid 
ground. Until they are fixed again in 
the groove they are uncertain as to 
their future. They can at least protect 
their families and make their depend- 
ents certain even if their own. business 
has not hit a solid foundation. Almost 
any man will feel a sense of pride in 
being sized up as one who can afford 
a considerable amount of life insurance. 
One company in commenting on this 
subject says: 

“Do you fully realize the importance 
of assuming in every instance that your 
prospect is able to carry what he would 
probably regard as a large amount of 
life insurance? It may be assumed that 
before beginning your interview you 
have already informed yourself as to his 
financial standing, and you hope accord- 
ingly to write him for an amount suffi- 
cient to guarantee his beneficiary a life 


income of, say at least $50 per month. 
In that case begin your canvass by pro- 
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PERSONAL GLIMPSES OF LIFE UNDERWRITERS | 





The Northwestern Mutual Life has a 
splendid trio of agency executives in 
George E. Copeland, Myron H. O. Wil- 
liams and John J. Hughes. These three 
men form a very well balanced agency 
department. It is sometimes the case 
that the personality of the superinten- 
dent of agencies of a company is dis- 
tasteful to many of the agents. The 
result is dissatisfaction and nonpro- 
duction. But the agency department of 
the Northwestern Mutual is many 
sided. 

Mr. Copeland is truly representative 
of all that the Northwestern Mutual 
stands for. He is the dean of the 
agency department and a man of fine 
ideals. He appeals to the dignified, 
conservative, sincere life man. Next in 
line is Myron H. O. (“Home Office’) 
Williams. He furnishes the “pep” for 
the agency department. Quick moving 
and vivacious, he is a boon and a tonic 
to the discouraged agent who visits the 
home office. 

Last, but not least, comes John J. 
Hughes, the “information man.” Be- 
fore coming to the home office Mr. 
Hughes was statistician in the Chicago 
office of the company and is unusually 
well posted. He has studied and knows 
the idiosyncrasies of nearly every com- 
pany operating in the United States, 
and it is to him that the Northwestern 
Mutual men come when they want “the 
dope.” All in all, the Northwestern 
Mutual has a very well rounded agency 
organization. a 

A. H. Rodes, secretary, treasurer and 
general manager of the Two Republics 
Life of El Paso, Tex., has been elected 
president to succeed Dr. B. M. Wor- 
sham, deceased. Mr. Rodes is the 
whole works of the Two Republics. 
He is one of the prominent insurance 
men of his state and not only has he 
made a name for himself in life insur- 
ance, but also was a very efficient fire 
insurance man before he went with the 
Two Republics. During the last year 
or so he has taken up farming, having 
procured a tract of land near El Paso 
and is making a serious study of agri- 
culture. — 

Harwood D. Ryan, actuary of the 
New York department, paying particular 
attention to compensation insurance has 
resigned to take charge of the accident 
and health department of the Equi- 
table Life of New York, Jan. 1. Lew 
Russell Palmer has been appointed di- 
rector of safety and personnel of the 
Equitable. Mr. Ryan was formerly 
connected with the old Provident Sav- 
ings Life and was also actuary in the 
Massachusetts department. Later he 
was connected with the actuarial depart- 
ment of the Puritan Life and Trav- 
elers. He joined the New York 
department in 1914 and has done excel- 
lent work. He was put in charge of the 
compensation division although he has 





posing $100 a month. Or, if you think it 
possible for him to carry the latter 
amount, propose $200 a month. Any pros- 
pect will feel complimented by being 
as a “man of means,” even 
though he may feel impelled to explain 
that, for the present at least, he cannot 
provide for an income of more than half 
the amount named. He is more likely in 
that case to agree to the smaller figure 
than if that sum had been first proposed. 

“There is another advantage to be 
gained by naming the larger sum. You 
may have given him the cost of a monthly 
income of $200. The figures seem far 
beyond his reach, but half the amount 
for a monthly income of $100 will appear 
to him by comparison more practicable 
than if that sum had been named in the 
first place, and much more possible than 
if you had obtained it by multiplying the 
cost of a $10 a month policy by ten. The 
psychological effect of dividing a pro- 
posed large premium will always be to 
make the figure obtained seem less and 
the result more favorable than would be 
the case if the sum were obtained by 
multiplying the premium of a policy of 
$10 a month.” 








done much work in connection with life 
insurance. Mr. Palmer has been con- 
nected with a number of industria] 
concerns and is a past president of the 
National Safety Council and the Asso. 
ciation of Iron & Steel Electrical En- 
gineers. He is regarded as one of the 
authorities in this country on indus. 
trial accident preventions. 


Reena 

W. D. Hamilton, who resigned as 
assistant editor of Rough Notes to 
enter the first officers’ training camp 
in May, 1917, has returned to Indian. 
apolis for a brief stay after having been 
in France since last May. He was in 
the Regular Army as a lieutenant and 
went through some of the liveliest en. 
gagements, including Chateau Thierry 
and St. Mihiel. He was wounded and 
gassed, but is now fully restored in 
health and strength. He has most in. 
teresting experiences to relate, but is 
afflicted with the modesty that marks 
the returned American soldier and 
makes it difficult to pump the real facts 
from them. He has been sent to this 
country to join:a new division and ex- 
pects to be returned to France or Rus- 
sia, 

— 

Harris E. Vineberg, the independent 
actuary, Chicago, who has been in the 
officers’ training camp at Camp Zachary 
Taylor, Ky., has been honorably dis- 
charged and will resume his __profes- 
sional work in Chicago. Mr. Vineberg 
will have his office as before in the 
First National Bank Building, in that 
city. 

Vice-President L. K. Passmore of 
the Penn Mutual, in announcing the 
abrogation of policy war restrictions, 
the refunding of extra war premiums 
and the decision to pay all claims re- 
gardless of whether the war premium 
has been paid or not, says: 

This action will commend itself as in 
keeping with the determination of man- 
kind step by step to advance to higher 
ideals of service, consistent not alone 
with justice, but also with those emotions 
of the soul which develop the virtues of 
kindness and compassion. Already it is 
clear as the great war draws to a close 
that we are on the dawn of a new day 
wherein brotherhood is written large and 
is seeking worthy expression in almost 
every activity. 

As a company we have sought to 
strengthen the purpose of this nation in 
its every endeavor, and we now voluntar- 
ily assume payments of great moment 
that there may be recognition and appre- 
ciation of those who gave their all that 
lasting peace may be assured. This ac- 
tion is in the name and with the author- 
ity of our entire membership and wel- 
comed by them as wholly just. 

In the full readjustment yet to come 
you will agree that life insurance men 
everywhere must be up and doing. Their 
calling fits them for wise and helpful 
counsel and action. The immediate way 
is a vigorous resumption of those teach- 
ing activities which, as much as any 
other instrumentality, bring home the re 
sponsibility of each human being for the 
welfare of every other. Apart from the 
good which you will unselfishly do, this 
above all others seems to be the oppor 
tunity for better and larger work. 


Speeding Up 


If he isn’t in when ‘you call don't 
wait until he comes. If he is “busy 
don’t wait until he is disengaget. 
Waiting is tiresome and dissipates ¢t 
thusiasm. Politely excuse yourself, fot 
you have “several other calls” to make 
before noon, but you will come agait. 
Step briskly when you go, leaving tht 
impression that you are a busy mat. 
You can do that naturally if you really 
are busy. Keep it up when you reac 
the street. When people note that you 
are always in a hurry they will conclude 
that you have a lot to do. They will 
conclude that your services are in dé 
mand, and, therefore, that what yo! 
have to offer must be worth. while— 
Points. 
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On Agency Matters 


Cees eee weevil 


proven field programs that result in larger incomes to agents make this an 
ideal company to represent. 


OOOO eee eee rele cic 


OVER SEVENTEEN MILLION DOLLARS IN SECURITIES 


Deposited with Auditor of State of Indiana for the Sole Protection 
of Policyholders. 
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Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


Are You Permanently Established? 








COLUMBIA LIFE INSURANCE COMPANY 


Home Office: Fremont, Neb. 


_ New Policies New Features Attractive Sellers 


Have several positions ‘Higher up” to be filled by men of integrity 
and ability, who will first make good in field work in Nebraska. 
Quality of business secured of equal importance to amount secured. 


Money Making Contracts for the Agent. 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets .............. cc ccc cece cceeuee $ 2,739,817.90 
Insurance in Force................ccccceeceeces 24,398,839.00 
Surplus to Policyholders 


Mawictadesdedcceaeas cane 376,482.48 
Splendid opportunities for AGENTS —- poor acho he Income coipies from sugendite parties: 
Dr. W. O. THOMPSON G. W. STEINMAN 
residen Secretary 




















STATEMENT OF PROGRESS TO NOVEMBER 1, 1918 
Indianapolis Life Insurance Company 


(THE POLICYHOLDERS’ COMPANY) 


Year Insurance in Force Assets 
i90e izsians3 $ 25s 39 
1907 2,158,315.62 60, 169. 62 
1908 2,344, 449.12 100, 410. 68 
1909 3,037,135.59 160,332.13 
1910 3,760,237.71 231,817.24 
1911 4,451,264.48 314,535.95 
1912 5, 756,690.86 414,493.99 
1913 7,011,554.27 530,807.71 
1914 8,655,788.49 660,851.10 
1915 10,231,921.21 802,774.48 


1916 12,021,820.06 976,602.20 
1917 = 13,665,053.54 —1,186,804.75 
1918 14,769,438.57 1,344,620.26 


TO NOV. 1 
Total Death Claims Paid, $260,037.53 
Total Dividends Paid to Policyholders, , 283,301.70 
(Purely Mutual—No Stock) 


Good Territory open in Indiana, Illinois and Michigan. For Agency, address FRANK P. MANLY, President 








Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 




















Our Men Make Money— 


In 1917 our leader was a Half-Million Dollar Man, five 


others produced over $200,000 and twenty others pro- 
duced over $100,000. 


If You Want to look us up— 


Ask one of our men about us; we'll stand on his opinion 


The Farmers and Bankers Life 
INSURANCE CO. 
Insurance in Force, - - - ~- over $21,500,000.00 


Home Office, - - WICHITA, KANSAS 











30 North La Salle Street 2 $s 





SCANDIA LIFE INSURANCE COMPANY 


CHICAGO, ILL. 


NO"PRELIMINARY TERM —THE ONLY ILLINOIS ‘COMPANY, AND ONE OF 32 OUT OF 250 IN 
| THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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Once an 


Illinois Life 
Man 


GREATEST GREATEST 


{LLINOIS ILLINOIS 


Always an 


Illinois Life 
Man 


COM PANY COM PANY 


- = 
WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 








A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. 31—1888....$ 104,307 $ 889,073 Income Issued 
1897.... 274,290 6,619,653 1888-1897 ....$ 1,744,102 387,702 
1907.... 2,916,339 39,503,485 1898-1907.... 10,551,857 1,139,235 
1917.... 14,008,422 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 














| DISTRICT AGENTS 
WANTED 


——— 


KANSAS = NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 






































COMPANY EXPANDING 


IS MAKING RAPID PROGRESS 





Northern States Life of Minneapolis 
Getting Good Start—F. W. Dalton 
in Charge 
\ 





MINNEAPOLIS, MINN., Dec. 4.— 
The Northern States Life, which was 
licensed Oct. 10, is making good prog- 
ress and has already written over $700,- 
000 of business. The company is op- 
erating in Minnesota, North and South 
Dakota, and will shortly enter Mon- 
tana. It is writing all of the regular 
forms and a special policy will shortly 
be issued. The company writes non- 
participating business only. A. W. 
Towrlsend, of Veblen, S. Dak., has been 
appointed general agent for eastern 
South Dakota and J. B. Streeter, of 
Devils Lake, N. Dak., has been ap- 
pointed general agent for the northern 
half of North Dakota. The company 
has an agency force of over 20 men. 


F. W. Dalton Chief Factor 


F. W. Dalton, the president, is the 
active head of the Northern States. 
Mr. Dalton was formerly general agent 
for Minnesota and North Dakota for 
the American Bankers Life of Chicago, 
and has been in the life insurance busi- 
ness for 20 years. He is in charge of 
the agency work. 

M. F. Wagner, superintendent of 
agencies was formerly associated with 
Mr. Dalton in the general agency of 


the American Bankers. W. F. Robert- |. 


son, the secretary, is vice-president of 
the First National Bank at Rolette, N. 
Dak. E. C. Oslgard, the treasurer, is 
cashier of the First State Bank of Mc- 
Ville, N. Dak., and R. F. Marquis, actu- 
ary, was formerly actuary for the 
Western Union Life of Spokane. The 
company has a capital stock of $100,000 
which was sold at two for one, giving 
it a surplus of $50,000. 


Dan G. Pleasant 


Dan G. Pleasant, formerly with the 
Bankers’ Life of Iowa, at Des Moines, 
has been appointed state manager for 
Kansas for the Minnesota Mutual, with 
headquarters at Wichita. 


Longwell in Y. M. C. A. 


Robert H. Longwell. general agent 
of the Ohio National Life at Toledo, 
Ohio, has resigned and will go to 
France to engage in Y. M. C. A. work. 


R. W. STEVENS BEFORE _ 
NEW YORK LIFE MEN 


(CONTINUED FROM PAGE 1) 


without a war clause promptly pro- 
claimed that such war clauses as might 
be in their then outstanding policies 
would be waived and the same mail 
which carried to the public the news of 
this magnanimous action carried to their 
agents in the field a copy of the war 
clause that would be inserted in all poli- 
cies thereafter issued, which war clause 
was so drastic in its terms as to practi- 
cally preclude the possibility of any new 
war risk being undertaken, and the 
prompt action of our government in or- 
ganizing the Bureau of War Risk Insur- 
ance further removed the new war risks 
from the patronage of the regular com- 
panies. 
Removal of Clauses 


On Nov. 11 the armistice was signed, 
and already it is old news that many of 
those companies to which I have just 
referred have announced the removal of 
the war clause as regards new insurance 
to be written, and some have stated that 
all war claims will be paid without any 
deduction on account of such war pre- 
mium as recently issued policies may 
have imposed. 

To us simple-minded folk of the con- 
servative west who have seen how their 
prewar policy provisions saved foreign 
companies from embarrassment, and who 
are unendowed with that second sight 
which discloses all the mortality incurred 
in and resulting from our participation 








MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience, 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency in 
its HOME STATE for 


The German Mutual Life, name to be changed to 


THE MUTUAL LIFE 
OF ST. LOUIS 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 























November 11th, 1918, the very day 
the Armistice was declared 


THE PROVIDENT LIFE 


and Trust Company of Philadelphia 


Removed all War 


Restrictions 
from its Outstanding Policies 
and discontinued the use of a 
War Rider on New Policies. 





Extra War Premiums 
will be Returned, and if regular 
premium has been paid, War 
Claim will be paid in full. 





N. W. Corner Fourth and Chestnut Sts. 

















GLOBE MUTUAL LIFE 
INSURANCEF ASSOCIATION 


431 S. Dearborn St. Chicago, Ill. 
Gain of the Globe for Year 1917 


Increase in Assets .........0- 90 percent 
Increase in Premium Income. 20 percent 
Increase in Insurance ........ 3 percent 
For the Last Five Years 

Gain in Income ............06+ 230 percent 
Gain in Assets ......sesseeeeee 190 percent 
Gain in Insurance in Force..160 percent 

Ordinary and Industrial Branches. All 
policies pay Total and Permanent Dis- 
ability Benefit at the rate of $10.00 per 
week. 

All Claims Paid “On Sight” 

T. F. BARRY, Secretary and Manager. 
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CEDAR RAPIDS 
LIFE INSURANCE CO. 


FOR GOOD MEN 
CBRobbi ns, Pres. CBSvoboda, Secy. 
HOME OF FICE 
CEDAR RAPIDS. IOWA |f 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 
PROVIDENT INSURANCE 


COMPANY 
BISMARCK, NORTH DAKOTA 











THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 
policies to 
Ordinary. 
Splendid op- 









good men. 


President 
Home Office Building CHICAGO 
Chicago 


portunities for - 








THE COLUMBIAN 


NATIONAL LIFE 
INSURANCE COMPANY 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 





Agents seeking Attractive Contracts 
in good territory are invited to cor- 
Tespond with the Agency Department 
of the Company. 








NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........$16.00 Age 45....... 





- $17.50 





Agency Openings in Illinois, 





Indiana and Michigan 





















in the great war, and who are denied 
that far look into the future that dis- 
covers the world at eternal and everlast- 
ing peace, the pronouncements to which 
I have referred are quite disturbing and 
cause us to wonder if after all the busi- 
ness of life insurance is guided by a 
seance rather than a science. 


Cloak of Generosity 


If, however, scientific sanity rather 
than spiritualistic seance is still the rule 
and guide of our business, then we of 
the guileless west are inclined to suspect 
that the war losses of certain companies 
under policies carrying the resurrected 
war clause were so small as compared 
with the losses under policies without 
war clauses that the cloak of generosity 
has been put on to conceal the folly of 
ever having issued policies without a war 
clause. 

Believing as we do that legal reserve 
life insurance is a mathematically exact 
science, and that our business has valid 
claims for special consideration by taxing 
bodies, we must confess that legislators 
looking about for tax revenue may be 
pardoned if it should at times appear to 
them that increased cost to policyholders 
is lightly considered in home offices when 
competition is the issue. 


First Business of World 


I am going to discuss with you the 
business of life insurance as viewed from 
its selling side, and to set forth some 
of my views as to the kind, character 
and caliber of material we may and 
should employ for the extension of its 
benefits. 

To my way of thinking, life insurance 
is the first business of the world; and 
measured by its benefits to humanity it 
stands second only to the Christian relig- 
fon. Having this concept of the work in 
which we are engaged, I have an appre- 
ciation of the abilities required and the 
service rendered by those who labor as 
agents in the life insurance vineyard 
which is denied to those able sales man- 
agers who have to do with the employ- 
ment, education and control of salesmen 
for the automobile and pickle lines. 


Ideal Life Agent 


In the sense that he has been discussed, 
criticized and condemned by those en- 
gaged in other lines who have been in- 
vited to pass their opinions on him, the 
ideal life insurance agent is not a sales- 
man at all; and neither does the life 
agent who fairly comprehends his pecu- 
liar field of endeavor look upon himself 
as a salesman. And, when you pause to 
really think about it, isn’t it ridiculous to 
call the apostle of thrift, the advocate of 
protection and preparedness a salesman? 

The greatest evils which infest our 
business considered from the agency side 
do not result from the inefficiency or the 
ignorance of those who have been com- 
missioned as agents; and I hold that un- 
der modern insurance conditions no poli- 
cyholder, actual or prospective, can be 
materially injured by an honest ignorant 
agent. The smart well-coached, trained 
and educated salesman, the man who is 
in the insurance “game,” the fellow who 
can pass every test that may be applied 
except that for moral fiber, that’s the 
man both companies and policyholders 
must be warned against. 


What Is Needed Today 


More honesty, more understanding and 
more appreciation of life insurance as a 
principle and more sincerity of purpose 
is what is needed today in the agency or- 
ganizations of most of our companies, 
rather than more training along selling 
lines. 

It is with the sincerity of the deepest 
conviction that I say that the lowliest 
honest apostle of the gospel of life insur- 
ance, whether he be a whole-time man, a 
part-time man or merely a helper, has 
just as legitimate a claim to the consid- 
eration of the insuring public and the 
insurance companies as the most efficient 
salesman of policies. 


Individual Efficiency 


Insurance being the method of obtain- 
ing economic relief against misery and 
want resulting from the misfortunes of 
mankind, it is our duty to extend its 
benefits to the widest possible limits. I 
do not believe that anyone who has even 
the slightest conception of the great 
benefits rendered by insurance would dis- 
pute that statement, therefore, as we are 
all agreed as to the moral duty laid upon 
us to extend to its widest limits the bene- 
fits of life insurance there can be no 


argument as to the number or the indi- } 


vidual efficiency of those agents through 
whom we should seek its extension. We 
may. however, discuss the character, 











THE DUTIES OF PEACE 


When a deed is done for Freedom, through the broad earth’s aching breast, 
Runs a thrill of joy prophetic, trembling on from east to west. 





* * * * ok * 
New occasions teach new duties; Time makes ancient good uncouth, 
They must upward still, and onward, who would keep abreast of Truth. 
James R. Lowell: “The Present Crisis.” 


What! New Duties? 


If one were to interview the Fates and ask—‘“Is there to be no rest, 
now that the war is won?” the answer would be—‘“Just long enough to 
get your breath, and get a new grip on Duty.” The reason is obvious— 
Life has no value except as an Opportunity to do something, and the 
greatest thing to do is Duty. 


The great Duty confronting the people of this country, and of the 
civilized world today is to preserve what has been won by the war, and 
to build up a civilization that shall be sane and safe, in which industry, 
sobriety and economy shall have their reward, and childhood, woman- 
hood and old age shall be protected. 


The Part of Life Insurance in 
War and Peace 


Among the economic forces that have contributed to the winning 
of the war, Life Insurance has an honored place. The life companies 
have been among the largest subscribers to the several Liberty Loans; 
life insurance agents have been among the largest sellers of Liberty 
Bonds; life insurance men have been well represented in the army and 
navy; the Government adopted the life insurance plan as the best protec- 
tion for the families of soldiers and sailors, both by providing Govern- 
ment Insurance, and by assuming the premiums upon certain policies 
already in force in private companies. Life Insurance is better than 
bounties and better than pensions. 


What is good protection against premature death in time of war is 
also good protection against premature death in time of peace. Prema- 
ture death is the destroyer of society, and protection against that is the 
mission of life insurance. Death is busy in peace as well as in war. 
Inside two months this Company has paid in death losses caused by 
Spanish Influenza a larger amount than the total of all its War losses 
in four and a half years. 


It’s always a good time to take a policy; there is no good time to 
drop one. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 

















Columbia Lite 


[nsurance Company, INCINNATI 
AA nn i ul UNOVNNITUUIATOALU NTNU 


We are all proud of Columbia these days. It is 
a Name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M. CROSS, Vice-President and General Manager 
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THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburg Pittsburgh, Pa, 


Farmers Bank 


Building 








THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


e a 
Equitable Life of Iowa 
(Organized. 1867) 

All previous records broken during 1917. Substantial increase in assets and paid 
for ce. Net gain in insurance in force during 1917, $21,/764,972.88, or 72% 
of the amount Said for. 

MEN of CHARACTER can obtain further information 

as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building = Des Moines, Iowa 








; ORGANIZED 1871 e 
Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 





OE TS LER RET TC penawaenees - $ 16,560,439.04 
NERS oe ob cic eke scm uns acniewer - 14,343,626.28 
Capital and Surplus. .............:....% sau 2,216,812.76 


Insurance in Force................. 131,790,562.00 
Payments to Policyholders since organization 19,612,616.08 
Is paying its Policyholders nearly $1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 











Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Ferce 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Easned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Participating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in Americe 
Home Office: ST. LOUIS, MO. 

























The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


Bisipatih ais BPE LETANUNONS 6 op onions 54d eunionpcdeennucesaanwes $ 95,927,881.14 
ER SRCPORSE SEC SNCOUIE BE FONT 0,5 510.0 0:0 obi onc cd so edse scons oes 40,648,595.67 
In Amount OF SOSUTANCE IN FOPCE. « ....6c ccc csc cweccccccs sts 3,936,181,898.00 
Dea eemien! SUL CANOAPR ENCE AIT RIOPOR «0 6 65.5 9.5 26110, Nie oes «0 08:5 c's nseiaiew eles 453,749,902.00 
In amount of insurance placed in 1917...................008- 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 








high purpose and sincerity of the agents 
employed, leaving the question of indi- 
vidual efficiency to be considered and 
discussed from the economic standpoint 
only, and as an issue which concerns 
companies and agency managers indi- 
vidually, and having no relation to the 
ethics of the life insurance business as 
a whole. 


Part-Timers and Qualification Law 


Two of the widely agitated questions 
in the agency field‘Sof life insurance to- 
day are part-timeism and agents’ quali- 
fications laws involving educational tests; 
and, with all due respect to the able op- 
ponents of part-timeism and the able 
advocates of such educational qualifica- 
tions laws, I want to say that never in 
my experience have I seen propaganda 
of so little merit attract so many enthu- 
siastic followers. 

There are certain types of men who 
seem to go on the theory that the only 
way to correct an evil, real or fancied, is 
by the enactment of a statute, whereas 
the frequent result of such legislation is 
that the law-abiding suffer a hardship 
while it does not reform those miscreants 
whose tendencies and practices are rep- 
rehensible when judged by the unwritten 
laws of business morality. 


Illegitimate Part-Timers 


I am sincerely and unalterably opposed 
to the employment of the illegitimate 
part-time man, the man whose contract 
is merely a cloak to conceal a rebate or 
other advantage or benefit to the insur- 
ance applicant; but, as regards the legiti- 
mate part-time man, the man who hon- 
estly creates and closes business, the 
compensation paid for which is received 
by and retained by him, I stand squarely 
for his employment. First, because he is 
a necessary and valuable instrument for 
us to use in the extension of our busi- 
ness; and, second, because he carries the 
benefits of life insurance to people and 
places that would never be reached if 
life insurance service to them should be 
made entirely contingent and dependent 
upon the visit of a whole-time life insur- 
ance man. 


Benefits Universal 


My conception of life insurance is such 
that I believe its benefits should be made 
universal, and that any attempt made to 
restrict the extension of this business 
through the curtailment of the employ- 
ment of honest, sincere men, no matter 
how feebly they may advance the cause, 
means such a blow to society and the 
boasted humanitarian claims of our call- 
ing as well and should speedily relegate 
our life insurance institutions to the 
realm of pure commercialism, and reduce 
our claims for consideration and our 
right to a hearing from the present high 
plane which is the inspiration of so 
many splendid advocates of life insur- 
ance to the level of the automobile and 
pickle business, the extension and prog- 
ress of both of which rest solely upon 
ability to satisfy a selfish human desire, 
and no longer could we preach unselfish- 
ness if by our own example we conclu- 
Sively show that selfishness and self- 
seeking is the primary purpose of our 
calling. 

Agency Doors Open 


To my way of thinking, the multitude 
of agency department doors which stand 
wide open to the reception of agents who 
are morally unfit or who have made un- 
satisfactory or discreditable records with 
other companies, is one of the most 
harmful forces with which we have to 
contend. And right here I want to say 
that there is no unworthy or disreputable 
agent in the field for whose retention in 
our business some home office is not 
knowingly responsible; that there is no 
reprehensible field practice which has not 
been connived at or abetted by some 
home office; and that it is high time for 
home offices to take some united and ef- 
fective action looking toward the sup- 
pression of field conditions which are the 
result of inexcusable inefficiency or low 
moral and ethical standards at home of- 
fices. 

“Work or fight,” said our government, 
and every red-blooded citizen heartily 
approved of the order. “Be a credit to 
life insurance, or get out of the busi- 
ress,” should be the universal slogan 
of the life insurance companies; and if 
that slogan should be adopted and lived 
up to by every legal reserve life insur- 
ance company in the United States, 
agency losses would shrink to insignifi- 
cance, the “floater” would be a pest of 
the past, and the ministry of life insur- 
ance would speedily attain to and hold 
a position of honor among those callings 





against which the public holds no preju- 
dice. 


“THE COMPANY OF CO-OPERATION” 
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COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bldg.) IOWA 
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15,000 PEOPLE 
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our advertising, for an illustra- 
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This Direct Lead Service 
helped tomake 1917 the best year 
in Fidelity’s history. 
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FEDERAL UNION LIFE 

' Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income” 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, Illinois and Kentucky 
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offers good contracts to 
live agents in 


Oklahoma and 


Texas 


The Atlas Life organization 
was completed without 
criticism. It enjoys a clean 
record. 
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For agency contracts 
address 


Stephenson & Walker 
General Agents 
Home office Lulsa, Oklahoma 











MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 


= ncreasing in value more rapidly than in any 
pther state in the Union. Interest 5 to 7%. 
Title Guaranteed. 
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CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
RANK J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 








AN C. HARVEY 
Consulting Actuary 


Building ST. LOUIS, MO. 
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el COUNSELOR AT LAW 
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The Law of Insurance a Specialty” 
Colcord Bldg. 


OKLAHOMA CITY 

















H. NITCHIE 
i ACTUARY 


merge 1223 Association Buildin 
3462 19 S. LaSalle St., CHICAG 





ARRIS E. VINEBERG 





any 

Fellow Actuarial Society of America 

ellow American Institute of Actuaries 

ing booklet ONSULTING ACTUARY AND EXAMINER 
\creasing | #™ 1437 First National Bank Building 
‘ad CHICAGO 
copy to ever? MEDERIC S.WITHINGTON,F.A.LA 
Agent in CONSULTING ACTUARY AND EXAMINER 


/ 304-306 Security Building 
DES MOINES, IOWA 





SELLING IDEAS OF DR. 
CHARLES A. ALBRIGHT 


(CONTINUED FROM PAGE 1) 


car standing in front of the North- 
western Mutual Life office down near 
the depot; for it is very likely to be 
there. It is also not an uncommon sight 
to see this same car standing in front 
of the home office many nights at nine 
o’clock and a light in Dr. Albright’s 
office. 
Work Well Thought Out 


Dr. Albright is not a believer in hap- 
hazard solicitation. He plans his cam- 
paigns very carefully. If he calls on a 
man he knows just why he is making 
the call and what he wants to accom- 
plish. He does all of his soliciting dur- 
ing the hours that it should be done 
and when men can be seen to the best 
advantage, and all of his so-called office 
work and planning when business men 
may not be found in their offices. 

There are those who claim that Dr. 
Albright’s phenomenal sales record is 
due very largely to the number of plug- 
gers, helpers and spotters employed in 
all of the cities in which he operates. 
This statement is untrue, but it is prob- 
ably safe to say that there is no man 
selling life insurance in the country 
who has as many friends helping him 
close cases as Dr. Albright has. Those 
men are not engaged in the life insur- 
ance business at all and do not receive 
a commission, but are the men who Dr. 
Albright has sold and who have become 
enthusiastic for him and for his prop- 
osition. They become helpers and ad- 
vance agents principally as a result of 
Dr. Albright’s careful cultivation. 


Follows Cases Closely 


When he sells a man he says that he 
just begins to get acquainted with him. 
That is, he does not get his money and 
then leave him. Rather the sale marks 
the beginning of his series of regular 
calls. Dr. Albright is a much-traveled 
man, enjoys a personal acquaintance 
with some of the biggest men in the 
country, and is naturally an interesting 
man to talk to. The periodical visits 
he makes to the men to whom he has 
sold business life insurance are in a 
majority of cases looked forward to 
with some anticipation. With many 
business men it is not a common thing 
to have a man of Dr, Albright’s caliber 
drop in to pass the time of day. So in 
this manner Dr. Albright has managed 
to form close personal acquaintances 
with men of affairs. If he needs in- 
formation about the lay of the land in 
almost any business concern he has the 
friends from whom he can get the in- 
formation. He has the friends only be- 
cause he had made it a point to spend 
the time with them. Over a period of 
years it has certainly not been time 
wasted. 


Only One “Open Sesame” 


Dr. Albright does not call his method 
cultivating old policyholders, but that, 
of course, is exactly what it is. While 
every life agent may not be able to 
operate on so extensive a scale as Dr. 
Albright does, any agent may do locally 
what Dr. Albright has done on a much 
larger scale. The principle holds good 
wherever the agent is located. Dr. Al- 
bright is one of the most consistent 
producers there is and he gives as his 
success formula work. 





A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its{Benefits, is unsurpassed for net 
low cost and care of interest of all members; 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 








National Life Insurance Company 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


Which for 
SIXTY-EIGHT YEARS 


Has protected the 


HOME AND FAMILY 


EDWARD D. FIELD, Superintendent of Agencies 








Ambitious, productice and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


ennpuontull 1851 


New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W. S. WELD, Supt. of Agency 








Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 
For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 


33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 








GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agehcy Manager 
W ANTED: SUPERVISOR of Agents 
for the State of Oklahoma. 


Must be acquainted with the territory and have had experience in securing and 
traininz new agents. Salary and expenses. Address: 


J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 
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J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 








One Gucceis 1s = OUR We have a contract for you under which your 
JERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


Cash Capital $200,000.00 V. D. CLIFF, President 


MICHIGAN 














“SAFE AS A GOVERNMENT BOND’ 


The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT sx° MONTHLY INCOME INSURANCE. 


s}dteeam LATEST POLICIES AND AGENCY CONTRACT Saitaatnes 
_— Openings OHIO, IND., KY., MICH. and W. VA. Write Columbus 
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OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 

PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 
FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 


WRITE US TODAY—We have territory open and best commissions. 
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SOCIALISM’ S}MENACE ° 
IS]DOMINANT THEME 


National Council of Insurance 
Federations in Session at 
New York 


ADDITIONAL FIELD MEN 





Paid Secretaries Will Be Employed to 
Carry Out Program of 
Extension 





NEW OFFICERS ELECTED 


The National Council of Insurance Fed- 
erations elected officers as follows: 

President, James H. Carney, Boston. 

Vice-president—George D. Webb, Chi- 
cago. 

Secretary—Mark T. McKee, Detroit. 

Treasurer—Joel Rathbone, New York. 

General Counsel—G. Edgar Turner, In- 
dianapolis, Ind. 


ixecutive committee—J. W. Henry, 
Pittsburgh; chairman, W. G. Wilson, 
Cleveland; A. C. Hegeman, New York; 


Burt L. Davis, San Francisco; Thomas F. 
Daly, Denver; Emmett V. Thompson, St. 
Louis; Thomas E. Braniff, Oklahoma 
City; Fred L. Gray, Minneapolis. 


NEW YORK, Dec. 3.—Socialism, 
whether by the federal or state govern- 
ments, and the menace thereof to in- 
surance interests supplied the dominant 
note at the initial session of the fourth 
annual convention of the National 
Council of Insurance Federations held 
at the Hotel Astor, and will likely en- 
gage further attention. 

The growth of the insidious doctrine 
and the need for being constantly, in- 
telligently and aggressively arrayed 
against it was pointed out by: Arthur 
E. Childs, president of the Columbian 
National Life, in the course of his ad- 
mirable response on behalf of the fed- 
erations to the address of welcome ex- 
tended the insurance men by Deputy 
Commissioner Fred Wallace, repre- 
senting Mayor Hylan. The same 
thought was emphasized by the presi- 
dent, James W. Henry, in his annual 
address, by Secretary Mark T. McKee 
and by Executive Committee Chairman 
W. G. Wilson in their respective re- 
ports, 

Individual Initiative 


_ The various speakers pointed out that 
insurance, which vitally touched every 
Phase of business activity, attained its 
Present enviable position because of 
the wide latitude allowed individual ini- 
tative and if it were to be absorbed as 
a government function the great in- 
Centive for service now _ supplied 
through the unrestricted movement of 
competing companies and_ individual 
agents would disappear, and the gen- 
eral public, as well as underwriters, 
suffer thereby. 

Work in the West 


Secretary McKee told of the hard 
and effective work performed by the 
various state federations in the north- 
West and upon the Pacific Coast in 
combating attempted state insurance 
monopolies, the efforts of the agents 


INTERESTING CASE UP 
MODIFY WISCONSIN DECISION 


Supreme Court Holds Against Trav- 
elers Whose Accident Policy Was 
Approved by Commissioner 


MADISON, WIS., Dec. 4—A modi- 
fication of a ruling of the Wisconsin 
supreme court in a recent insurance 
case was announced today by the court 
in making its decision in the case of 
Albert L. Williams, plaintiff and ap- 
pellant, Madison, vs. the Travelers. 
Albert L. Williams, Madison, with 
land offices at Cameron, took out an 
accident policy with the Travelers’ that 
was to bring $25 a week in case of ac- 
cident. He claimed to be a real estate 
agent engaged in the selling of wild 
lands. He was injured while experi- 
menting with dynamite in the blowing 
out of stumps. He claimed insurance 
to the amount of $1,328. The company 
claimed that his work at the time of 
the accident took him outside of the 
classification of the risk, when the pol- 
icy was written. An award of $223 was 
made in favor of Williams and he ap- 
pealed to the supreme court. 


Position of the Company 


Justice Eschweiler says: “The defen- 
dant seeks to reduce the amount it must 
pay for the injury from the primary rate 
of $25 per week by virtue of the clause 
of the standard provisions found under 
a subsection, either because then in- 
jured plaintiff had changed his occupa- 
tion to one more hazardous or because, 
when injured, he was doing an act or 
thing pertaining to a more hazardous 
occupation than that under which he was 
classified by the policy, the latter being 
the one adopted by the trial court. 

“In presenting this partial defense by 
way of reduction from the stipulated 
indemnity, defendant must rely upon the 
policy it issued. That document when 
produced and examined shows for itself 
that the defendant has in issuing the 
same violated the express provision of 
the law as to the manner and form in 
which such a defensive clause shall be 
printed. It thus appearing by its own 


SHARP ISSUE IS UP 


DISCUSS CANTONMENT WORK 


Committee of Insurance Commissioners 
Gives a Hearing to the Com- 
panies on Contracts 


NEW YORK, N. Y., Dec. 3.—The 
hearing before the committee of insur- 
ance commissioners, Hardison of Mas- 
sachusetts, chairman, on the govern- 
ment plan fo1 compensation on canton- 
ment contract work developed in widely 
divergent views on part of company 
representatives present. The plan to 
which nine companies have agreed 
would allow the companies a profit of 
1% percent on the initial premium and 
would be retroactive. Colonel Shelby, 
who presented the governments side 
of the question, stated this would mean 
a refund to the government of some 
half million dollars. Those who spoke 
on behalf of the plan were Holland, 
Royal Indemnity; Brosmith and Sulli- 
van, Travelers; Lott, U. S. Casualty. 
The chief speaker against the plan was 
President Stone, Maryland Casualty. 
Those for the plan feel the government 
has unwittingly been overcharged and 
are seeking a way to refund. The 
question that interests the commis- 
sioners is whether or not such a plan 
violates the anti-rebate and anti-dis- 
criminatory laws of their states. It is 
admitted that this class of business 
has been highly profitable to the com- 
panies and unless some method is found 
to make a refund, charges of profiteer- 
ing by the companies may be expected. 
This those in favor of the plan seem to 
avoid. 

It is manifestly a difficult question 
and one on which the decision of the 
commissioners will be awaited with in- 








terest. The meeting ended at mid- 
night. 
question, placed itself outside the pale 


of the law, it cannot, in a suit such as 
here, be permitted to take advantage of 
any such clause. 





document that it has, as to the clause in 
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‘In all my experience in business, during part 
of which I placed all the insurance for a big 
Corporation, | have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


Industrial Insurance, written. 
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—From a letter written by a satisfied policy holder. 


An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, 


Health and a complete line of 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 





GOMPERS UPHOLDS ~ 
VOLUNTARY SYSTEM 


President of Labor Organization 
Addresses Convention of Cas- 
ualty and Surety Agents 


MENACE OF STATE FUNDS 





Company and Field Men Urged to 
Wage Active Campaign of Educa- 
tion Among Insured 





NEW OFFICERS ELECTED 


President—W. G. Wilson, Cleveland. 
Vice-president—George A. Gilbert, Chi- 
cago; John Kavanaugh. Rochester, N. Y. 
Secretary—George W. Carter, Detroit. 
Treasurer—Donald M. Wood, Chicago. 
Chairman of the executive committee 
—George D. Webb, Chicago. 
The executive committee remains the 
same as last year except that R. J. 
Dunkel of Boston succeeds W. G. Wilson. 


NEW YORK, Dec. 4—Samuel Gom- 
pers, chief of the American Federation 
of Labor; J. Schofield Rowe, vice- 
president of the Aetna Life, and Ed- 
ward C. Lunt, vice-president of the 
Fidelity & Casualty, were the chief speak- 
ers at Monday’s meeting of the sixth 
annual convention of the National As- 
sociation of Casualty and Surety 
Agents. Mr. Gompers came out 
squarely in favor of the voluntary sys- 
tem in all lines of activity, including 
insurance, maintaining that whatever 
man is able to perform of his own ini- 
tiative should be permitted. That la- 
bor generally is sympathetic with this 
thought is attested by the fact that 
each trade organization has its insur- 
ance feature and has never felt the 
need of appealing to the government 
for such protection. 


Gompers’ Address 


Mr. Gompers spoke earnestly and 
eloquently upon the lessons of the 
great war, declaring that the laboring 
man of the future was entitled to 
greater’ consideration in so far. as his 
working and housing surroundings and 
cooperation were concerned than he 
had received and in the insurance men 
he recognized forces that could effect- 
ively assist in gaining the desired end. 
He closed by a plea for the thorough 
Americanization of Americans and for 
the insistence that at the peace confer- 
ence those ideals for which the world 
war was fought be granted. 


Rowe Is Pessimistic 


Mr. Rowe took a rather pessimistic 
view of the future, his conviction be- 
ing that the menace of state insurance 
was far greater than underwriters gen- 
erally appreciated and that unless com- 
pany and field men join ferces and 
enlist the aid of their clients in a vigor- 
ous campaign against the threatened 
danger the advocates of socialism will 
win the day and the experiment of in- 
surance by the state entered upon. 
Again and again Mr. Rowe emphasized 
the need for every man doing his duty, 
declaring that there was no place in 
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DIVERGENT VIEWS SEEN 


UNIFORM LAWS _ DISCUSSED 





Commissioners’ Committee Gets Ex- 
pressions from Fidelity Company 
Officials 


NEW YORK, Dec. 2.—The meeting 
today of the insurance commissioners 
committee on uniform laws for fidelity 
and surety companies was taken up 
with an airing of the divergent views 
of the members by the committee and 
representatives of the companies who 
were present. The chief features of 
the proposed bill that came in for dis- 
cussion were those relating to the 
method of valuing loss reserves, limit 
of risk and standard provisions. The 
discussion was taken part in by C. S. 
Nadal, general counsel of the Fidelity 
& Casualty; C. R. Miller, Fidelity & 
Deposit; President Falvey, Massachu- 
setts Bonding; Howard Bland, United 
States Fidelity & Guaranty; Secretary 


Mackal, National Surety and Vice- 
President Willcox of the American 
Surety. 


Special Committee Named 


The questions discussed have been 
on the carpet for many years and to 
arrive at a conclusion that will please 
everybody is a difficult task. The net 
result of the meeting, which took all 
morning, was the appointment by 
Commissioner Cleary, of Wisconsin, 
who presided, of a committee com- 
posed of Phillips of New York, Button 
of Virginia, Brown of Vermont, 
Couden, deputy commissioner’ of 
Maryland, who are to confer with a 
committee of the companies in the 
hope of arriving at a solution accept- 
able to all. 





Dr. Ochsner Suggests Plan 





Celebrated Chicago Physician and Surgeon Condemns Compulsory Health Insurance, 
But Recommends as a Substitute the Most Perfect Health 
-Law That Can Be Devised 





ner, the celebrated physician and 

surgeon of Chicago, on compulsory 
state health insurance are most inter- 
esting because he has made a study of 
this plan where it originated—in Ger- 
many. In speaking before the Illinois 
Health Insurance Commission on the 
subject, Dr. Ochsner said: 

In support of my statement that com- 
pulsory health insurance results either 
in overwork, underpay, or poorer service 
on the part of physicians, or all three of 
them, usually all three of them, I can 
give you a little personal experience, and 
that is why I have been interested in 
compulsory health insurance for a period 
of 22 years. 

In the summer of 1896 I served as an 
assistant to a panel physician in Leipzig 
in an ambulatory clinic of the nose, 
throat, eye and ear. I had a splendid 
opportunity to see the working of the 
system. I came to the conclusion, a con- 
clusion which I have seen no reason to 
alter, that compulsory health insurance 
must, from the very nature of things, 
result in overworking the physician, un- 
derpay to the physician, or poor service 
to the people, or any two or three of 
them. 


N the winter of 1904 and 1905 I spent 

six months doing post-graduate work 
in Berlin. One cold, blustery January aft- 
ernoon I was visiting Prof. Schleichs, of 
the health insurance clinic. About a 
quarter past two his second assistant, 
Betofsky was his name, breezed into the 
room, and he said in his peculiar ver- 
nacular, “That tin Lizzie of mine is some 
girl. I started out at 9 o’clock this morn- 
ing to make health insurance calls. I 


Tie: expressions of Dr. A. J. Ochs- 





had a lot of time for a good dinner,” and 
he mentioned the place where he had his 
dinner, “and between 9 and 2 o’clock I 
made twenty-three calls.” That tin Lizzie 
was some girl. It was before the days 
when we had self-starters. Now, figure 
out how much time he had for each one 
of those calls. Take off half an hour for 
lunch. That would not be enough, for 
he took at least an hour, but we will be 
liberal. We will leave him four and a 
half hours for making those twenty-three 
calls. He got out of his machine, walked 
to the hguse, opened the door, went into 
the room, took off his overcoat, because 
no German doctor would think of exam- 
ining a patient with it on, questioned the 
patient, examined the patient, prescribed 
medicine, went back to the street, 
cranked his car, got into it, and did that 
23 times in four and a half hours. How 
much time did he have for his patients? 
I will let you figure it out. It was a cold, 
blustering January day, and this was on 
the narrow streets of Berlin, with a good 
deal of snow on the ground. How much 
were those calls worth? He got 24 cents 
for each one of them. They were not 
worth it. I don’t think they were. 


EE what has happened in England. 

Brend, in his book, says that practi- 
cally no one aside from the panel doctor 
is satisfied with the working of the Eng- 
lish law. The German law was a practi- 
eal failure. The English is worse. It 
fails to provide competent care for those 
needing it. Some investigations showed 
that for making diagnosis, writing pre- 
scriptions—that is what Dr. Whelan re- 
ferred to—and making records—there 
are lots of records in health insurance, 
because they want lots of records, they 
are strong on records—a panel doctor 








averaged three and one-quarter minutes 
per patient. 


[Ss that the kind of medical service we 
want to give 80 percent of the peopie 
of Illinois? One of the members of the 
Illinois health insurance commission 
some ten years ago read one of the most 
scathing papers before the Chicago Meq- 
ical Society, condemning the treatment 
that the poor of Chicago got in dispen- 
saries everywhere. .Her remarks were 
justified. I went to work and sat down 
the next day and I wrote her a letter 
complimenting her on the paper. Now, do 
we want the workingmen of America, of 
this state, to have the kind of medical 
service that the workingmen of England 
are getting and the workingmen of Ger- 
many are getting? I don’t think so. I 
believe we know something about the 
needs of the workingmen. 


| STARTED out as a young man and left 

home at the age of 17 with $1.17 in 
my pocket and one of these dollar paper 
satchels. I worked as a farmhand and as 
a lumberjack and as bookkeeper and as 
a country school teacher, and I think 
I know a little something about the atti- 
tude and the point of view of the Ameri- 
can laboring man. I have treated hun- 
dreds and thousands of them, and I have 
made it a point to keep in touch with 
them. I would rather treat an American 
laboring man today than anybody else. 
When I grasp his horny hand I know he 
is not a parasite. I do not want, and you 
do not want the American laboring man 
to have that kind of medical service. 
He will get it if you give him compulsory 
health insurance. I believe that the 
American laboring man wants to have 
an opportunity to work out his own sal- 
vation. I don’t believe he wants “von 
oben herunter.” I do not believe he 
wants things from above down. I think 
he wants a chance to choose his medical 
service just like anybody else. To intro- 
duce compulsory health insurance would 
be one of the most vicious things that 
could be done in this country today. 


soe moral me to make a point with this 
little story. It is a true story. About 
cultured people in Switzerland and the first 


























FOR DEVELOPMENT 
WM. CROWNOVER, President 


WANT REPRESENTATIVES 


OF NEW TERRITOR\ 
GEO. W. GUTH, Secretary 








Home Office: - - 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


~ Shelbyville, Illinois 











IOWA STATE LIVE STOCK ||[,,suo | THE METROPOLITAN CASUALTY 
INSURANCE COMPANY. ||/"HEF"| use fips sme 
Insure Against Death From Accident or Disease | | 2 . tsurance DEE A. STOKER 


Excess Re-Insurance 
Catastrophe Hazard 





11 So. La Salle St. 


Accident, Compensation, Liability and Excess Auto Fire Covers 


RE-INSURANCE UNDERWRITER 


CHICAGO 























G seen BEER BEER EEE 8 
& oA & 
# Federal Savings and Insurance Co. § 
FOUNDED 1889 
INDIANAPOLIS 

Specializing on monthly Premium Health and Accident 

with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. | 
Representatives Wanted in Indiana and Illinois, Our- Victory Policy Will Interest You. @ 








ane 1 BBR 














PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut. Rhode Island. Pennsylvia. North Carolina. South Carolixa, Ohio, Indiana, Illinois, Wisconsin. Iowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 








UNDERWRITING OFFICE 
(61t Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting: Manager 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


THE BIG 


TOPEKA, KANSAS 


COMPANY 


STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


R. G. REYNOLDS, Secretary 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 
by Any Company and Several 
Forms Written by No Other 
Company. 














Farmers and Breeders Live 


Stock Insurance Company 
DANVILLE, ILLINOIS 








T. A. HOSKINS, President 
JOSEPHUS MEITZLER, Secretary 














Insurance Agents, investigate our blanket policy. 
Our contracts are pleasing to our agents as well as 
our policy holders. 




















| 











December 5, 1918 


THE NATIONAL 


UNDERWRITER 


CASUALTY 3 





boy. Later a number of other children 
came, more children, 
parents could well support. This boy 
was brought up very largely on pota- 
toes, not much butter and not much 
gravy with them, and after he had fin- 
ished the common school and the high 
school and the normal school and taught 
school a year or two he decided to go 
to America and he located in the wilds 
of Wisconsin. 


RUGALITY and hard work brought 

competence and brought wealth, and 
as he got older he could not look a 
naked spud in the face without blushing. 
He had had so many of them in his 
childhood and he made a very elaborate 
recipe for his good wife on how to pre- 
pare potatoes. I heard him give the 
recipe once. His recipe was a la Paris, 
and he said, “For a family of six you 
want to take twelve smooth, medium 
sized potatoes, wash them in clean water, 
then wash them again with a brush, then 
peel them with a sharp knife and be 
very careful to cut off all the eyes; then 
grate them on a grating knife, then take 
a skillet and fill it full of leaf lard and 
get it boiling hot, and be sure to have 
it real hot, drop into it twelve perfectly 
fresh eggs, serve them hot and put the 
potatoes in the garbage can.” 


OW, if I may be permitted a sugges- 

tion, I would make that suggestion 
about the bill of the American Labor As- 
sociation. I would first cut out the en- 
abling act. I would then strike out two- 
thirds wages for twenty-six weeks, then 
free medical and surgical service, then 
free nursing attendance, then free medi- 
cal and surgical supplies, then free hos- 
pital service, then cash benefits for de- 
pendents, then funeral benefits, then 
money benefits, then free dental service, 
then free service for dependents. I would 
substitute therefor the most perfect 
health law that can be devised. I would 
have it introduced in the next legislature. 
I would say that the legislature should 
appropriate 5 percent of the money re- 
quired for health insurance. If you do 
that Illinois will take a tremendous step 
forward in social progress, instead of a 
1uug siep backwards. 


New York Claims Disposed Of 


By the first of the year it is antici- 
pated all claims outstanding in New 
York City upon the liability business of 
the Fidelity & Deposit, at the time it 
ceased writing the branch several years 
ago, will have been disposed of, and the 
reserves carried thereon released to sur- 
plus. The work has been intelligently 
performed and satisfactory settlement 
secured in all cases. 


Casualty Notes 


The Ohio supreme court has sustained 
a motion to review the decision in the 
case of the American Casualty vs. John 
Roehm and an authoritative interpreta- 
tion of notification provisions in accident 
and casualty insurance policies will be 
given. 

Will S. Guinotte has been made an 
assistant secretary of the Fidelity & De- 
posit Co., Kansas City office, and is do- 


ing the work of his brother, James E. : 


Guinotte, who is now serving in the 
— department of the army, in 
aris. 


Edgerton, Wis., recently decided to 
carry compensation insurance for city 
employes. Heretofore the city has car- 
ried its own insurance for all employes. 
The cost of the insurance is so low that 
the aldermen did not deem it advisable 
to carry their own risks. 

The Casualty Underwriters’ Association 
of Cleveland, at the regular meeting last 
week, adopted fitting resolutions on the 
death of Howard D. Pritchard of the 
Coughlin & Pritchard Co., which occurred 
a few days previously. A copy of the 
resolutions were sent to Mrs. Pritchard by’ 
President O. G. Strong. 

Leon Everett Taylor, special agent for 
the Aetna Life, in connection with A. G. 
Hinekly, general agent for Connecticut, 
(accident and health), has died a victim of 
influenza. Mr. Taylor developed life in- 
surance very successfully for a long pe- 
riod of years and was proving an excellent 
producer in the accident and health line. 


During the past year there were re- 
ported in Maine 1,049 accidents, 82 of 
which were fatal, connected with public 
utility corporations, according to a re- 
port by the public utilities commission. 
Seventy-eight of these occurred on the 
premises or in connection with the op- 
eration of steam and electric railroads, 
four were in connection with the opera- 
tion of electric utilities and one was on 
the premises of a steamboat company. 








in fact, than the |. 


INTERESTING CASE 
FROM WISCONSIN COURT 
(CONTINUED FROM PAGE 1) 


“The defensive clause not appearing in 
the policy in manner and form as re- 
quired by statute, it is as though it were 
not there at all. It is contended, how- 
ever, by defendant that such a position 
ought not to be maintained, inasmuch as 
from the undisputed evidence and as 
found by the trial court, this form of 
policy was approved by the commissioner 
ot insurance Dec. 19, 1913, and that such 
approval thereupon became absolute and 
made such form of policy immune from 
any collateral attack or question as to 
whether or not there was a compliance 
with the statute by any beneficiary or 
policyholder in a suit for benefits claimed 
under such policy, and that such was the 
holding of this court in Lundberg, Wis., 
and that by that decision such rule is 
stare decisis. 





“While the Lundberg case upon the 
facts there presented was correctly de- 
cided, yet we are not constrained to hold 
that certain language there used to the 
effect that after approval by the commis- 
sioner of a form of policy presented to 
him, that then in a suit like this upon 
the policy by a beneficiary, there cannot 
be a collateral attack permitted upon 
such approval went too far and must be 
now deemed withdrawn. 

“The disposition we thus make of this 
case in holding that defendant’s failure 
to comply with the statute prevents it 
from asserting its partial defense makes 
it necessary to pass upon the other points 
presented in the very able brief and 
argument of appellant’s counsel. 

“The plaintiff is entitled to the full 
indemnity of $25 per week from the time 
of the accident to the commencement of 
this suit and judgment to that effect 
should have been entered.” 


Victories are won—not bestowed. 


MANNING IS MADE 
MANAGER IN CHICAGO 
George R. Manning has been appointed 
Chicago manager of the Commercial Cas- 
ualty. Mr. Manning is well known in 
the casualty field, and has had a valu- 
able experience. E. P. Fatch & Co. re- 
linquished the management in order to 
give their time to their personal business. 
They will contrnue, however, to give 
their business to the company. The of- 
fices will remain the same, being in 1733 
Insurance Exchange, the Fatch brothers 
continuing also in that office. General 
Manager Mitchell, of the Commercial 
Casualty, was in Chicago a few days ago 
to arrange for the new regime. It so 
happens that he and Mr. Manning were 
both formerly connected with the Aetna 
Life and know each other well. Here- 
after the claims will be handled from 
the office and the greatest possible serv- 
ice given. 








Reinsurance 








Only _. Casualty Interests Desiring Re- 


insurance 





Compensation, Public and General Liability, Accident, Health, Automo- 
bile, Fidelity, Surety and Burglary Lines, should communicate with the 


American Reinsurance Company 


Hanover Bank Building 


NEW YORK CITY 


Facilities Upon Their 














A Progressive Surety and Casualty Company 











BUSINESS 
BUILDING 
POLICY 








HOME OFFICE - 


INCOME 


GUARANTY COMPANY 
SPLENDID OPPORTUNITY FOR A FEW SPECIAL AGENTS OF CHARACTER AND ENERGY 
SALARY AND COMMISSIONS TO PRODUCING AGENTS 
IN MICHIGAN AND INDIANA 


UNRESTRICTED POLICY TO BUSINESS AND PROFESSIONAL MEN, $9.00 QUARTERLY 
OUR NEW “INCOME ASSURANCE”? POLICY — COVERING EVERYTHING, $6.25 QUARTERLY 





HOME OFFICE 
CO-OPERATION 





SOUTH BEND, INDIANA 











homa people. 





q We are now ready to receive applications for agencies. 


OKLAHOMA LIVE STOCK 


INSURANCE COMPANY =: :: 


Licensed by the Oklahoma Insurance Department 


@ An Oklahoma Company owned and managed by Okla- 
You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 


Live 











BROWN BUILDING 








First and Largest Organization writing b 
men upon same plan as traveling men’s associations. 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 
he most_attractive, 


We have t 
PROPOSITION OPEN IN SEVERAL STATES. 
Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


substantial AGCIDENT AND HEALTH 


DES MOINES, IOWA 
l 


and professi 











MERICAN LIABILITY 


COMPANY 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG. CINCINNATI, O& 
100,900.00 INSURANCE DEPT. DEPOSIT 


















a week is the cost of The 
National Underwriter by 
annual subscription. 














4 CASUALTY 





THE NATIONAL 


UNDERWRITER 


December 5, 1918 








IN THE SURETY FIELD 


COMPANY RATINGS ARE GIVEN 


Increases in Capital, Surplus and Writ- 
ing Capacity Shown by Treasury 
Department Report 


Based on their statements of Nov. 20, 
twenty-four surety companies author- 
ized to write bonds running to the 
United States government, exclusive of 
three reinsurance companies, have 
$33,235,640 capital, $23,943,547 net sur- 
plus, and a net writing capacity of 
$5,717,919. 

This shows -for the third-quarter of 
1918 a gain in capital of $587,883, a 
gain in surplus of $92,514 and an in- 
crease in writing capacity of $75,040. 

The treasury department list is com- 
posed of the same companies as made 
up the list Aug. 20. The companies 
with their financial standing are shown 


below: , 
Writing 


Capital Surplus Capac’y 
Aetna C. & S..$2,000,000 $3,460,210 $546,021 
Am, Bd., Ia.. 594,250 86,889 68,114 
Am. Indem... 500,000 278,647 77,865 
Am: Bur... ..% 5,000,000 832,667 583,267 
Chgo. Bond 500,000 113,801 61,380 
Del, Sur....... 2,000,000 1,627,953 362,705 
Fid. & Cas 1,000,000 1,372,759 237,276 
Fid. & Dep 2,000,000 1,424,711 442,471 
Globe Indem 750,000 532,175 128,217 
Hart. Acci. 800,000 468,270 126,877 
Inter. Fid 300,000 588,202 88,820 
LL&L. & G 750,000 258,126 100,813 
Md. Cas.. . 2,000,000 2,461,734 446,173 
Mass. Bond 1,500,000 392,434 189,243 
Nat’l Sur . 4,000,000 4,079,205 807,921 
N. Am. Cas... 1,000,000 182,310 118,231 
Pa. Sur....... 250,000 290,231 54,023 
Pref. Acci.... 700,000 1,000,000 170,000 
Rep. Cas..... 541,390 291,548 838,293 
Royal Ind.... 1,000,000 703,544 170,354 
ly Te 800,000 400,885. 120,089 
U.S. F. & G.. 3,000,000 1,981,607 498,170 
U. S. Guar.... 250,000 727,979 97,798 


The following companies are accept- 
able up to the amounts stated on a 
single undertaking: European Acci- 
dent, $95,000; Guarantee Company of 
North America, $85,008; Norwegian 
Globe, $127,528. There has been no 
change in the list of reinsurance com- 
panies as published by the treasury de- 
partment, 


—_——— 


WATCH THE WAR CONTRACTS 





Companies Expect Many Disputes 
Over Cancellation of Orders and 
Litigation Over the Action 





Surety men find that the so-called 
“war business” has produced but very 
few losses. The government has prac- 
tically been behind every contractor 
and industry getting out war work so 


minimized. All operations were care- 
fully supervised and brought up to a 
high state of efficiency. Whether the 
surety companies now will be exposed 
to war losses is a question. There will 
no doubt be a number of disputes aris- 
ing as to cancellation of contracts. In 
the taking of government contracts 
most people were given advancements 
in order to.meet their expenses. There 
may be a question now as to how much 
of this money should be returned to 
the government, if any, where there 
has been a cancellation. The surety 
companies in signing some bonds guar- 
anteed the repayment or making good 
of all advances. Contracts are in var- 
ious states of materialization. Attempts 
are being made by government authori- 
ties to get rid of all material and half 
finished products by utilizing other de- 


mands. — Necessarily there must arise 
many disputes. Suits will be brought 
and there will be, therefore, an in- 


creased amount of court business for 
the surety companies. 


TOO LIBERAL CONTRACT BOND 


Association Passed Resolutions for the 
Guidance of Agents in Handling 
These Risks 


The Surety Association of America 
passed a resolution at a recent meet- 
ing for the guidance of agents having 
authority to execute contract bonds. 
In a number of cities there has been a 
blank form of contract bond placed on 
sale which is drawn so as to include as 
obligees in addition to the owner, all 
persons who may become entitled to 
liens under the contract. The condi- 
tion is made that the principal shall 
pay all debts that may be incurred by 
him in carrying out the contract, The 
surety company executing contract 
bonds of this kind voluntarily assume 
an obligation for which the owner him- 
self is not liable and for which no lia- 
bility is imposed on the surety by stat- 
ute. Moreover, it will give a third 
party a direct right of action against 
the surety for enforcement. 


Tendency to Broaden Coverage 


There is a marked tendency generally 
to broaden the liability of the surety on 
contract bonds for the claims of material 
men, laborers and lenders. There is a 
tendency to make surety companies co- 
contractors and a tendency to impose on 
surety companies an obligation of spe- 
cific performance in the event of default. 
The members of the association feel that 
contract underwriting should be stand- 
ardized as far as possible. It recom- 
mends that its members instruct their 
agencies not to execute this broad con- 
tract bond unless authorized in advance 
by the home office, or unless fully secured 





that the chance for loss was greatly 
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by collateral of a readily saleable nature. 


It recommends also that agencies avoid 
the use of other forms of bonds the exe- 
cution of which would result in the vol- 
untarily assumption of liability of the 
kind mentioned and the giving of direct 
right of action against the companies. 
Even when such bonds are within the 
regular underwriting limits all applica- 
tions should be submitted to the home 
office except where the bonds are to be 
secured by standard collateral. Further- 
more, the association recommends that 
its members instruct their agencies to ex- 
ecute no bonds which impose on the 
surety liability for specific performance 
or as a co-contractor. § 


Wheat Storage Bonds 


Surety companies are writing wheat 
storage bonds very freely running to the 
United States Grain Corporation. These 
bonds are written in a penalty of 50 cents 
a bushel on the amount of wheat stored 
by the grain corporation in each eleva- 
tor. Surety companies have to watch the 
amount of grain on hand owing to the 
underwriting limits on any one bond as 
fixed by the federal government. Where 
too large an amount of grain is stored it 
will bring the bond beyond the statutory 
limits. The companies therefore have to 
rely on their agents to inform them 
where there is an excess stored so that 
reinsurance can be gotten. 


Interesting Surety Decision 


NEW YORK, Dec. 3—An interesting 
surety decision has been handed down in 
the appellate division of the supreme 
court in favor of the National Surety 
Co. in its action against the National City 
Bank of Brooklyn. The decision was on 
an appeal from a judgment of the su- 
preme court in favor of the National 
Surety entered upon a directed verdict. 
The facts involved in the case are sum- 
marized as follows: 


An employe in the office of the cham- 
berlain of New York city, whose duty it 
was to prepare the payrolls for jurors in 
certain countries and draw the checks 
for the sum to which each juror was en- 
titled, and who would then have them 
signed by the chamberlain or other au- 
thorized official and mail them to the 
several jurors, drew a number of checks 
payable in fictitious names that did not 
appear upon the: jurors’ payrolls, and 
after they were signed by the proper 
officer, indorsed upon the names of the 
fictitious payees and cashed them at vari- 
ous stores. These checks were passed 
through various banks and ultimately 
paid by the defendant bank, in which the 
city had funds on deposit. Plaintiff, as 
surety on the employe’s bond, paid to the 
city the amount thereof, then claimed to 
be subrogated to the rights of the city 
against the defendant, and recovered 
judgment against the defendant, though 
the latter contended that no right of 
subrogation exists in favor of the surety 
on the bond of an Official. 

The court on this point held an ap- 
peal, that the right to subrogation should 
be sustained if the city had any remedy 





against the employe. 


COMPENSATION NEWS 
REPORT MADE ON THE FUND 


Pennsylvania Workmen’s Compensa- 
tion State Concern Tells of Its 
Record for the Year 


HARRISBURG, PA., Dec. 4.—The Penn- 
sylvania state workmen’s insurance fund 
in its second annual report issued today 
answers the criticism that -has been 
made against its management relative 
to paying dividends. All dividends de- 
clared were earned independently of the 
state appropriations made to the fund, 
it is asserted. The general surplus of 
June 30, after providing for all reserves 
and dividends, was $634,864.98, while the 
expenses for the two and one-half years 
of the fund’s existence, paid from appro- 
priations, were $421,768.36. The fund now 
protects 250,000 employes and 17,000 em- 
ployers. Writing compensation insurance 
at 10 percent less than other insurance 
carriers, the fund’s managers say it has 
saved more than $483,000 to its policy- 
holders for the years 1916 and 1917 and 
that during the present year the saving 
will be more than $450,000. 

To the close ofthe year 1916 premiums 
written amounted to $770,094; to the 
close of 1917, $1,522,086, and to June 30, 
1918, $2,100,646. The fund now has a 
total surplus of $900,000, as compared 
with $527,249 in 1917. The expenses to 
premiums this year have been 10.2 per- 
cent, as compared with 11.2 a year ago 
and 17.9 percent in 1916. This year there 
have been 23,706 policies issued, last 
year 20,736 and in 1916 15,342. 


Expect to See Repeal 


SAN FRANCISCO, CAL., Dec. 4.—San 
Francisco casualty underwriters expect 
to see the California minimum compen- 
sation rating law enacted in 1915 re- 
pealed at the coming session of the legis- 
lature. The law was passed to save 
compensation beneficiaries from losses be- 
cause of the rate cutting activities of half 
a dozen compensation carriers, but the 
enactment of the compensation guaranty 
bond act in 1917 gives claimants com- 
rlete protection and makes the mini- 
mum rating law no longer necessary. 


Robertson Again on Deck 


SAN FRANCISCO, CAL., Dec. 4.—R. B. 
Robertson, who resigned as general agent 
of the Royal Indemnity in Montana in 
order to enter the officers’ training camp, 
and whose plans were disarranged when 
the armistice was signed several days 
later, has rejoined the company’s service 
at the Pacific department office at San 
Francisco, where he will have general 
duties for the present. 


“No,” said a clergyman, “I never talk in 
my sleep; but I often talk in other peo- 





ple’s sleep.” 
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Casualty and Surety Comment 
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ADVANCE PAYMENT BONDS 

SurETy underwriters are now watch- 
ing very carefully their advance pay- 
ment bonds which have been issued 
covering money paid out before a con- 
tract was fulfilled in order that the 
work might go on and financial de- 
mands be met. These bonds have been 
greatly in demand in war’ contracts. 
Many manufacturers and dealers in 
supplies have found themselves unable 
to provide the equipment or purchase 
the necessary raw material because of 
lack of capital. This money has been 
advanced by the Government and 
surety is required, guaranteeing the 
payment of these advances. 

As one company puts it the surety 
companies executing such bonds in 
reality become the bankers of the 
manufacturers because it is the surety 
credit that enables the contractors to 
get the necessary money with which 
to carry out a contract. A large num- 
ber of war contracts have been 
financed in this way and this has re- 
lieved the banks, which under ordinary 
peace conditions would be able to meet 
the demands. However, owing to the 
great strain of the war the banks could 
not bear the burden. 

The war has closed finding these con- 
tracts on which advance payments 
were made in various states of devel- 
opment. The government undoubtedly 
is endeavoring to deal justly with these 
cases and is not cancelling contracts 
in a way that will cause the contractor 
or manufacturer great loss. He may 
lose part of his anticipated profits, but it 
is not the intention to have him lose 
on the work that already has been 
done. However, as fair and as careful 
as the government might be there will 
arise many disputes over these advance 
payments. Some contractors may be 
behind in their schedule so far as de- 
livery is concerned. 

One company in commenting on this 
subject said: “A contract may be can- 
celled on the ground that the contrac- 
tor has failed in the performance of 
his duty. A claim may be made for 
all loss and damage sustained by the 
government and if he has received an 
advance payment which has not been 
earned or absorbed by the delivery of 
the manufactured article he might be 
ordered to return the advance payment. 
He will not necessarily be entitled to 
credit for the raw or unmanufactured 
material on hand which may be worth 
to him no more than the amount it will 
bring in a junk sale.” 

War business as a whole has been 
very profitable to the surety compa- 
nies. The government in adjusting its 
contracts cannot avoid disputes and 
the advance payment bonds will be in- 
volved. 


INCREASING SALES 


THERE are two ways of increasing sales. 
One is to increase the number of sales- 
men and the other way is to increase the 
capacity of the individual salesmen. 

The insurance and surety business 
should follow both plans. 

One help in increasing the capacity of 





the salesmen is seeing that they increase 
their knowledge of the fundamentals and 
of the events that transpire in the busi- 
ness. 

Some companies and general agents 
have recognized this truth and have gone 
out of their way to get agents not only 
to subscribe for but also to read insurance 
papers. While this helps the papers it 
also helps the companies and the general 
agents. 

For the general insurance agent, the 
one who writes compensation, surety, ac- 
cident and health, burglary, plate glass, 
liability and various other lines there is 
Tue NATIONAL UNDERWRITER, the com- 
plete weekly newspaper of insurance. 

For the accident and health insurance 
specialist there is the monthly CAsuALTY 
REVIEW. 





Personal Glimpses of 
Casualty Men 





Emory H. English, president of the 
Iowa Bonding & Casualty, has been 
notified that his son, Ehlers W. Eng- 
lish, has been transferred from an in- 
structor in navigation at the Officers 
Material School at Pelham Bay, N. Y., 
to sea duty, assigned to the U. S. S. 
Plymouth as assistant navigator. 


Miss Edith Thomas, in charge of 
the library extension service at the 
University of Michigan, Ann Arbor, 
has been for two years collecting ma- 
terial on both sides of the problem of 
state compulsory health insurance. 
Everything, as far as possible, is col- 
lected in ten to twenty duplicates, and 
when a debating club wants material 
for an argument, this matter is for- 
warded in proper proportion to serve 
the purpose demanded. 

“Compulsory social or health insur- 
ance is a subject I have been develop- 
ing for the past two years,” Miss 
Thomas tells THE NATIONAL UNDER- 
WRITER. 

The list of debatable subjects for 
which Miss Thomas is collecting ma- 
terial takes in quite a number of busi- 
nesses and enterprises which have here- 
tofore been considered private business. 
It includes the government ownership 
of railroads, telephone and telegraph 
systems, and in fact the “socializing” 
of all public utilities. Some of the ma- 
terial collected by Miss Thomas de- 
mands that all insurance be a govern- 
mental activity; that every person carry 
insurance from the cradle to the grave. 


From information given out by the 
War Department, it would indicate that 
Lieut. Cameron H. Sanders, assistant 
secretary of the American Liability of 
Cincinnati, was with King Albert’s 
forces on the triumphal entry into 
Brussels Nov. 22. Lieut. Sanders is 
the liasion officer of the 136th Field 
Artillery and it is believed this regi- 
ment was part of the American forces 
with the British, French and Belgium 
troops at that time. On the same date, 
Nov. 22, W. R. Sanders, secretary and 
general manager of the company, was 
elected lieutenant-governor of the So- 
ciety of Colonial Wars in Ohio. W. R. 
and C. H. are both members of that 
society as well as the Ohio Society 
Sons of the Revolution. Lieut. C. H. 
Sanders was a member of Troop C, 
Cavalry, and was in the Mexican .bor- 
der service in 1916 and 1917. 
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being strongly aided by those of other 
business who saw in the Socialistic 
movements a future menace to their 
particular interests. ; 

To more effectively carry out their 
ambitious programs it was urged that 
state associations now without paid 
secretaries (about 20) arrange to em- 
ploy such officers as speedily as pos- 
sible and that the Nationa! council ex- 
tend financial support for a time where 
it was needed. Additional field work- 
ers for the parent body are needed for 
the securing of which the executive 
committee recommended that’ the 
budget of the National council for the 
new year be fixed at $50,000. At pres- 
ent 41 states have active councils, the 
great majority of which are repre- 
sented by a number of delegates. 

Resolutions Adopted 

At the final session of the federation, 
the following resolutions were adopted: 

“Whereas, the greatness of America 
has been achieved by the ample reward 
offered for individual genius; that it 
should be the high purpose of our gov- 
ernment to promote and encourage by all 
fair means the advance in usefulness of 
the arts, sciences and professions. 

“We hold that insurance is a founda- 
tion stone in the structure of commerce. 
We contend that the government is in 
duty bound to so supervise its opera- 
tions as to obtain for the people its pro- 
tecting service from sound and well- 
managed institutions. 

“We deprecate that un-American spirit 
which seeks to thrive by seizing and 
confiscating business utilities erected into 
their high stage of efficiency by the tire- 
less brain and man power of our country. 

“We maintain that the status of a last- 
ing peace should bring this certainty 
to every form of legitimate enterprise 
as a practical application of our right 
of our life and liberty and the pursuit 
of happiness. 

“We direct the secretary to print and 
send a copy of this memorial to the 
President of the United States; to the 
members of his cabinet; the members of 
Congress; to the governor and insurance 
commissioner of each state in the Union, 
and to the members of each state legis- 
lature. 

Want All to Join 

“Resolved, that the President appoint 
a committee of three to confer with the 
National Agricultural Association to the 
énd that better understanding and closer 
cooperation may result. 





“Resolved, that company members of 
this National Council be urged to re- 
quest all their agents and fieitd repre- 
sentatives to join and actively cooperate 
with the various state federations, and 
that members of the state federations be 
requested to urge all companies which 
they represent to join and to actively co- 
operate with this National Council. 

“Resolved, that every state federation 
remit to the National Counvil from the 
annual dues received from their members 
50 cents per capita in payment of twelve 
months’ subscription to the Federation 
Magazine. 

“Resolved, that we record our appre- 
ciation of the generous participation by 
our members and all insurance men 
and women in helping to gloriously win 
the war, and we solemnly voice our 
gratitude to those who, having paid the 
last full measure of patriotic devotion, 
have passed on to their reward.” 

Superintendent Phillips Speaks 

Jesse S. Phillips, superintendent of in- 
surance, New York, spoke on “Insurance 
Supervision.” He recommended that 
agents do all within their power to pre- 
vent industrial accidents and thus reduce 
the cost of insurance, maintaining that 
when this were done, “the demand for 
state or gevernmental indemnity will 
cease except from those who are unable 
to properly construe the real functions 
of government. The present is no time,” 
he added, “for exploitation by the gov- 
ernment of new theories or projects 
which have their origin, not in repre- 
sentative government of the people, but 
through the grace of autocratic power.” 

Continuing, Superintendent Phillips 
declared that “the first step which the 
government should take after the decla- 
ration of peace is to unshackle democracy 
and restore to the individual or private 
management the actual operation of in- 
dustrial and business enterprises so that 
there shall be preserved in this country 
the fundamentals of democracy for which 
our own men have suffered and died 
that other lands might enjoy its fruit.” 

How Radicalism Was Defeated 

How the business men of Minnesota 
defeated the bolshevik element in that 
state during the recent elections was 
told by F. Sherman, one of the prominent 
federation members. Mr. Sherman warned 
that the lawless element was sure to 


come east, and insurance men in this 
section should get ready to grapple 
with it. 


R. M. Bissell, president of the Hart- 
ford Fire, presided at the evening ses- 


| sion of the National Council, at which 
' CC. J. Doyle, associate general counsel of 


the National Board, was the chief 
speaker, neither former Ambassador 
James W. Gerard nor Secretary of War 
Baker, who were on the program for 
addresses, were able to attend. 
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Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 


best personal health and accident insurance, Writes All Lines of Casualty Insurance 
wants other good men. 
Address the m : 
HOME OFFICE: JACKSONVILLE, ILLINOIS _Lecal and General Agents Wanted in Ohio and Pennsylvania 

















AGENTS MAKE MOST MONEY WHEN THEY PUSH : re-set . 
AUTOMOBILE LIABILITY INSURANCE The American Credit-Indemnity Co. 





Let Us Help You Push. For Pushing Assistance write of NEW YORK 
P. A. COOLING CO., G ] Agents - - - INDIANAPOLIS, IND. RED E ONL 
OSCAR R. WITTE & CC. Gonsal Agents - - - ST. LOUIS, MO. c ain i tninnstnnernsnencionecnns ¥ 





GARNER & MANN, General Agents . - ° KANSAS CITY, MO. 





E. M. TREAT, President 








E. J. MILLER, General Agent - Wo ee - . DENVER, COL. oe ee ; . ; : 
I a goog Bybee yout y Sonn hp. gpa pea 
2 > CAS If you are a manufacturer or jobber, write for the full particulars of this service. 
An Agency Connection With UN—MEANS REAL SERVICE 415 Locust St., St. Louis, Mo. 91 William St., New York 
TY OFFICES IN ALL PRINCIPAL CITIES 
en een _COMPA pote Da llas, Texas R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 














AMERICAN INDEMNITY Company |! AGENTS WHO WRITE 


Under Supervision United States Treasury Department 


















Assets: Over $1,500,000.00. :: Surplus as to Policy Holders: Over $900,000. F idelity and Surety Bonds, Automobile 
(At the close of business June 30th, 1918) Liability, Burglary, Plate Glass or 
OFFICERS: Accident and Health Insurance 
GEO. SEALY: Seven ete JF. SEINSHEIMER, General Manager. would do well to write to 
We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
and Collisicn. Public, General and Elevator Liability. Plate Glass, Burglary and THE KANSAS CASUALTY AND SURETY COMPANY 
Fidelity and Surety Bonds. Licensed in thirty-one States, J. C. O. MORSE, President 
RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. &¢Conservative but Aggressive’’ WICHITA, KANSAS 
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WITH ACCIDENT MEN 


ACTION IS STILL DELAYED 


Accident Companies Have Been Unable 
to Harmonize All Differences on 
Policy Provisions 


NEW YORK, Dec. 4.—There is some 
doubt expressed among officials of ac- 
cident companies as to whether the 
proposed uniform policy provisions can 
be put into effect Jan. 1 as originally 
intended. The committee has not been 
able to harmonize all the interests, the 
Fidelity & Casualty and the Employers 
Liability contending that companies 
should be allowed to issue as liberal a 
policy as they desire, provided there 
is a proper rate fixed for it. The Con- 
tinental Casualty has held to a similar 
view. Their plan is to have a rating 
committee that shall pass on all poli- 
cies and fix a rate for each provision. 

Pressure of other work has induced 
Walter C. Faxon, vice-president of the 
Aetna Life, to resign the chairmanship of 
and membership upon the committee of 
five, charged with the preparation of a 
standard personal accident policy. He is 
succeeded by J. M. Parker, secretary of 
the company, and in immediate charge of 
its accident division. 

Thus far the committee has been un- 
able to prosecute its task to a conclusion, 
and it is improbable that a further meet- 
ing will be held until after the beginning 
of the new year, all company men being 
excessively busy just now with the affairs 
of their particular offices, and having 
little time to devote to general interests. 


DISCUSS STATE HEALTH PLANS 


Ohio Insurance Commission Starts 
the Ball Rolling With a Hearing 
at Cincinnati 


_ The Health and Old Age Insurance 
Commission of Ohio held its hearing 
in Cincinnati Monday. The commis- 
sion hopes to have its final report and. 


recommendation to the legislature 
ready some time this month. The 
morning session was given over to 


health insurance and preventive meas- 
ures and the afternoon to old age pen- 
sions. Dr. Otto P. Geier spoke for 
the Cincinnati physicians; J. G. 
Schmidlapp, the philanthropist, told of 
his better housing plans; the prevent- 
ive system in vogue in the Cincinnati 
Brighton-Mohawk district of the So- 
cial Unit organization was detailed by 
one of the physicians. E. Jay Wohlge- 
muth of THE NATIONAL UNDERWRITER 
spoke of the nondemocratic character 
of the proposed legislation. Various 
representatives of social service or- 
ganizations expressed their views. Sev- 
eral other hearings will be held at 
various points in the state. 

W. A. Julian, chairman of the Commis- 
sion on Old Age Pensions, made a very 
significant statement, foreshadowing the 
commission’s report while in Cincinnati. 
Mr. Julian, according to the Cincinnati 
Enquirer, declared “that the members of 
the commission are in favor of contribu- 
tions toward health insurance by em- 
ployers ‘and employes, together with a 
sum to be set aside by the state.” 

The report of the commission will be 
presented to the legislature probably 
about Jan. 15. Public hearings will con- 
tinue in various cities of Ohio this week. 
William Gale Curtis, of the National 
Casualty, will speak before the commis- 
sion Friday of this week in Cleveland, 
presenting arguments against any com- 
pulsory plan of state health insurance. 


Ryan Goes With Equitable 


Harwood D. Ryan, actuary of the New 
York department, paying particular at- 
tention to compensation insurance, has 
resigned to take charge of the accident 
and health department of the Equitable 
Life of New York, Jan. 1. Lew Russell 
Palmer has been appointed director of 
safety and personnel of the Equitable. 
Mr. Ryan was formerly connected with 
the old Provident Savings Life and was 
also actuary in the Massachusetts de- 
partment. Later he was connected with 


Life and the Travelers. He joined the 
New York department in 1914 and has 
done excellent work. He was put in 
charge of the compensation division, al- 
though he has done much work in con- 
nection with life insurance. Mr. Palmer 
has been connected with a number of 
industrial concerns, and is a past presi- 
dent of the National Safety Council and 
the Association of Iron & Steel Electrical 
Engineers. He is regarded as one of the 
authorities in this country on industrial 
accident prevention. 


Settle the Differences 


SAN FRANCISCO, CAL., Dec. 4.—San 
Francisco and Los Angeles casualty men 
have settled their differences of opinion 
over the manner of handling appeals 
from the findings of southern California, 
adopting the plan that stich appeals shall 
continue to be heard by the board as a 
whole, but the hearings shall be con- 
ducted at Los Angeles instead of San 
Francisco. 


Goes With the Maryland 


Charles A. Stedman has been appointed 
supervisor of the Maryland Assurance 
Company in New England, New York 
state (outside of New York City), New 


Jersey and eastern Pennsylvania. Mr. 
Stedman was formerly with the Pru- 
dential. 


Cook County Treasurer’s Bond 


The county treasurer of Cook county, 
Illinois, in which Chicago is located, filed 
a $4,000,000 corporate surety bond last 
week. This is the first time that a Cook 
county treasurer has filed a corporate 
bond, but owing to the new law he is now 
permitted to file a minimum bond of 
$3,000,000. The business was secured 
through Manager George E. Brennan of 
the United States Fidelity & Guaranty. 
Heretofore personal sureties have been 
given for the full amount of the liability 
amounting to something like $15,000,000, 
but a reindemnifying bond amounting to 
$750,000 was given by the surety com- 
panies. Under the new plan some of the 
larger surety companies go on the bond 
as co-sureties and the rest are given a 
whack at the business as reinsurance. 


LIVE STOCK CIRCLES 
NATIONAL ASSOCIATION MEET 


Important Questions Come Before the 
Fraternity at the Rally Being 
Held in Chicago 
— 


The National Association of Live 
Stock Insurance Companies is holding 
its meeting in Chicago this week at 
the Hotel Morrison. The important 
subject being discussed is the matter 
of uniform classification, together with 
the revision of rates in harmony with 
the statistics that have been gathered 
by the associated companies during the 
last year. The statistics cover the en- 
tire history of a number of companies 
and are of the utmost importance at 
this time. C. F. Stiarwalt, of the Kas- 
kaskia Live Stock of Shelbyville, IIl., 
is president; W. B. Howard of the Ne- 





braska Live Stock is vice-president, and 
, Frank M. Boyd of the Hartford is sec- 
retary. 


MANY AGENTS OVERLOOK LINE 


Big Possibilities for Immediate and 
Permanent Income Still Unappre- 
ciated by Local Men 





Live stock insurance companies, in 
spite of all that is now known about 
the business, still have much difficulty 
in persuading some agents that this is 
a profitable class of business to solicit. 
In order to get new agents live -stock 
insurance men, more often than not, 
are compelled to give a demonstration 
of what it means in dollars and cents 
to represent a live stock company. 

An agent who is writing any volume 
of farm business at all, and is not sell- 
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CAPITAL ONE MILLION DOLLARS 


Paidin Full and Deposited in Securities 
with Insurance Department of Iowa. 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other _ 
Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


LAWTON-BYRNE-BRUNER AGENCY CO., Genera Agents 
Pierce Bldg., ST. LOUIS, MO 
BROWN, MANN & BARNUM, General Agents 
504 Waldheim Bldg, KANSAS CITY, MO 
A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg., MINNEAPOLIS, MINN 
JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS. 


The Provident 


Life & Accident Insurance Co. 





OF. 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 


Liberal Contracts 
Complete Coverage 


POLICIES FOR 
Accident and Health 
Group—Life—Railroad 
INS U RANCE 





Write for particulars of the 


BUSINESS MEN’S 
PENSION POLICY 





Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 














STRICTLY FIREPROOF 


NEW HOTEL - 








Chicago, Illinois 





VIRGINIA COMPENSATION 


Effective January Ist, 1919 q 
Arranpe tnt for compensation claim service 
by an EXPERIENCED COMPENSATION 


N may now be made at this Wy 
RL. NASE, Adjuster for Casualty Companies, 
1 lutual Bidg., Richm: Va. 
Liability, tion, Acci Health Claims 
Virginia and North Carolina 





the actuarial department of the Puritan 





One minute from the 
Insurance District 
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BREVOORT 


On Madison St., near LaSalle, 


The Patrenage of . Ing 


ing live stock insurance, 
himself the benefits of an important 
commission producer. Commissions of 
20 per cent are paid on live stock busi- 
ness. The business renews every year 
at the same commission. Then, too, the 
premiums are much higher than on fire 
policies. If losses occur during the year, 
and they are more than likely to if the 
assured has a herd of any size, the busi- 
ness will renew indefinitely. 

Because of high values there is a real 
demand for live stock protection. If an 
agent is known as a live stock man he 
will get a fairly good volume of business 
“over the counter.” Many owners of 
valuable animals demand protection as 
soon as they make their purchases. They 
do not care to carry their own risk, even 
for a few days. 

The farm writing fire agent can get 
live stock busines without wasting any 
time on a special canvass among pros- 
pects with whom he is not familiar. He 
can stay among his own clients who 
have confidence in his advice as an in- 
surance man. To such an agent the live 
stock insurance business offers real op- 
portunities. 


is denying 





Chicago Depository Bonds 


It is not likely that any concessions 
will be given in bank depository bonds 
for the city business in Chicago. The bids 
have all been put in by the banks for city 
deposits and bonds must be filed by Jan. 1. 
This year a number of the banks com- 
plained that the average deposits were 
small in comparison to the face of the 
bond they were obliged to give, they 
claiming that some readjustment should 
be made which would bring the minimum 
premium down to below what it is al- 
lowed now. Some of the surety men have 
taken the subject up in New York, but it 
is not likely that any change will be 
made. 


GOMPERS UPHOLDS 
VOLUNTARY SYSTEM 


(CONTINUED FROM PAGE 1) 
present-day life for the slacker and that 
each must justify his existence. In the 
field of insurance improvements could 
be had if agents and company execu- 
tives were more patient and kindly dis- 
posed toward one another and only 
through such attitude could the busi- 
ness reach its maximum of usefulness. 


Resolutions Adopted 


Just prior to the adjournment of what 
concededly proved to be one of the most 
helpful conventions in the history of 
the National Association of Casualty & 
Surety Agents, a serries of resolutions 
of which the subjoined is a copy were 
unanimously adopted. 

“The National Association of Casualty 
and Surety Agents in convention assem- 
bled at the Hotel Astor, New York City, 
on the 2nd and 8rd days of December, 
1918, does hereby adopt the following 
resolutions: 

Resolved, That the business in which 
its members are engaged is one of po- 
tential value and importance in the pro- 
tection and service which it affords, and 
is entitled to encouragement and sup- 
port. 

Resolved, That it is unalterably op- 
posed to all plans of involuntary insur- 
ance and regards with disfavor the pro- 
posals of those who under the pretense 
of legislating for the public welfare 
would take from the people by force 
their freedom and their right. 

Resolved, That in a democracy like 
ours the management of public affairs 
contemplates the administration only of 
business which affects the community 
as a whole, and that the government 
should not enter those fields of endeavor 
where things can be done and are done 
equally well by individuals or groups 
of individuals. 

Oppose Interference 

Resolved, That it is our firm convic- 
tion that the present world system of 
insurance would be undermined and de- 
stroyed if the enemies of private busi- 
ness should prevail. 

Resolved, That our members have a2 
abiding faith in the honesty and dis- 
cretion of those who will mould public 
opinion in the future and that they 
believe that these leaders of thought 
and action will insist that there be n0 
arbitrary substitution by the govern 
ment’of its offices for those which are 
performed so admirably and acceptably 
by private interests. Such interposition 


on the part of the state, in our judgment 
would be unconstitutional, unwarranted 
and calamitous. 





Laurence R. Adams, Sec’y and Mga! 


Resolved, That this association attests 
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with pleasure its high appreciation of 
the generous contributions of its officers, 
members and friends, particularly those 
who have been unfailing in the service 
which they have rendered. 

Resolved, That the felicitations of the 
entire membership of the association be 
presented formally by the president-elect 
to the gentleman of the International 
Association of Casualty and Surety Un- 
derwriters at the meeting this week to 
which all have been cordially invited. 

Resolved, That the association pledges 
anew its loyalty and devotion to the 
companies which its members have the 
honor to represent, and expresses again 
its willingness to cooperate with them 
in the promotion of good practices. 

Resolved, That the members of the 
association join with all good citizens in 
thanking God for the great victory which 
has crowned our American arms and in 
beseeching Him to give to the people 
of the world the blessings of an ever- 
lasting peace. 

Resolved, That our members be not 
unmindful of their civic obligations and 
in the midst of the general rejoicing 
which the cessation of hostilities occa- 
sions. That they prepare to do their 
part freely and earnestly in the great 
reconstruction work which must be un- 
dertaken and accomplished as expedi- 
tiously as possible.” 


Should Not Relax Vigilance 


The danger of state insurance and 
how best to combat the socialistic drift 
so strong in certain sections of the coun- 
try and promising to spread broadly 
continued the chief topic for discussion 
at today’s session. From various angles 
all speakers dwelt upon it and the con- 
sensus of opinion was that there should 
be no relaxing of effort on the part of 
insurance men and of established busi- 
ness interests generally if the existing 
commercial practices of the country are 
not to be overturned. 


E. W. Miller’s Talk 


E. W. Miller, secretary of the Na- 
tional Workmen’s Compensation Service 
Bureau, in an admirable address set 
forth the reasons why agents and com- 
pany men should work in closer har- 
mony and explained the plans of his 
organization for helping the field work- 
ers. A series of conferences would be 
held in all cities where the bureau main- 
tains branch offices at which experts 
would explain the association rules and 
rate schedules both for liability and 
compensation business. Companies are 
constantly seeking to standardize and 
improve their service to the assured. 
To carry out still further the matter of 
unified effort, the national reference 
committee has been formed embracing 
all classes of insurance carriers. 

Superiority of Company Service 

A severe arraignment of state fund 
methods was made by Howe S. Landers, 
secretary of the Indiana Industrial Com- 
mission, who spoke upon the “Admin- 
istration of Workmen’s Compensation 
Laws,” which are now operative in 37 
States. Briefly Mr. Landers maintained 
that the administration of funds by state 
Officials resulted in endless delay in the 
settlement of claims and that the char- 
acter of awards was very apt to be in- 
fluenced by political expediency. Ex- 
perience had proven, he affirmed, that 
the operation of state funds usually 
Militated against the injured employe. 
He strongly contended that the ideal 
method of compensation insurance was 
the enactment and just supervision of 
Proper regulations by the state leaving 
the furnishing of indemnity to private 
companies formed for that purpose. So 
Pleased were the agents with Mr. Miller’s 
address that they ordered it printed for 
Wide distribution. 

The insurance plans of the federal 
Sovernment designed to meet war con- 
ditions were clearly set forth by F. 
Robertson Jones, secretary of the Na- 
tional Workmen’s Compensation Service 
Bureau, who expressed the hope that 
oe these would speedily be modified, 
om yet realized the influences at work in 
avor of continuing or even extending the 
Sovernment insurance idea and warned 
that with the convoking of legislative 
assembly in the new year an avalanche 
anti-insurance measures might be 
ooked for. Insurance men, he declared, 
— a severe task before them and only 
tanee effective team work could the 

esrity of underwriting institutions be 
Maintained. 


Executive “Committeeman George D. 

















OHIO AND WEST VIRGINIA 














FIELD ORGANIZATIONS ELECT 


Gray of North British Heads Union 
Club and Smith of Allemannia 
Leads Bureau Men 





COLUMBUS, O., Dec. 3.—The Fire 
Underwriters Field Club of Ohio met 
at Rankin Hall, Dec. 3, and proceeded 
to elect officers for the ensuing year. 
The contest for the presiding officer- 
ship was most spirited, being between 
John Gray of the North British, and 
Fred W. Ransom of the Providence 
Washington. There were 76 members 
present and the vote was: Gray, 46; 
Ransom, 33. “Ollie’ Wood of the 
Home of New York was chosen vice- 
president, and Aaron W. Jones was 
elected secretary-treasurer for the ninth 
time. 

The Ohio Association of Fire Under- 
writers also held an election, resulting 
as follows: President, Thomas H. 
Smith, Allemaria of Pittsburgh, Day- 
ton; vice-president, C. W. Kimmel, 
Camden of N. J., Cleveland: secretary- 
treasurer, E. A. Flickner, Teutonia of 
Pittsburgh. Columbus, and _ assistant 
treasurer, Miss Grace Viallette, Colum- 
bus. William R. Drake, Concordia, 
Cleveland, is chairman of the executive 
committee. 








Webb told of the experience of the com 
mittee in connection with federal gov: 
ernment insurance and the insistance of 
the latter that its business being accepted 
without the payment of commissions to 
the middle men. The matter is still in 
process of negotiation. In the matter of 
agents’ qualifications, Mr. Webb asserted 
the association was in favor of main- 
taining a high standard and was ever 
working to that end. Frederick Richard- 
son, United States manager of the General 
Accident Assurance Corporation, who 
was to have spoken upon ‘Agents’ Qual- 
ifications,’ was unable to attend the con- 
vention. 


Bonding Lines Profitable 


Mr. Lunt’s talk to the topic, “The Agent 
Is Always Wrong,” was illustrated by 
humorous stories, all exceedingly perti- 
nent. As a surety writer, Mr. Lunt im- 
pressed upon his auditors the wisdom of 
paying more attention to bonding lines, 
premiums upon, which, as a rule, are 
large, while the contracts usually run 
for long terms and renewal commissions 
thereby secured. Further, this form of 
business is seldom switched once it be 
secured. The lot of both company execu- 
tive and field man would be made more 
pleasant, he continued, if the latter would 
exercise care in supplying all essential 
data concerning a risk when sending ap- 
plications, and further insist upon ob- 
taining full collateral upon fiduciary con- 
tracts and similar hazards. 


Burras’ Warning 


President Charles H. Burras made no 
set address, contenting himself with wel- 
coming the members in a few inspiring 
words. He warned that the problems be- 
fore our period during the period of re- 
construction were of the utmost fmport- 
ance to the solution of which casualty 
men should lend their best efforts. To 
offset the strong drift toward state in- 
surance, Mr. Burras counseled a wide- 
spread propaganda of education concern- 
ing “What Insurance Is and What It 
Does.” 

Words of greeting to the casualty men 
were extended by President James W. 
Henry on behalf of the National Council 
of Insurance Federations, by Insurance 
Commissioner C. W. Fairchild of Colo- 
rado for the National Convention of In- 
surance Commissioners, of which he is 
president, and by G. Arthur Howell, 
chairman of the casualty division of the 
National Association of Insurance Agents. 
E. M. Allen, president of the latter or- 
ganization, who was to have spoken, was 
prevented from being present through 
illness. 








MEETING THE READJUSTMENTS 


Dayton Will Have Special Problem to 
Work Out Among Its War 
Industries 


COLUMBUS, O., Dec. 3.—Ohio spe- 
cial agents in reviewing the business 
readjustments which must be made in 
that state following the coming of 
peace declare that Dayton will prob- 
ably have the most serious problem of 
any Ohio city. Dayton has probably 
been boomed more by the war than 
any other Ohio community. Many of 
the Dayton industries are such that it 
is not believed they can be readily 
turned into peace activities. For in- 
stance, the airplane business, while it 
will no doubt be greater in the future 
than in former peace times, certainly 
cannot continue as during the war 
rush, 
War Manufacturing Plants 


Several Dayton companies such as 
the Recording & Computing Company 
and the Dayton Electrical Laboratory 
Company, organized and maintained al- 
most exclusively for war manufactur- 
ing, will probably not have the or- 
ganization and previous clientele for 
plunging into the general business field, 
In this respect Dayton is believed to 
be different from such cities as Cleve- 
land and Cincinnati since in the latter 
cities, factories working on war con- 
tracts are in most instances favorably 
situated so far as the sales and mate- 
rials market is concerned for going 
back to peace time basis, 

Cleveland and Cincinnati 

Such companies in Cleveland as the 
Standard Parts Company and the White 
Motor Truck Company will have no diffi- 
culty whatever in meeting changed con- 
ditions because demand for their 
products will probably exceed immediate 
production. In Cincinnati, the greatest 
market in the world for milling machin- 
ery, the outlook for future purchases of 
this product is good since all the world 
will be needing it. All Ohio cities will 
of course be somewhat affected by the 
lower competitive prices which must 
prevail when the government gets out of 
the purchasing market. 

Although some are inclined to look 
forward to a reduction in premiums next 
year, others maintain that this reduc- 
tion will not come and that one of the 
reasons for its failure to materialize will 
be the wonderful education in insurance 
values which business men have had in 
the last several years. Companies which 
had been expecting a slump within the 
last two or three months have been 
agreeably surprised by increases. No 
one, even those who believe that there 
may be some decrease in Ohio premiums 
next year, believes that the decrease will 
be great. 


DARST GIVES OBSERVATIONS 


West Virginia Commissioner Tells 
Why He Is Opposed to Union 
Commission Plan 


Commissioner Darst of West Vir- 
ginia states that at the conference in 
his office with President Dugan of the 
Western Union, William L. Dennis of 
the Eastern Union and several field 
men, the insurance department opposed 
the graded commission plan and sug- 
gested the contingent: commission sys- 
tem. Commissioner Darst says regard- 
ing his opposition to the graded 
commission: 

First, the department objects to the so- 
called commissions because it would seem 
to be a confession that the rates were 
inconsistent on the various classes of 
property. 

Second, because it would discriminate 
against companies that come into this 
state in good faith and comply with our 





laws, but do not care to subscribe to the 
Western Union schedule. Agents repre- 
senting companies belonging to the 
Western Union Association are pre- 
vented from representing the independent 
companies, for if they do they are penal- 
ized heavily for doing so if the indepen- 
dent companies pay more for business 
than the price fixed by the Western 
Union. This amounts to a discrimination 
against certain companies, and should not 
be permitted by the state. 

We are not defending the present prac- 
tices in the state of companies bidding 
for business and paying unreasonable and 
destructive commissions to obtain it. It 
is bad practice and should be stopped, 
and the whole matter put on a sub- 
stantial basis, which will afford protec- 
tion to the people, to every company do- 
ing business in the state, large or small, 
and a square deal to every insurance 
agent. Every agent can then work out 
his own future knowing that he has as 
good a contract as any other agent, and 
if he is careful by removing the tempta- 
tion of overinsurance, and looks after the 
business of the companies as though it 
were his own in every way, then he 
would share in the net profits of the busi- 
ness written. 

Each agent then would become a part- 
ner in the company to the extent that 
part of his income would depend upon the 
net earnings of the business written in 
companies he represented. This same 
principle is carried out by most of the 
big business concerns in the country and 
has proven to be a good thing. Why not 
earry it out in fire insurance? 

We are anxious to see a change of 
methods of doing business in this state, 
but when a change is made we want to 
be sure it is the best. We favor now as 
we have in the past, a flat commission 
and contingent commission. 

This state is ripe to do this now. Let us 
agree to it and give it a trial fon two 
or three years. The other states can well 
afford to stand off and watch results, and 
if it proves good, which we believe it 
will, then other states can adopt it. If it 
does not prove what many of us think 
it will, we will gladly accept some other 
method. This can all be done by common 
consent, and a great majority of our 
agents are for it. We desire the com- 
panies to consent to try out this plan 
and to give us this assurance in the next 
four or five weeks. In that case it will 
not be necessary to ask for any legisla- 
tion. 

We believe this system once installed 
will not only be a good thing for all con- 
cerned, but will do more to stop fire 
waste than all the fire marshal depart- 
ments, clean-up days and other similar 
methods now in use, because every insur- 
ance agent will become a fire marshal in 
a sense, and clean-up day will be 365 
days in the year. We desire an expres- 
sion from every fire company doing busi- 
ness in the state at once. 


Fire Record Is Good 
COLUMBUS, O., Dec. 3.—Accord- 
ing to reports in State Fire Marshal 
T. Alfred Fleming’s department this 
month falling off both in the number of 
fires and in the loss during the month 
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of October. The losses in 1917 for this 
month totalled $836,503, and the number 
of fires was 513. For October, 1918, the 
number of fires was 183 and the loss 
$472,785. 





F. T. Drake Resigns 


F. T. Drake, sprinkler inspector for the 
Cincinnati branch of the Ohio Inspection 
Bureau, has resigned his position and has 
gone with Alexander & Alexander of Bal- 
timore. Mr. Drake has moved from Cin- 
cinnati. No appointment to his position 
has been made. 





Beggs Will Address Society 


COLUMBUS, O., Dec. 4.—The Insurance 
Society of Columbus will hold a session 
at the Elks Club Dec. 5. A _ business 
session with the admission of new mem- 
bers will precede a dinner at 6 o’clock at 
which Will J. Beggs, of the Ohio Audit 
Bureau, will be the main speaker. The 
society is planning to have experts upon 
various vital questions address the mem- 
bers during the winter. 





New Gosling at Peace Meal 


COLUMBUS, O., Dec. 3—The Ohio pond 
of the Blue Goose had a splendid session 
and dinner at Hotel Dishler the night 


of Dec. 3. Most Loyal Gander Fitzgerald 
presided. It was a real “honest to 
goodness” peace dinner, and no buffet 
Hunt. A big flock of goslings was 


properly impressed with the fact that 
pin feathers do not mean “flights.” The 
flock of fledglings was composed of T. 
Alfred Fleming, state fire marshal, who 
made a tremendous commotion in the 
puddle when he lit with both web feet; 
W. C. Perry, American Central; William 
Speth, American Central; Fred Larkin, 
Cleveland National; Goodfellow of the 
Great American; Gelsdorf, of the Scot- 
tish Union & National; Bayless, of the 
sprinkler department, Ohio Inspection 
Bureau; Huntsberger of the American 
National, and Crane of the Boston. 

The Ohio pond will have a number of 
important splashes, and the new officers 
are doing a fine bit of wing flapping to 
start the waves rolling. 





Mank Hurt in Elevator 


COLUMBUS, O., Dec. 3—William Mank, 
special agent of the Northern of Eng- 











CENTRAL WESTERN STATES 

















LASHER IS MADE PRESIDENT 





Home State Agent Has Been Elected 
as Head of the Indiana 
State Board 





The annual meeting of the Indiana As- 


sociation of Underwriters (State 
Board) was held on Tuesday. Presi- 
dent O. E. Green presided. It has 


been the custom to advance the vice- 
president to the presidency, but this 
year, as the vice-president, W. B. To- 
bias of Peoria is a nonresident of the 
state, this custom was not followed and 
Clinton D. Lasher, Home, was elected 
president. Hudson Jones, Fire Asso- 
ciation, was elected vice-president, and 
W. P. Benton, Sun, was reelected sec- 
retary-treasurer. 

There was a shake-up also in the 
executive committee as several mem- 





INDIANAPOLIS, IND., Dec. 4— 





land, and the Northern Underwriters, is 
at his Columbus home recovering from 
a jar he got at Charleston, W. Va., when 
an elevator, upon which he was riding, 
fell four stories. Mr. Mank was severely 
hurt about the legs. 





Ohio Notes 


Harry W. Carey, Ohio special agent of 
the Fidelity Phenix, has been visiting the 
western department at Chicago. 

Ed Winter, special agent for the Pa- 
cific Fire, was unable to get away from 
Cincinnati during the past’ week. He is 
suffering from influenza. 


The Miamisburg, O., tobacco warehouse 
is a total loss, adjusted as follows: Aetna, 
$1,000; Continental, $4,000; Glens Falls, 
$2,000; Hartford, $4,000; New York Un- 
cerwriters, $4,500; Westchester, $1,000. 





The Columbian National Fire of De- 
troit has been admitted to West Virginia. 








bers are or have been in service either 
in camps in this country or France. 
The following were elected: <A. C. 
McCabe, Phoenix, Eng.; Carl V. Nipp, 
Hartford; Harry’ Gamble, Atlas, and 
James A. ’ Bawden, Colonial Underwrit- 
ers. Ivan Escott, of the Home, who 
has returned to cfvil life from army 
service, was continued as a hold-over 
member. As Mr. Escott is the senior 
member on the committee he was 
elected chairman, 

The retiring president, O. E. Green, 
was presented with a handsome gold 
watch, the presentation being made by 
Mr. McCabe, who handled the affair in 
a manner that gave those present great 
amusement. 


WISCONSIN BUILDING CODE 








Revised Edition Will Control Expected 
Increased Activity in Con- 





struction 
MADISON, WIS., Dec. 3.—In view 
of the expected increased _ building 


activity the industrial commission of 
Wisconsin has prepared a new edition 
of the state building code, containing 
the amendments which became effect- 
ive Sept. 15, 1918. This code replaces 
the old state building code which has 
been in effect since 1914. 

The new code is framed with special 
reference to avoidance of disastrous fires, 
as well as to secure reasonable safety 
and sanitation. It is declared there have 
been few disastrous factory or apart- 
ment house fires in Wisconsin, but that 
there have been many such fires in other 
states, which might have been prevented 
had the buildings been properly con- 
structed. In Wisconsin there have been 
a number of cases in which poorly con- 
structed buildings have collapsed with 
resulting loss of life. It is to guard 
against such dangers that a state build- 








ing code was adopted, and it has the 
support of all progressive architects ang 
builders in the state. 

The amendments in the new code are 
quite material. They require that plans 
for all buildings other than one and two- 
story dwellings must be submitted to the 
industrial commission for approval, not 
merely plans for hotels, schools and thea- 
ters as heretofore. There are also new 
requirements as to fire escape construc- 
tion, chimney construction, flue construc. 
tion, electric wiring and rules as to dry 
cleaning establishments, garages, thea- 
ters in small towns, apartment houses 
and schoolhouses. 


OPTIMISTIC OVER PROSPECTS 





Continuation of Good Business Is 
Seen in Upper Peninsula 
Territory 





DETROIT, MICH., Dec. 3.—While 
some difference of opinion prevails 
among Detroit insurance men as to the 
effect of the ending of the war on busi- 
ness, in the Upper Peninsula, in the 
main the tone is optimistic. There is 
also a feeling that business in the min- 
ing districts has been at the top notch 
of prosperity, and cannot be bettered; 
so if there is any change at all it must 
be “toward the normal.” 

One agent says: “Our business has ma- 
terially increased everywhere except in 
the Upper Peninsula.” Another agent re- 
ports: “There is just now, or was a short 
time ago, when I was in the Upper Penin- 
sula, difficulty in placing all the risks 
offered. The risks are good, but the com- 
panies seem to have gone their limit in 
the amount they can take. Not only do 
we insure against property damage, but 
also against use and occupancy. The 
risks of these immense plants of the min- 
ing corporations have to be spread over 
many insurance companies, you know.” 

“While copper is quoted a shade off 
government prices,” says a third agent, 
“the margin between cost and price is 
so satisfactory that it has not affected 
business. In fact there would have to 
be a very marked decline in copper and 
iron ore prices to cause the discharge of 
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a single employe or to in any other way 
affect business.” 

In harmony with conditions with the 
rest of the country the report is that 
the building business has lagged. But 
owing to Upper ‘Peninsula weather con- 
ditions, no marked increase is expected 
pefore next spring. However, architects 
are being asked for plans and specifica- 
tions on business blocks and residences. 














MUTUAL BUYS BIG BUILDING 


American of Indianapolis Gets Lemcke 
Annex and May Change Name to 
Insurance Exchange 


The American Mutual of Indianap- 
lis last week completed a deal by 
which it acquires the common stock of 
the Lemcke Realty Company of that 
city, which carries with it the owner- 
ship and control of the Lemcke Annex, 
one of the largest of the modern office 
buildings of that city. This attracted 


considerable interest as the company. 


js the youngest among the twenty- 
eight mutual fire companies of that 
state, yet ranks fifth in amount of pre- 
miums written in Indiana last year. 

By the laws under which it is incor- 
porated mutual companies may main- 
tain a guaranty fund and it is through 
this means that it has raised sufficient 
funds to enable it to purchase the 
building which was recently valued by 
the Indiana insurance department at 
$701,000. The par value of the common 
stock is $350,000. The consideration. is 
given as $685,000. The Lemcke Annex 
is a handsome structure of fifteen 
stories, built of red brick and stone. 
It is located in the heart of the busi- 
ness district. The statements say that 
itis 90 percent occupied. 

There are already a number of large 
insurance tenants in the building and 
the new owners say that they will seek 
to make it particularly attractive to 
this class of tenants. It is even a part 
of their plan to change the name of 
the building to the Insurance Exchange 





if the plan meets with the wishes of 
insurance interests. Of course, the 
American Mutual plans to move its 
own Offices into the building in the near 
future. 

The officers are: President, Dr. 
Sollis Runnels; vice-presidents, B. D. 
Brooks and F. H. Irwin; secretary, 
John W. McGinety; treasurer, George 
W. Snyder. With these J. P. Cook and 
J. W. Peters complete the board of 
directors. L. S. MacEnaney, well 
known to western insurance circles, is 
associated with Mr McGinety in the 
management of the International 
Lloyds, which will also have offices in 
the new building. 


Coen’s Unique Advertising 


H. C. & J. T. Coen, local agents, are 
unique advertisers in the daily papers. 
They attract much attention because of 
their novelty. One run last week in the 
Olney, Ill., dailies was: 

STILL UNTAMED 

We have been in this business since 
1905. 

We have been pleasing and displeasing 
the people ever since. 

We have been cussed and discussed, 
boycotted, talked about, lied about, lied 
to, hung up, held up, robbed, ete. The 
only reason we are staying in business 
now is to see 

What the HELL is going to happen 
next. 

TALK TO COEN 
Make Assurance Doubly Sure 


Gamber to Hold Meeting 


State Fire Marshal John G. Gamber of 
Illinois has called a meeting of managers 
in Chicago Thursday afternoon to discuss 
certain phases of fire protection work 
following the declaration of peace.. Mr. 
Gamber feels that a great responsibility 
now rests upon the state fire marshals in 
the readjustment period. 


Firm Acts as Special Agents 


In revising its Michigan field arrange- 
ments following the transfer of L. R. 
Dale to Missouri with headquarters at 





St. Louis the Aetna has made Achenbach 
& Carter as a firm, special agents. W. N. 
Achenbach has been traveling in Michigan 
for the company and C. M. Carter, as al- 
ready announced, has been serving the 
Hanover as state agent in Wisconsin. 
Achenbach & Carter have their headquar- 
ters at 1712 Dime Bank building, Detroit. 


After Detroit Arsonites 


DETROIT, MICH., Dec. 4—The first of 
some 30 arson cases on the docket of the 
Wayne county circuit court, which in- 
cludes Detroit within its jurisdiction, was 
tried Monday and resulted in a convic- 
tion. As revealed by the testimony, 
Hyman and Abraham Budnitzky, 71 and 
42 years old respectively, hired Morris 
Colman to burn a vacant dwelling at 312 
Pallister avenue. 

Colman was a witness for the prosecu- 
tion. He detailed his alleged dealings 
and actions in this his second role as an 
incendiary. 

Detroit insurance men are very much 
interested in obtaining convictions in 
these special arson cases, as some be- 
lieve there is an organized gang who are 
selling their services for the purpose of 
starting incendiary fires. 


Nelson Back From the Service 


R. T. Nelson, formerly Illinois special 
agent of the American Eagle, who has 
been in the officers’ engineering corps 
at Camp Humphries, resigned from the 
service and has returned to Chicago. Mr. 
Nelson will return to the field in some 
capacity. He is the son of Assistant 
Manager Andrew M. Nelson of the Com- 
mercial Union. 


Michigan Notes 


P. J. Moriarty, Michigan state agent 
for the North British & Mercantile and 
Commonwealth, is again at his desk after 
a severe attack of influenza. 

A loss has been reported under the use 
and occupancy cover of the Escanaba 
(Mich.) Manufacturing Company which 
makes articles of woodenware. It is 
stated that the dry kiln was damaged. 

Adjuster Simeon Sidewheeler Post of 
Petoskey, Mich., has been calling on the 
companies in Chicago. Mr. Post’s daugh- 
ter is at the University of Michigan and 








prior to going to Chicago he spent a few 
days at the University. 

The local agency at Durand, Mich., 
owned by the late Elmer S. Atherton, has 
been sold to Carl T. Holmes. This 
agency has had a continuous and pros- 
perous existence for 24 years, having 
been established in 1894. Mr. Atherton 
died of pneumonia. 


Wisconsin Notes 


Marshfield, Wis., has contracted for 
1,000 feet of 2%-inch fire hose. The pur- 
chase will give the city a total of 3,200 
feet of serviceable hose. 


The Johnson Agency, Milwaukee, capi- 
tal $10,000, was incorporated last week. 
The incorporators include George John- 
son, Frederick Kasten and L. M. Batzler. 


Merrill, Wis., has reecived its new triple 
combination motor fire truck. The city 
now owns two motor pumping cars, the 
first having been purchased about five 
years ago. 

Roy E. Piper, Thorp, Wis., has taken 
over the local agency business hereto- 
fore conducted by George Burke in that 
village. Miss Ruth BE. Burke will assist 
Mr. Piper for the present. 


Madison, Wis., is completing work on 
a new pumping station, having a capacity 
of 2,000,000 gallons a day, and increasing 
the average daily capacity of the entire 
plant to 6,500,000 gallons. Ten artesian 
wells form the source of water supply. 
Three large steam compressors operate 
the airlift system. 

August Richter, Jr., of Richter & Dick, 
branch office managers for the National 
Liberty at Milwaukee, is dead from in- 
fluenza and pneumonia, after a short ill- 
ness, aged 58. The branch office will be 
continued by Mr. Dick, who was the in- 
surance man of the firm, Mr. Richter 
devoting his attention chiefly to real 
estate. 

Racine, Wis., has reached a 10 percent 
mark in point of motor fire fighting 
equipment by the installation of a motor 
service hook and ladder truck in the sta- 
tion at Sixteenth street and Austin ave- 
nue. The motor equipment supplants 
nearly twenty horses. Racine began its 
motorization program in 1911 and is now 
equipped better than most cities of 50,000 
population. 

The Outagamie county, Wisconsin, 
board of supervisors has decided to con- 
tinue to place fire insurance on county 
property in companies represented by 
local agents, instead of in the state fire 
insurance fund. The total insurance car- 
ried during 1918 is $300,000 and this may 
be increased to $350,000 to cover increased 
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replacement values and additions to the 
physical properties, made during the year. 

The Milwaukee fire and police tele- 
graph alarm division is completing im- 
portant improvements in the system, the 
principal work consisting of installing 
a new cable connection between the east 
and west sides, at the bottom of the Mil- 
waukee river. Heretofore the cable was 
carried in the Wisconsin Telephone Co.’s 
river tunnel. The work will greatly re- 
duce the hazard of interruption in com- 
munication by reason of an independent 
and accessible connection. 

The Milwaukee fire department was 
called upon to cope with nine fires of 
more or less magnitude Thanksgiving 
day. The heaviest loss was that of $25,000 
in the plant of the Progressive Metal & 
Refining Co., 432 Barclay street. A ware- 
house of the Brand Stove Co., Sixth and 
Prairie streets, now owned by the city of 
Milwaukee, was damaged about $20,000. 
There was an estimated loss of $15,000 
in the Essex apartments, 202-206 Ninth 
street. . 

The report of the Wisconsin State 
Fire Insurance Fund shows that the 
$78,137 borrowed from the general fund 
has been repaid. The amount of fire 
insurance in force at present is $21,521,- 
282, and tornado insurance $20,930,606, 
with unadjusted losses estimated at 
$20,000, and unearned premiums $62,- 
595.77. 

The Filer-Stowell Company of Mil- 
waukee has been granted a permit to 
build a foundry at its Beecher Street 
plant, at an expense of $25,000. The 
work is under way and it is expected 
will be completed in about thirty days. 

Building operations in Milwaukee are 
showing a healthy increase since the 
ban on building has been removed. It 
is announced at the city hall that 75 
permits were granted in November, for 
structures to cost in total $319,671. Only 
50 permits were issued in October. 


Dakota Notes 


The Union Insurance Society has ap- 
plied for admission to North Dakota. 

The Scandianvian American Assurance 
Corporation of Christiana, Norway, has 
applied for admission to North Dakota. 

First Lieut. Thomas L. Russell, son of 
A. T. Russell, North Dakota state agent 
for the United States Fire and North 
River, was killed in action Oct. 4. Lieut. 
Russell, who was only 22 years old, 
graduated from the first officers training 
camp at Camp Custer. 
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BIG LOSS AT MINNEAPOLIS 


Heavy Use and Occupancy Claim From 
Minneapolis Steel & Machinery 
Company—Questions Involved 


MINNEAPOLIS, MINN., Dec. 4.— 
The Minneapolis Steel & Machinery 
Company sustained a loss to its plant 
at 3216-62 Snelling avenue, which in- 
volves some interesting questions un- 
der the use and occupancy policies. 
This concern, which is manufacturing 
steel shells for the government, had a 
fire loss estimated at $500,000 and use 
and occupancy insurance of $872,000 is 
carried. Specific insurance was carried 
on that portion of the plan which was 
damaged. Before the war the concern 
was manufacturing tractors, but was 
awarded a big government contract to 
manufacture munitions. 

The building damaged was of very 
durable construction, almost fireproof 
and high grade in every respect. There 
is no suspicion of incendiarisni in con- 
nection with this fire, although it is 
the first concern manufacturing muni- 
tions to sustain a loss since the armis- 
tice was signed. 

Underwriters will watch develop- 
ments in this case with interest for the 
reason that while a use and occupancy 
adjustment is based upon the average 
profits of the preceding year it is also 
affected by the prospect for the con- 
tinuance of those profits during the 
coming year. It is not yet known 
whether in this case the munitions con- 
tract had been cancelled or reduced, or 
whether the government had affected 
any adjustments. The companies 
carrying use and occupancy insurance 
on this risk together with amounts are 
shown below: 
Patriotic ._..$35,000 Niagara .... 
Am, Alli..... 20,000 Pa. 





TEXAS COMMISSION’S REPORT 


Work of Year Is Reviewed and Rec- 
ommendations Made for Further 
Improvement 


———— 

AUSTIN, TEXAS, Dec. 3.—The 
fifth annual report of the Texas state 
fire commission makes an argument 
against consolidation with any other 
department, the legislative investigat- 
ing committee having recommended its 
amalgamation with the Department of 
Insurance and Banking. 

A total of 74 towns were rated or 
rerated during the year, of which 62 had 
previously been inspected and rated. All 
risks were inspected and rated. Some 67 
towns were awarded the good fire record 
maximum credit of 15 percent; 5 were 








Home ....... 30,000 Yorkshire... 25,000 
Hanover .... 25,000 Fid.-Phen. .. 25,000 
Gt. Amer.... 80,000 Westches. ... 50,000 
POERB ..5.06:6. 800080 BSVER os 000cs 35,000 
Hartford 55,000 General .. 22,50 

N. Amer..... $35,000 Phoe., Ct.... 25,000 
Queen ...... 22,500 LL & L. & G. 21,000 


The companies having the largest lines 
of fire insruance are as follows: Patri- 
otic, $21,000; Niagara, $28,000; Boston, 
$35,000; Commercial Union, $48,000; Home, 
$23,000; Hartford, $20,000, and Phoenix 
of London, $35,00. 


State Fund Pays 50 Percent 


The Montana State Hail Insurance 
Fund has been swamped with claims and 
so the policyholders have had trouble 
to get their losses paid, due to the great 
amount of detail involved. It is stated 
that the State Fund will pay just about 
50 percent this year. The end of the 
season brought large losses. The Fund 
has paid prorata $325,000 which is about 
40 percent of the losses and $25,000 more 
can be paid. This will leave $400,000 un- 
paid. The premiums collected this year 
were 60 cents an acre and the liability 
$12. There is no reserve fund provided 
in this scheme. 





=—_—_——_— 
allowed 12 percent, 5 9 percent, 7 § per- 
cent and 3 3 percent: 


Prevention Department 


In the fire prevention department the 
work has been grouped under four heads; 
investigation of fires of suspicious orj-. 
gin, inspection of buildings and other 
property and making recommendations 
for improvements and the elimination of 
fire hazards, conservation work for the 
national government and education of 
the public on the subject of fire preven. 
tion. A total of 64 fires were investi. 
gated. The report advises that the olq 
fallacious idea that only the insurance 
companies are losers in fires is being dis. 
sipated and the public is becoming im. 
bued with the true situation that it is 
the loser. Jurors are urged to show no 
leniency to firebugs, but to punish them 
to the utmost limits of the law. : 

Fire Marshal Ordinances 

Municipal fire prevention was vigor- 
ously urged and the model fire marshal 
ordinance has been adopted and there is 
not a town of 1,500 which has not adopted 
the ordinance. Only six above 1,000 have 
failed to adopt it. Protective require. 


ments at motion picture theaters are 


explained, showing the work of the com- 
mission. Suggestion is made that the 
state fire marshal law be amended so as 
to simplify his method of procedure and 
enable him to get quick results in dealing 
with violators of the laws. General com- 
pliance with the new Texas fire escape 
law is reported. 


Fire Prevention in Schools 


Legislation is recommended that will 
require the teaching of fire prevention 
in the schools by including it in the text- 
books. It is further recommended that 
Texas enact a personal responsibility law; 
that is, a law fixing the responsibility for 
a fire and providing punishment for negli- 
gence and carelessness. It would subject 
such persons to action for damages. 

The enactment of a state building code 
is urged, so framed as to be of general 
application over the state and enforced 
by city ordinance in places requiring ad- 
ditional restrictions. Such a code, it is 
argued, would eliminate haphazard and 
dangerous construction, which go to 
make fire traps and loss of life and 
property. 

A total of 33,331 mercantiles were in- 





Cash Capital - 


Assets - - - $8,209,763.64 
Liabilities- - 5,223,031.71 


National Diherty 


Insurance Company 
of America. 


‘NCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1650, 
STATEMENT JANUARY 1, 1918 


HEAD OFFICE : 62 WILLIAM ST., NEW YORK 


- $1,000,000.00 
Net Surplus - -  $1,986,731.93 
Surplus for Policy Holders ‘2,986,731 .93 


H. M. BARFIELD 


esident 


H. S. BASSETT 
Secretary 


Buckeye National Fire 


Insurance Co. 
RE Re ae Ae $100,000 


CHARLES H. HARRADEN 


Managing Underwriter 





ECO! 


Writing Business Through Ohio Agents Conservative Underwritin 
CONOMIC MANAGEMENT MAKIN 


IG SPLENDID PROG! 








OHIO AGENTS WANTED! 








A. H. TRIMBLE, Prest. 


Capital $300,000 


The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


_ Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $604,131.20 
Assets $1,750,616.04 


EDWARD HEER, Sec’y and Treas. 


F.R. Ormsby, Pres. 


Capital $300,000 





G.F.Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO } 
Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company’ 


AGENTS WANTED 
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89 FULTON STREET 


VULCAN INSURANCE CO. 


NEW YORK 


INCORPORATED 1911 





Total Admitted Assets - - 
Surplus to Policy Holders - 


STATEMENT DECEMBER 31, 1917 


Net loss Paid since Organization - - - - = 


$507,968.00 
321,320.00 
375,213.00 


om ~ = - - - 








Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 








KEYSTONE UNDERWRITER) 


DEPARTMENT OF 7 
The German American Insurance 


The German Fire Insurance Co. 
The Western Insurance Co. 


All of Pittsburgh, Pa 
Combined Capital - - $ 900,000 Combined Net Surplus - - - 
3,042,656 Combined Surplus to Policyholders 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, Ph 


(Reliable Agents Wanted in 
Pennsylvania, Ohio, Illinois 
and Wisconsin.) 


Combined Assets - - 


E. W. CLINTON 
State Agent 
4328 LaFayette Ave. 
Norwood, Cincinnati, Ohio 
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spected; 491 schools, 36 hospitals, 6,664 
nazards were found and 711 mercantile 
rates adjusted. 


Protection Facilities 





The engineering department has been 
































Br principally concerned with the fire pro- 
a tection facilities of cities and towns, also 
pete in various large risks, besides passing on 
coal plans for state and other fireproof build- 
<a ings. Some 266 risks were inspected, 55 
Pe being new buildings and 211 brought up 
; . to date. The numerous buildings, piers, 
eal elevators and industrial plants inspected 
? per are enumerated in the report. In Sept. 1, 
Oa 1918, there was a total of 366 pieces of 
ey motor-driven fire apparatus in Texas, an 
an increase of 157 pieces over the preceding 
oF year. 
Pa “ Coordinated and cooperative fire pro- 
Bas “a tection under a committee has resulted 
hie in much standardizing of hose couplings. 
a This committee has secured a record of 
the size of hose and hydrant couplings of 
954 cities out of 273 which have water 
igor- works for fire-fighting purposes. 
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DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


J. McCARY & CO. 
GENERAL AGENTS 


|The Penn Mutual Life Insurance Compan 
Any Life Insurance Man not Already Famili 

Our Service Should See us at vase 
Penn Mutual Policies Sell Themse 
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t. Secy. CORN EXCHANGE BANE BLDG. 
‘ CHICAGO 
0 YMAN & PALMER 
swe General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
600 105 So. La Salle 
gents. CHICAGO, ILLINOIS 
pany? 


MINNESOTA 


0. ELIASON 
STATE AGENT 


The Minnesota Mutual Life 


Agency Supervisor wanted in Minnesota 
ST. PAUL, MINN. 
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A. R. BRUEHL & SON 


$ 7 * GENERAL MANAGERS 

1,633, R Central Department 

GH PA tate of Ohio and Northern Kentucky 
RGH, “tie: Life Insurance Company 
, 8 and 22 East Fourth Street 
for Wiseosst CINCINNATI, OHIO 
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IN THE MISSOURI VALLEY 














NEW DIRECTORY IS NOW OUT 


Kansas and Nebraska State Handbook 
Comes from the Press of The 
National Underwriter 


The fourth biennial edition of the 
Underwriters’ Hand Book of Kansas 
and Nebraska has just come from the 
press of THE NATIONAL UNDERWRITER. 

This is an insurance directory of 


‘two important states—full information 


is given as to each company operating 
in the states, giving local insurance di- 
rectory of each city and town. One 
of the features of the book is the digest 
of the insurance laws of the two states 
compiled by Guilford A. Deitch and 
Frank G. Webb of Indianapolis, the 
well known insurance attorneys. Mr. 
Deitch is compiler of the “Insurance 
Digest.” The insurance directory is 
unusually attractive this year, showing 
very careful and conscientious work. 
Mrs. Nora Vincent Paul, superintend- 
ent of the directory department of THE 
NATIONAL UNDERWRITER, is responsible 
for these publications and is being con- 
grautlated on the type of work put 
out. . 


IOWA LAW CHANGES IN SIGHT 


Blanchard Law, Which Discriminates 
Against Fire Insurance, May Be 
Wiped Off Statute Books 


DES MOINES, Dec. 3.—Efforts to 
secure a revision of the Iowa insur- 
ance laws at the session of the legis- 
lature which convenes Jan. 13 are being 
made by prominent Iowans, who are 
in a position to know that Iowa’s stat- 
utes are antiquated and motheaten. 
Among the changes that have been 
suggested, the one that looms largest 
is the present rating system which is 
declared inequitable, both to the in- 
sured and insurer. The Blanchard anti- 
compact law should be repealed, it is 
held, as being unjust and discrimina- 
tory in that it applies to fire insur- 
ance and not to other risks. There has 
been some agitation toward forcing 
foreign companies to deposit securities 
so that there will be an assurance that 
their contracts will be carried out. It 
is stated that an intelligent effort will 
be made before the coming assembly 
and that a program will be followed 
so as to avoid the slip-shod methods 
that have hitherto interfered with sat- 
isfactory progress in insurance legis- 
lation. 


Lafayette Young Speaker 


DES MOINES, Dec. 3.—Ganders of the 
Iowa pond of the Blue Goose had a rous- 
ing victory session Monday noon, cele- 
brating the end of the war. Lafayette 
Young, publisher of the Daily Capital and 
chairman of the state council of defense, 
was the chief speaker. He commended 
the field men most highly for their work 
in inspecting food plants and assisting 
the council of defense to nullify the 
work of German sympathizers and incen- 
diaries. 

Most Loyal Gander James Bright pre- 
sided. 





Will Assume Original Plans 


DES MOINES, Dec. 3.—The Iowa Fire 
Prevention Association has abandoned all 
thought of the annual meeting until early 





in the new year. The regular date was 
late in October. The “flu” epidemic made 
it necessary for the recall of the notices 
and the postponement of the session. 
Secretary Frank Hathorn believes that 
the association will have its conservation 
work out of the way by the time of the 
annual meeting and will be able to re- 
turn to its former plan of making Iowa 
fireproof. 


Inspectors Coming Back 


DES MOINES, Dec. 3.—Among those 
who are tickled that the war is over is 
K. L. Walling, manager of the Insurance 
Service Bureau. Mr. Walling lost eleven 
men, or, rather, that many men left him 
to fight for Uncle Sam. Seven of these 
were inspectors. He now is confident that 
at least four of these men will soon be 
on the job. Andy Daly is expected to 
report this week. He has been at Fort- 
ress Monroe. Lieutenant Rice, who has 
been at Camp Taylor, is due back soon 
to resume work with the Cedar Rapids 
office. Mr. Walling’s department has been 
handicapped, but has kept on the job 
just the same. 


Missouri Notes 


Harry Copeland of Dexter, Mo., passed 
away Nov. 28. 

John S. Malloy has’ succeeded the 
agency of Earl D. Wilkerson at Fair 
Play, Mo. Mr. Wilkerson has recently 
deceased. 

Ed. F. Decker, formerly of E. F. Decker 
& Co., St. Louis, has retired to become 
manager of the fire, automobile and ma- 
rine departments of C. P. Whitbread & 
Co. The Whitbread agency has just been 
appointed sole agent of the County Fire 
of Philadelphia. 

Walter C. Grupe, formerly manager of 
the automobile department of the Ameri- 
can Central in St. Louis, and who was 
recently appointed state agent for Colo- 
rado, is seriously ill and is in the Oaks 
Hospital at Denver. 

William A. Roger has resigned as su- 
pervisor of agencies of the Charles L. 
Crane Agency Company, St. Louis, and is 
now in the adjustment business with the 
Knapp Adjustment Company, St. Louis. 

T. F. Mangson, public adjuster, has 
resigned from th» Mangson, Weiss, Hard- 
ing firm in St. Louis to become asso- 
ciated with his brother, E. W. Mangson, 
of E. W. Mangson & Co., public adjust- 
ers, with offices in the Pierce building, 
St. Louis. 


Bickford Virginia Chairman 


RICHMOND, VA., Dec. 3.—S. E. Bick- 
ford of Hampton was reelected chair- 
man of the Virginia Fire Prevention Com- 
mittee of the National Defense at its 
annual meeting held in Richmond Mon- 
day night. It was decided to hold the 
body intact a while longer, the specials 
being of the opinion the time was not 
yet propitious for abandoning the work 
mapped out for them. It was also decided 
that in cases where members fail to pay 
dues to request the companies to pay 
for them. 


Bush League Stuff 


A company received the following let- 
ter from an agent in an Iowa town, who 
formerly represented it in another burg, 
desiring to get it in his new location: 

Well i gat your letter i woont det for 
Iowa det ader i woont for onle 
i tink i will get som et tack taime to 
get det na you kan du ider wei bout i 
wont prames ha mots i kan get i gat som 
Prmune der es kommen to me ef yo You 
tink et es onle Bader den dont sei enne 
maar i kan get all de Compeany i woont 
den send me de Comesjen der es due to 
me des will be all. 





J. A. Haas, who was recently appointed 
special agent of the American Eagle in 
Illinois, will commence work in his new 
field this week. 





Capital Fire Insurance Company 
Chicago Bonding & Ins. Co. 

Great Eastern Casualty Company 
Thames & Mersey Marine Ins. Co. 








JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 


BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


We are strictly an Agency office, and 
can offer service and facilities in Penn- 

lvania, New Jersey and Delaware 
Sewesh our head Office. 
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NIEBLING WILL NOW RETIRE 





Pacific Manager of the Commercial 
Union Fleet and President of 
California to Quit 





SAN FRANCISCO, CAL., Dec. 4.— 
E. T. Niebling, Pacific coast manager 
of the Commercial Union and Palatine, 
and president of the California, has re- 
signed owing to ill health. Assistant 
Manager R. C. Medcraft, has been ap- 
pointed acting manager until the United 
States management can decide on a 
successor. It is understood that no de- 
cision has been reached in this regard. 
Mr. Niebling is held in high esteem 
throughout the coast and is regarded 
as a leader in his profession. 


Montana State Fund 


HELENA, MONT., Dec. 4—According to 
a daily paper here the state insurance 
fund will be unable to meet 50 percent 
of the claims submitted by farmers this 
year owing to widespread hail losses. 
Lately, according to the report, $325,000 
was paid prorata to claimants, covering 
40 percent of the losses and about $20,000 
more will be paid, when the funds will 
be exhausted, leaving about $100,000 un- 
paid. This year a liability of $12 an acre 
was assumed for 60 cents. 


Will Cover the Breweries 


NEW YORK, Dec. 4.—Fire insurance 
companies will continue to cover brew- 
eries in California that discontinued 
operations Dec. 1 under the federal law 
prohibiting further brewing. Most of the 
large breweries in the state are already 
arranging to convert their plants to 
other uses, and are not regarded as ob- 
jectionable moral hazards. Smaller brew- 
eries without plans for the future are 


LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and Tue Nationar 
UnberwriterR Will Be on File in the 
Reading Room at Each Hotel 

ip This List. 


MINNESOTA 
HoOTEL ORMONDE 











Insurance Men’s Hotel 


VIRGINIA, MINN. 


NEBRASKA 


NEW On the Lincoln Highway 


ENSHAW HOTEL "3p" 


T. J. O'BRIEN CO., Props. 
Home of Blue Goose 
$1.00 Without Bath $1.50 Up With Bath 


15th and Farnam Streets OMAHA 
NORTH DAKOTA 
HE GARDNER 


EUROPEAN PLAN 


25 combination sample rooms, yy Aa 00, $2.50 
70 rooms with running water, $1.00 to $1.50 
80 rooms with bath, $1.50 to $3 ‘00 


Finest cafe in the Northwest. Cuisine unequaled. Rest- 
ful, quiet—only hotel in the city not on a car line. 


FARGO, N. D. A. H. Leimbacher, Mgr. 


CASUALTY & SURETY 
ILLINOIS 


— SURETY COMPANY 
The Rookery 
Surety Bonds of every description 


JOYCE & COMPARY, Inc., General Agents 
CHIGAGO 
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being watched and their insurance may children on fire prevention topics. Ingj- 


be cancelled before expiration of pres- 
ent policies. 


Farewell for Brinsmaid 


The Colorado Pond of the Blue Goose 
tendered a farewell dinner to George 
Brinsmaid, Nov. 25. Frank L. Bishop was 
toastmaster and the speakers were H. T. 
Lamey, J. Frank Edmonds, Commissioner 
Cc. W. Fairchild, Lee H. Simonton and 
E. R. Harper. 


Coast Field Changes 


SAN FRANCISCO, CAL., Dec. 4.—J. C. 
Crooks has resigned as special agent for 
the Nevada Fire at Reno in order to 
resume field work on the Pacific Coast. 
J. B. Holloway is appointed special agent 
for the Edward Brown & Sons General 
Agency in Idaho and Montana, with head- 
quarters at Billings, and will work un- 
der supervision of Special Agent Charles 
A. Wendler of Spokane, who has hereto- 
fore covered that field in addition to 
eastern Washington. Mr. Holloway was 
formerly in the local agency business 
at American Falls, Idaho. 

Harold F. Mills, special agent for the 
Aetna in central California, who resigned 
several months ago to enter the officers’ 
training camp at Camp Pike, Ark., has 
secured his discharge from service and 
will return to San Francisco this week 
to resume work for the Aetna. 

Another Pacific Coast field man who 
put aside insurance work to enter the 
officers’ training camp several months 
ago and who will now resume field work 
is Percy J. Perry, special agent for the 
London Assurance in western Washing- 
ton. Mr. Perry is expected to return to 
his field shortly. 


Eastern Notes 


The New Zealand has entered the Met- 
ropolitan district agency of the Niagara 
Fire in New York City and will also 
enter the Niagara’s Boston agency man- 
aged by Wright & Whitely. 

The Western New York Field Club, 
made up of a score of special agents, will 
tender a dinner to James S. King, special 
agent for the Niagara, in Rochester, Dec. 
14. Mr. King is about to be transferred 
to New Jersey, succeeding James Wester- 
velt. He has been in the western New 
York field two years and with the Niag- 
ara 15 years. 

One of the late death notices from the 


’ front and which has deeply affected the 


Roston insurance district is that of Capt. 
Branton H. Kellogg, A. E. F., who was 
killed in the Argonne Forest in France 
Oct. 12. Captain Kellogg was the young- 
est son of the late Manager Kellogg of 
the Firemen’s Fund and a brother of Hen- 
derson Kellogg, special agent of the com- 
pany. 
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NEW WORSTED MILL HAZARD 


Dyeing of Khaki Color Develops Seri- 
ous Chemical Menace—Protective 
Measure Outlined 


BOSTON, Dec. 3.—A new hazard 
in worsted mills has been disclosed by 
an investigation of a recent fire in the 
Lafayette Worsted mill at Woonsocket, 

l., by tke Boston Manufacturers 
Mutual Fire. 

Fire started under a platform close 
to a wooden dye vat used for dyeing 
khaki color on wool. Among the in- 
gredients used in the dye bath are 
bichromate of potash (or soda) and 
sulphuric acid. These are poured in 
solution form into the vat from pails, 
and in so doing some of the liquids not 
infrequently are spilled on the platform 
and side of the vat. 

After a time the wood became satur- 
ated with these chemicals and on the 
under side the water from the solution 
evaporated, leaving the solid bichromate 
and concentrated sulphuric acid. These 
two materials, when they come in con- 
tact, produce perchromic acid, a strong 
oxidizing material, which under favor- 
able conditions will ignite organic mat- 
ter such as wood. 

To avoid the danger it is recommended 
the platform and sides of the vat be cov- 
ered with sheet copper or lead, to pre- 
vent the chemicals’ coming in contact 
with the wood. 


WORK OF THE FIRE SECTION 


What Has Been Done by the Preven- 
tion Bureau of the War Industries 
Board 


WASHINGTON, D. C., Dec. 3.—B. 
M. Baruch, chairman of the War In- 
dustries Board, authorizes the follow- 
ing: “The fire prevention section of 
the War Industries Board, of which 
W. H. Merrill is chief, has filed its final 
report with the board and has ceased 
to function. The section, which was 
created by direction of the president 
on recommendation of the Secretary 





of the Treasury, was charged with in- 


vestigation of conditions existing in re- 
spect to fire hazard in privately owned 
property where material, machinery or 
supplies used for war purposes were 
manufactured, handled or stored. 
During the seven months of its activi- 
ties, experts of the‘fire prevention section 
inspected 2,444 munition plants having 
important government contracts, each 
plant consisting of from one to fifty 
buildings, in which fire hazard conditions 
were summarized: Good, 1,840; fair, 258; 
poor, 237; bad, 109. Improvements were 
made in 347 plants and are under way or 
recommended in 642 others. 

In its work the fire prevention section 
had the assistance of volunteer experts 
representing the leading stock and mu- 
tual fire companies of the country, and 
the records and machinery of these com- 
panies were utilized. Henry Evans, New 
York, was chairman of this committee, 
other members being R. M. Bissell, Hart- 
ford; F. C. Buswell, New York; John R. 
Freeman, Providence; John Marshall, Jr., 
Chicago; C. A. McCotter, Indianapolis; C. 
G. Smith, New York; S. Y. Tupper, At- 
lanta, and L. R. Welch, Fitchburg, Mass. 

The section rendered expert service on 
requests received from over 50 depart- 
ments, bureaus and divisions of the gov- 
ernment, covering such subjects as water 
front fire protections, fire prevention 
clauses in government contracts, defini- 
tion of government policy in respect to 
financing improvements, lag in routing 
reports, certificates of information cover- 
ing insurance inspectors, etc. 

The fire prevention section cooperated 
with other sections and divisions of the 
War Industries Board in carrying for- 
ward a conservation and standardization 
program on a large number of fire appli- 
ances, and made recommendations on ap- 
plications for priority certificates, clear- 
ances and capital issues. 


Good Work at Lowell 


LOWELL, MASS., Dec. 3.—The Lowell 
Fire Department has created a fire pre- 
vention section and placed Lieut. Edward 
P. Cunningham, a regular member of the 
department, in charge. Lieutenant Cun- 
ningham has made a splendid beginning 
by securing the cooperation of the local 
press, which has published articles sub- 
mitted by him and he has induced the 
Lowell school board to adopt the National 
Board’s manual on “Safeguarding the 
Home Against Fire” for use in the public 
schools. The Lowell underwriters are 


dentally Lieutenant Cunningham has con- 
ducted 10,839 inspections in a thorough 
overhauling of the city, causing sprinkler 
system, valves to be plainly marked, 
placed 2,000 prevention cards in estab. 
lishments and remedied hazards in public 
garages and motion picture houses. 





Maine Association Elects 


PORTLAND, ME., Dec. 2—The Maine 
Association of Insurance Agents, at its 
annual meeting, passed resolutions “urg- 
ing fellow members and all other insur. 
ance agents to use their utmost efforts to 
hasten the orderly relinquishment of the 
paternalism essential to the successfy] 
prosecution of the war.” A local com. 
mittee was appointed to assist Nationa] 
Field Worker W. B. Holland in increasing 
the membership of the association in 
Maine and the following officers were 
elected: President, H. H. Hodge, Bangor; 
vice-presidents, Frank O. Martin, Guil- 
ford; A. B. Hall, Portland; J. B. Friel, 
Waterville; secretary-treasurer, Arthur 
L. Orne, Rockland; executive committee, 
W. W. Palmer, Bangor; E. E. Whitney, 
Dover; H. N. McDougall, Rockland; P, J, 
Cronin, Lewiston; I. E. Lang, Waterville; 
E. L. Jordan, Portland, and O. W. Tapley, 
Ellsworth. 


Allen’s Illness Postpones Meeting 


BUFFALO, N. Y., Dec. 3.—The meeting 
of the Buffalo Association of Fire Un- 
Gerwriters, scheduled for this month, 
has been postponed until some time in 
January, owing to the illness of National 
President Allen. State Fire Marshal 
Fleming, of Ohio, was to have made a 
speech at this meeting. He will attend 
the meeting in January. 


Presentation to Forbush 


BOSTON, Dec. 2—Gayle T. Forbush, 
connected with the United States branch 
of the Royal Exchange in New York City, 
was given a surprise by his old associates 
of the Boston Insurance Library, Satur- 
day, when he was presented a gold watch, 
chain and knife, as a _ testimonial of 
esteem for his long service with the asso- 
ciation. The presentation was made by 
W. B. Medlicott and there was a large 
gathering of library officials and insur- 
ance men. 


Issue Over Albany Rates 


NEW YORK, Dec. 4—One of the first 
problems that the new committee upo 
New York State affairs of the Eastem 
Union will have to deal with, will be the 
rate situation at Albany. Agents at the 
Capitol City are aggrieved over the ap- 
plication of the revised schedule, ani 
one office, Rose & Kiernan, has resigned 








to provide medals for essays by school 


its membership in the Albany Board 





The 
NATIONAL 


THE LARGEST EXCLUSIVELY AUTOMOBILE 


MUTUAL IN OHIO 





MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 








CELINA, OHIO 


E. J. BROOKHART, 
Secretary 


MARCH 3lst, WE HAD 14,987 MEMBERS AND $7,029,239 


Live Agents Wanted in Ohio and Indiana 


INSURANCE IN FORCE 


It sells it at a reasonable price. 


its policyholder. 


FORT SCOTT 


It does one thing and does it well. 
It furnishes only automobile indemnity: 


LIABILITY: FOR PERSONAL INJURY, 
PROPERTY DAMAGE, 
FIRE, THEFT and COLLISION. 


It backs up its Policies with all reserves required by law, and a substantial surplus besides. 
It pays especial attention to the matter of giving real service in all cases involving liability of 


Prompt settlement and adjustment of fire, theft and collision claims. 


THE WESTERN AUTOMOBILE INDEMNITY ASSOCIATION 


OSCAR RICE, Sec’y and Gen'l Mgr. 


KANSAS 








Elmer D. Webb, Pres. 


THE BUCKEYE UNION INSURANCE CO. 


Lima, Ohio 


Tra E. Wagner, Sec. 








Ohio's Youngest Company Specializing on Automobiles 








The fact that we are youthful means we have openings 
for good agents in Ohio. 


Address Home Office. 


Home Office: Suite 804 Merchants Bank 
Indianapolis 





** Fire Insurance as You Would Write It’? 
The Merchants ~~ Insurance Co. of Indiana 
toc. 
The Indiana Retail Merchants 


(A Mutual Company 
Both Companies under same management in the same office, 





mpany ) 
‘_o Fire Ins. Co. 


Ralph B. Clark 
. Secretary & Mg. 


ele 




















WRITE 
TODAY 





LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 





© AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. 


Indiana Pythian Bldg., Indianapolis 








ANTHONY KLAASEN, Pres. 








GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas 
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The local agents freely concede that the 
fire record of Albany justifies the in- 
surance companies in getting better rates 
than those formerly enjoyed, but main- 
tain that a flat increase upon all classes 
of hazards should have been enforced, 
instead of the adoption of a new and 
complicated schedule, the enforcement of 
which at a period when their offices are 
short of expert help is well nigh im- 
possible. 

The agents further contend that they 
had a tacit understanding with the Un- 
derwriters Association of New York 
State that they would be consulted be- 
fore any change in Albany rates was 
determined upon, and that this pledge 
was not kept. They have laid their 
version of the difficulty before their re- 
spective companies, appealing thereto 
from the attitude of the Eastern Union 
which upheld the application of the new 
schedule. 





Summer Hotel Losses 


NEW YORK, Dec. 4—Contrary to gen- 
eral expectation, the fire losses of in- 
surance companies upon summer hotels 
in New York State have been decidedly 
satisfactory this year, not a single im- 
portant property in the class having 
burned. Upset conditions due to the 
war; the increased cost of railway fares 
and of accommodation charges proved 
a hard combination for the resort people 
and few houses in the Catskills, Adiron- 
dack lakes or Thousand Island sections 
were patronized to anything like the 
usual extent. And yet, in spite of this 
depressing fact, and. the severe over- 
head tax carried, the moral hazard ap- 
pears to have been conspicuously absent 
from resort properties in the Empire 
State, and underwriters are decidedly 
pleased thereat. 

True, losses upon summer hotels usu- 
ally occur when the properties are being 
put into shape for the season, and it 
may be that next spring will witness a 
number of fires, when repainting and 
refurnishing takes place. However, opti- 
mistic underwriters are not worrying 
over the future, content to reckon the 
results of one year at a time. 





Companies Entering New York 


The Palmetto Fire of Sumter, S. C, 
Henry Clay Fire of Lexington, Ky., and 
the Columbian of Indianapolis, have ap- 
plied for admission to New York. The 
New Zealand, which has been represented 
on the Pacific Coast for some time, is also 
applying to New York. H. E. Kemp- 
thorne, from the home office, is in this 
country arranging for the extension of 
the operations of the New Zealand to the 
eastern section of the country and will be 
United States manager. The Preferred 
Risk Fire of Kansas City, Kan., has been 
admitted to New York. It has $400,000 
capital, a net surplus of $301,000. It does 
a reinsurance business. 








TEXAS OPPORTUNITIES 
FOR INSURANCE MEN 











TEXAS is such a huge state and so 
much of it is undeveloped that few 
northern people appreciate its present 
industrial and agricultural wealth. 
Texas is primarily an agricultural 
state. This is true in spite of the fact 
that it occupies a preeminent position 
in other lines of business, including the 
production of oil, lumber manufactur- 
ing, shipping, shipbuilding, railroading, 
banking, stock raising, factories, etc. 
The firm of Cravens & Cage, insurance 


managers, Houston, has prepared a 
pamphlet entitled “Facts About Texas 
Farms.” Some of the _ interesting 
items are as follows: 

Texas has more farms than any 
other state in the union—417,770 in 
number. Eighteen new farms are 


opened up in Texas every day. 

The Texas farms produce “$602, 598,- 
000 annually. 

Texas has more farm home owners 
than any other state in the union. 

The value of the average Texas farm 
is $5,311; of this amount $3,909 is in- 
vested in land, $503 in buildings; $136 
in implements and machinery, and $763 
in livestock. 

The average value of Texas farm 
land (improved and unimproved) is 
$14.53 per acre. 

Texas has room for 4,000,000 more 


farmers. 


At the present rate of securing farm- 
ers it will'take 400 years to thoroughly 
develop the agricultural resources of 
Texas. 

There are seven counties in Texas 
each one of which has an uncultivated 
area larger than the state of Dela- 
ware. 

Twenty-five per cent of the world’s 
cotton is produced in Texas. Cotton 
yields the Texas farmers a million dol- 
lars per day. 

The grain belt of Texas is as large 
as the combined areas of the States of 
Massachusetts, Conecticut and Dela- 
ware. 

The yearly Texas corn crop is worth 
more than the annual gold production 
of the United States. 

Growing crops in Texas are an- 
nually damaged $20,000,000 by hail 
storms; much of this loss is now paid 
by insurance companies 





The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building e 





MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 






















MID-WEST 


eee 


THE AUTO OWNER WANTS 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 


the kind of automobile insurance we write, 
That’s one reason we write it the way we do, 


33 J. B. HENDERSON, Secretary 





Texas has some 5,000 to 6,000 local 
insurance agents, but very few of these 
have made any determined effort to 
solicit farm insurance according to up- 
to-date methods, while the writing of 
hail insurance on growing crops has 
only been general in Texas during the 
last two or three years. Automobile 
insurance for farmers is also a com- 
paratively new thing. Livestock insur- 
ance has hardly made a start in Texas, 
although there is an enormous field 
there for such business. 

Solicitors writing farm, hail, auto- 
mobile and livestock insurance find 
great portions of Texas practically vir- 
gin territory in these lines. The situa- 
tion is made even more inviting by 
reason of the fact that recent general 
rains have not only relieved drought 
conditions in certain areas of western 
Texas, but have put a splendid season 
in the ground over the entire state, 
and it is hard to fix a reasonable esti- 
mate upon the prosperity which is now 
in sight for the year 1919. 











Wholesale Groceries in 


| and Small Cities 


A field man was complaining the 
other day that underwriters at- the 
home office often assume an arbitrary 
position, on acceptances that indicates 
a lack of familiarity with conditions. 
There is, he said. too much underwrit- 
ing by the rule book and not enough 
surveying of the field. He cited as an 
example the case of the home office 
official who made the sweeping state- 
ment that wholesale groceries had been 
unprofitable, and, therefore, declined 
the line on a wholesale grocery sub- 
mitted from a medium-sized town in 
the center of one of the prosperous 
middle western states. 


* * * 

















The losses on wholesale groceries, 
the field man argued, have all been in 
the large cities. That is, it is unfair to 


compare the wholesale grocery in the 
small or medium sized town with the 





one located in the larger city. 
are not comparable as risks. 
For instance, the wholesale grocery 
located in the small city is.really noth- 
ing more or less than a package dis- 
tributing center. It is in effect a stor- 
age warehouse for the distribution of 
goods in the immediate vicinity. 


* * * 


As a contrast the same class risk in 
the large city is really more like an in- 
dustrial concern. The big city whole- 
sale grocery is engaged in banana 
ripening, coffee roasting, peanut roast- 
ing, testing, etc. Covering three or 
four floors there is really a multiple 
occupancy and a variety of hazards. 
In the small town wholesale grocery 
not a wheel is turned or anything done 
to increase the hazard. Goods are 
stored in package and remain there un- 
til shipped out. In the large city the 
risk is more like the active industrial 


concern with all of the attendant haz- 
ards. 
h 


They 





Underwriters Service 
Department 





As a result of the election this fall, 
23 states are now in the dry column. 
Wyoming, Nevada, Ohio and Florida all 
voted dry at the last election. The law 
becomes effective in Wyoming Jan. 1, 
1920; in Nevada 30 days after the re- 
sult is proclaimed, or about Jan. 15, 
1919; Ohio will become dry April 1, 
1919, and Florida Oct. 1, 1919. 

The anti- saloon interests say that 
the entire nation will go permanently 
dry not later than March 1, 1920. The 
proposed national prohibition amend- 
ment was submitted by congress in De- 
cember, 1917, and ratification by 36 
states is necessary. The anti-liquor 
forces are already claiming 40 of the 


states. The following are dry states: 
Alabama New Hampshire 
Arkansas New Mexico 
Colorado North Carolina 
Idaho Oklahoma 
Indiana Oregon 

Iowa Tennessee 
Kansas Utah 

Maine Washington 
Michigan West Virginia 
Nebraska 


Word has been received that 0. R. 
Bortle, formerly special agent in Minne- 
sota for the Northwestern Fire & Marine 
was killed in action Oct. 31. 
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ORGANIZED — 








“As usual, the Central Manefacturers Mutual 
Insurance Company were the first to send in their 
draft in payment of this fire loss.”’ 4 
—Rittenhouse & Embree Co., Chicago.. 













_C.AL.PURMORT, secaztary 











TOTAL ASSETS - - 
A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 


BUSINESS CONFINED TO OHIO 





$2,486,445.48 
R. SMITH, Secretary 








Dayton Mutual Fire 


I DAYTON 
nsurance Co., ‘ou10 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGEN1S WANTED 








E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


THE 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 
Insurance - $7,807,184.00 
Total Assets 412,915.16 








Forty years of Continuous Successful Service 
INCORPORATED 1876 


The Ohio Mutual Fire 
Insurance Co. 
SALEM, OHIO 


Total Cash Assets, - $289,349.98 
Net Cash Surplus, - 211,990.18 





eustnnsinatasienitiailaiin bg ee ee ee Premiums in force over 260,000 
Address Home Office. Losses Paid since Organization, $1,191,244.81 F. L. TESCA CHAS. L. THURBER 
An Agency Company | | jz vernon, President J. AMBLER, Secretary ieee coma 





1898 Twenty Years of Service 1918 


Security Mutual 


Fire Insurance Company 


Chatfield, Minnesota 


An unsurpassed record for prompt ad- 
justment and payment of all honest 
losses. 

Admitted in the State of Minnesota, 
North Dakota, South Dakota and 
Montana. 


Insurance in force over $,17000,000 
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THE TRAVELERS 


INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. ‘ 
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The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1865 





London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


ChicagoBonding & nsuranceCo. 


LINES OF INSURANCE WRITTEN 


\ 


























Bonds Insurance 
Fidelity Accident 
Official a Health 
Judicial Sreeners a ali 
Contract — mowers — 
ae CHICAGO Automobile 
eposito 
ies Plate Glass 
laneous Burglary 
Admitted Assets Capital Net Surplus 
$1,801,040.80 $500,000.00 $296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 














Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB............ Gen. Agts. Illinois, a nt 1423 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY............ itecthwemern Managers, 8-336 Security Bank Bldg., Minneapolis 
evacehsonesvceseceshenee General Agents, poe a Michigan, Journal Bldg., Detroit 

a, Agents, West Virginia, Board of Trade Bldg., Wheeling 
Agts., Northeastern Ohio, 337 Superior Avenue, N. W.. Cleveland 





GGINS 
; PA Gen. Agts., * 
HANSEN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Bidg., Seattle 
THE MERRILL, DODGE & JACKSON CO........ Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
0’CONNOR BROS. DD RMON i o.5006.015000dcinaweethonansccsic’ Dist. Agts., Savings Bldg., Lima, Ohio 


ja, 


ressive Management 
Capital $ 500,000.00 CASUALT COMPANY a rey — 


















Deposited in Securities with onservative Underwriting 
owa [nsurance Department 4 CASUALTY Onsistent Serviee 
BONDS INSURANCE} 


Sioux City, Sowa 
Write For Agency te A. G. OGLE, Vice President and General Manager. 





























Capital Assets 
$500,000.00 $1,000,000.00 
iia Branch Offices 

Fidelity & Surety Bonds ee 
Plate Glass, Burglary Helena 
Health & Accident Dallas — 
Automobile Liability St. Louis _ 
Property Damage and ag a 
Collision Insurance San Francisco 




















Kansas, Mo., Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak. 


LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 


AUTOMOBILE AGENTS WANTED —Licensed in Nebr., lowa, | 





EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $14,776,570.58 SURPLUS, $2,490,252.03 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD &' STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, IIl.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., "Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bidg., Omaha, Neb.; 














GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS............ $1 874,232.97 
SURPLUS & RESERVES TO 
POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY > 
General Agents—CHICAGO 





JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 
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